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NORTHERN ASSURANCE | ~]{ HARDING CARRIED 
BUYS LONDON AND | Is bie discharge of its daily duties the “Phoenix” takes AND ENDORSED 
SCOTTISH CONTROL | docile, L secant peep a disposes of it conscien- LIFE INSURANCE 


The “Phoenix” of today is a live, virile, vigorous Com- 





























Old British Company Already Controls 











: pany, modern in every respect, keeping abreast with the At One Time He Sold Policies; Re- 
Several Other Insurance Organi- | times, ready to meet changing conditions as they occur. ceived Insurance Managers at 
zations Abroad White House 
WILL CONTINUE SEPARATELY | 








PH CENIX GAVE “GOLD BOOK” STATEMENT 
Price of £840,000 Amounts to £7 Per 


W. M. Jackson, of Marion, Insured 
Share on Stock; Both Have 


hh ag and Assurance Company, Ltd., 








| Him in 1904; Coolidge Also Has 
| Endorsed Insurance 
f Lond | agai 

Advices from London this week told oO on on | It was in a sense of personal loss 
~hase , ‘ther S- Ws that insurance men received the news 

of the purchase by the Northern As 100 William St., New York | ' ( - : : 
surance Co. of the control of the Lon- | of the death of W arron G. Harding, 
don & Scottish Assurance Corp. of President of the United States, a firm 
London. The purchase price is given believer in insurance, carrier of a good- 
as £840,000. The London & Scottish | sized line and numbering many insur- 


has an authorized capital of £1,000,- 


{ d a Cc ance men among his acquaintances. 
000, of which £600,000 has been sub- P n emnity ompany 


He also, in one of the earlier stages of 
scribed and £120,000 paid in. The 





° his career, sold insurance. It was be- 

purchase price equals £7 per share 75 Maiden Lane, New York cause of his liking for insurance people 

on the company’s stock. Yesterday TODAY Tomorrow that some months ago, while the West- 
It is understood that both com- 





ern Union, an organization of fire in- 
panies will retain their separate iden- 


surunce managers, was in session at 
tiv. The London & Scottish was or- the New Willard Hotel in Washington, 
“i is * he consented to give an audience to 
anized in 1862 and had previously 

pal the Welsh Insurance Corp SERVICE and BROKERAGE members and their wives. The meet- 
and the Scottish Metropolitan of Edin- DEPARTMENT ing was adjourned at noon and about 
burgh. The home office balance sheet : 


twenty-five of the fire insurance people 
showed a year ago assets of £6,785,- CHAS. F. ENDERLY, Manager went over to yo White House where 
482 and profit and loss account £30,- sae they were cordially recived by the 
| 884. In 1919 H. N. Kelsey, was ap- 122-126 William Street, New York City President, who expressed the sentiment 
pointed United States Manager, suc- that the incident was a pleasant relief 
ceeding BE. E. Hall & Co. of New York. FIRE—AUTOMOBILE—MARINE from his arduous, daily grind. Insur- 
It has been operating in Canada since ance men were greatly impressed by 
1863 and was admitted to this coun- his radiant, amiable personality. The 
try in 1914. 


a INSURANCE COMPANY OF ee ee ne 


Hlarding, of the Western department 
The statement of the United States 


A ERICA of the Springfield, a relative. 
branch as of the end of last year NORTH M 


Endorsement of Insurance for “Gold 
Book” 

showed admitted assets of $1,845,607 PHILADELPHIA The  Diedeew reel on record teat 

and surplus, including capital deposit 

of $400,000, amounting to $1,158,265. 

The total income of the United States 

Branch last year was $955,279. 


The London & Scottish does a large 














summer with a strong endorsement of 
life insurance which he prepared ex- 
clusively for The Eastern UWnderwrit- 


The Oldest American Fire and Marine 
Insurance Company 

















er’s Gold Book of Life Insurance Sell- 
viel ‘ ‘ ing for 1922. A representative of the 
a a > siness ¢ ad. we? 
iarine and life besiness ibroad In 1867 1923 paper, William lh. Hadley, secretary, 
1921 the marine premiums were ap- 


proximately £881,000 was granted an audience by the Presi- 

Sti ig ne E UI I ABLE LIFE dent and presented his request for a 
tage gypciondlm taggpte Q statement. The chief onary ania it 
country. It was admitted to do busi- Insurance Company agg eee ae porpoise 
ness here in 1854. It guarantees the OF IOWA George B. Christian, Jr., the President's 
Dolicies issued by the “Northern Un- 


secretary. This statement, as printed 
derwriters.” The total assets of the A Company of Stability and Progress, 
United States branch at the close of 





a ‘ in the Gold Book, probably has been 
lead $9,467,176 + : Safety and Liberality more widely quoted than any other in- 
St year were $9,467,176. ‘he net 
’ surance document by home office com- 

8 : ' eT are Admitted Insurance in eer 
. ee capital de- Dec. 31 Assets Force pany publications. Hundreds of insur- 
last a. ecg Fae sa aide 1914S .cccocccssce See $ 67,326,327.00 ance men cut out the page containing 

ar oO e United States branch ES TORS mn a es 
MEAG 484. tis uct ive grossinue 1922 ..........+. $44,995,738.00 $313,132,592.80 maine wncpiersrer nes 
Were $5,013,121, with total net pre- rying it In their pockets at the presen 
miums of $5,664,813. The net return paid on funds left with the Company is 4.8 time. They have informed The Eastern 
A, G. Martin, of New York, is per cent. i Underwriter that they have never met 
Seneral attorney for the United States For information regarding agencies anyone who has not been eager to read 
for the Northern Assurance and man- Address: Home Office—Des Moines 


what the President had to say on this 
(Continued on page 24) 


important topic, and it resulted in the 
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sale of millions of dollars of insurance, 
A copy of the statement follows: 


“In my opinion the service done by 
the life insurance companies of Amer- 
ica in enabling men and women to ac- 
cumulate during their productive years 
a fund which will make them care-free 
and independent when their working 
days are past is second only to that 
great service they render our country 
by protecting its homes in the event 
of the death of the husband and father. 
Making adequate provision for his own 
old age is a duty that each man owes 
to himself and to the community. Any 
institution which helps our citizens to 
perform this duty is doing constructive 
work for the nation as a whole as well 
as a valuable service to the individ- 
uals who take advantage of the oppor- 
tunities offered.” 


A short time before President Hard- 
ing started on the fatal trip which car- 
ried him to Alaska, he put all of his 
affairs in order as if he had a presage 
of death. He sold his daily paper, the 
“Marion Star,” and rearranged all his 
financial affairs. A story printed in the 
New York “Herald” is to the effect 
that President Harding left an estate 
of about half a million. 


The New President Spoke to Life 
Insurance Men Last Winter 

The new President, Calvin Coolidge, 
is also a firm believer in life insurance. 
His last appearance before life insur- 
ance people was upon the occasion of 
the annual banquet of the superintend- 
ents cf The Prudential Insurance Com 
pany of America. This talk, one of the 
longest ever delivered by Mr. Coolidge, 
was carried on the radio and heard by 
an army of people. 

When Governor of Massachusetts, 
Mr. Coolidge gave a strong endorse- 
ment of life insurance, which has been 
widely quoted. He numbers among his 
friends many insurance men. 

The Coolidge statement which was 
given to the Spectator Co., when he 
was Governor of Massachusetts, fol- 
lows: 

“There is no argument against the 
taking of life insurance. It is estab- 
lished that the protection of one’s 
family or those near to him is the one 
thing most supremely desired, and 
there is no medium of protection that 
is better than life insurance. Our Gov- 
ernment has given close attention to 
the insurance companies and they are 
on so secure a foundation that it is in 
substance a guaranteed method of pro- 
tection for our people.” 


Written By Wm. Jackson 

In 1904 considerable insurance was 
written on President Harding by W. 
M. Jackson, an agent at Marion, Ohio. 
Among other policies was a $10,000 
one in the Mutual Life. At that time 
other companies having insurance on 
Mr. Harding included the New York 
Life, Union Central, Mutual Benefit 
and Provident Mutual. 

All John Hancock Agency Offices Close 
For Two Days 

The John Hancock’s building in Bos- 
ton will be closed today and tomor- 
row. President Crocker issued this 
statement to the field force: 

“On Friday the day of the funeral of 
the late President of the United 
States, Warren Gamaliel Harding, the 
Home Office and all agency offices of 
the company will be closed and busi- 
ness suspended until the following 
day. 

“For that day, when the Nation in 
grief says its farewell to its late well- 
beloved Chief, I urge that we all re- 
frain from diversions unbecoming the 
hour, and that we direct our observ- 
ances toward the expression of respect 
due to the honored dead, in response 
to the proclamation of President 
Coolidge, which so singularly finds 


echo in our hearts.” 


Clarence W. Hobbs’ Tribute 


Clarence W. Hobbs, former insurance 
commissioner of Massachusetss and 
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now liaison officer between the stock 
casualty insurance companies and the 
National Convention of Insurance Com- 
missioners, who had a close official as- 
sociation with Mr. Coolidge, said to 
The Eastern Underwriter this week: 
“T regard President Coolidge as one 
of the strongest characters in the 
country, an extremely logical thinker, 
a man of the finest simplicity, a lofty 
patriotic character. His sense of duty 
is one of his outstanding traits. Much 
is being said about his taciturnity, 
which is a lifelong habit of never 
speaking unless he feels that he has 
something to say. Talk for talk’s sake 
does not appeal to him. He is not a 
man who seeks or covets innovations, 
neither is he one who will dodge an 
issue. When face to face with one he 
decisively, but only after giving 
it all his concentration and looking at 
the situation from all angles.” 


acts 


Stephen Treland, superintendent of 
agencies of the State Mutual of Wor- 
cester, was the guest in Richmond, Va., 
last week of John C. Goode, general 
agent for the company. 


Some Court Decisions 
With Unusual Angles 


SETTLEMENT 





LESS THAN FACE 





False Representation in  Reinstate- 
ment of Policy; Reinstatement and 
New Contract 





Wendell M. Strong, associate actuary 
of the Mutual Life, compiled for the 
Actuarial Society of America, a sum- 
mary of some recent legal cases of un- 
usual interest. One of these involved 


false representation in reinstatement 
of policy under the following condi- 
tions: 


Texas has a statute prohibiting “a 
provision for any Mode of Settlement 
at maturity of less value than the 
amount insured on the face of the 
policy. ...” One of the questions in- 
volved was whether this statute ap- 
plied to the present case. The policy 
contained a schedule giving the name 
of the insured, premium, weekly bene- 
fits. “principal sum,” beneficiary, ete. 
In the provisions for various henefits 
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Helping The Man 
With The Rate Book 


LEADS—real, live, business-getting leads on the right 
kind of prospects—are supplied to Guardian Agents 
and help them save time and increase their production. 


This is only a part of The Guardian’s broad program 
of Agency cooperation. If you want to know the whole 
story of what this Company is doing for its field men, 


or 


The Guardian Life Insurance 
Company of America 


Established 1860 under the Laws of the State of New York 





GEO. L. HUNT, 
Supt. of Agencies 


50 Union Square, New York 








‘ hearing thereon, must have 














a 
for various injuries or for loss of lit 
from accident the amount payable wa 
specified either as the “principal sup 
or some fraction of the principal sup, 
In another section it was specified thy 
the amount payable for death resgyt, 
ing from disease should be equal ty 
“fifteen times the weekly benetit pro 
vided in schedule below, but not e 
ceeding one hundred and fifty dollars” 
Fifteen times the weekly benefit name 
was $75, whereas the amount name 
as “principal sum” was $150. 


Notwithstanding the fact that the 
expression “principal sum” was _ usej, 
the court held that the policy was not 
in conflict with the statute but pro 
vided for different amounts for death 
from disease and death from accident 
and that in case of death from disease 
the beneficiary was entitled only ty 
the amount provided for in case of such 
death, namely, $75, instead of the 
principal sum of $150. This would 
seem the only logical conclusion byt 
the fact that there hag appeared q 
tendency in some courts to apply simi. 
lar statutes to cases which do not 
really come under them, makes this 
case of more interest.—First Texas 
Prudential Ins. Co. vs. Smallwood, e 
al.. Court of Civil Appeals of Texas, 
242 S. W. Rep. 498. 


False Representation 


The following case involved false 
representation in the re-instatement of 
a lapsed policy: The policy lapsed and 
was restored and the insured died 
shortly thereafter. The claim was con 
tested by the company on the ground of 
frand in procuring restoration. — The 
policy contained a one-year incontesta 
bility clause, and more than one year 
had elapsed from the date it was orig: 
inally issued. The company took the 
position that the re-instatement of the 
policy was tantamount to a new con 
tract and that it could consequently set 
up fraud in obtaining re-instatement, at 
any time within one year after re-in- 
statement. Copy of the application for 
re-instatement, however. wag not at 
tached to the policy. The Oklahoma 


statute contained a provision as fol: 
lows: 
it . Provided, further, that every 


policy which contains a reference to 
the application of the insured, either as 
a part of the policy or as having any 
attached 
thereto a correct copy of the applica: 
tion, and unless so attached the same 
shall not be considered a part of the 
policy or received in evidence.” 

The court held— 

“If we treat this as a new application, 
and the re-instatement tantamount to 4 
new contract under this statute, the ap 
plication not being part of the policy, 
although the policy refers to the appli: 
cation for re-instatement, the plaintiff 
in error could not introduce the same 
in evidence, nor can it be considered 4 
part of the policy, because a copy of 
the application was not attached to the 
policy. If plaintiff in error desired to 
reserve the right to contest the state 
ment made in the application, it is its 
duty to follow the statute and make said 
application a part of the policy, and at- 
tach a copy thereto; otherwise they 
would not be entitled to introduce the 
same in evidence.” 


The judgment against the company 
in lower court was affirmed. 
that 


it did not decide the question 


whether the re-instatement of the pol 
icy was tantamount to a new contract. 
—American National Ins. Co. vs. Rob 
inson, Supreme Court of Oklahoma, 204 


Pacific Rep. 269. 


In doing 
so the Supreme Court stated specifically 
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'! Rhodes Heads Agency U.S. Life Brings Out 
«| Department Berkshire Supplemental Forms 
1m, —- 
r \LS0. MADE VICE-PRESIDENT WITH LIBERALIZED BENEFITS 
ule 4 
< pegan Career as Office Boy for English Waiver of Premium, Income and Acci- 
re & Furey, Pittsburgh; Here dental bene wien aig to 
rs" Since 1910 Meet Popular Deman 
ned 
ne sderic H. Rhodes, for years gener- President Henry Moir, of the United 
Frederic ie a on ee “ 1 ife a ARISTOTLE States Life, of New York, has notified 
toe agent 5 eS eee ee ee the agents of the company that it is 
sei York City, has been made a vice-presi- now prepared to issue supplemental 
nop dent of the company and will manage contracts with policies of life and en- 
prof the agency department. He assumes ; dowment insurance granting total dis- 
sathP his new duties October 1. Mr. Rhodes the great philosopher, was tutor to Alex- ability benefits, waiver and monthly in- 
ent has done considerable traveling in the come and also additional accidental 
rage), past months for the agency department ander The Great. After Alexander died his oe near 
A cscs cise more sara ; here, and in t nna an aay panes oak ee Gai 
suich the membership oO 12 e e erkKs 3 enemies won power rv 1er . bie « 7 ae Dsl u S é , 
the} yamine Be vege gens — pow everywhere, and in the scuumminchéinr eee thie 
arsonal writer of e insurance, : : ’ ates. y » gre 
po . fe written policies on many men city of Athens the friends of the former at ages above 55. The accident benefit 
F os of distinction. sa ‘ furnishes a large amount of protection 
rh Mr. Rhodes has been with the com- emperor were persecuted. The Athenians for a small premium and some occupa- 
- pany over thirty years. He was born ’ is i : tions are subject to additional accident 
this July 14, 1878 in Moravia, Lawrence were out to “get” Aristotle. So, as is the hazard, although acceptable for life in- 
nnn County, Pennsylvania, He went with surance at standard rates. The com- 
* ro English & Furey, Berkshire general case in modern political campaigns they pany has divided acceptable risks into 
ile agents at Pittsburgh on December 19, ’ - three groups as follows: 
"E4392, as office boy, served in various DC : va " ashore a Occupational Groups 
positions with that agency, and was fin- lo Iked into his record to see what they (1) Preferred risks, premium $1 per 
ally office manager. On November 1, ne ; $1,000; 3) di isks, mium 
False mn po ger pont the company’s could find. Finally they got up a charge of $1.50 a. $1,000; and (3) apecial Yidhe 
é general manager in New York. He has r a ‘ * premium $2 per $1,000. 
e a wife, and a fine family of five chil- sacrilege against him. The charge was These premiums are the same for all 
died | (ren, two of whom are twin boys. ape ages, and the contract will be issued 
con} President Wyman said this week: maliciously false and very poorly prepared. to standard risks from age 20 to age 55. 
1d of “Mr. Rhodes has made a signal success ’ The company will grant the full dis- 
Th | Severything he has undertaken from But Aristotle remembered what had hap- ability benefit on policies up to $10,000 
esta | office boy 7 ; Pittsburgh to general 7 and the accident benefit on policies up 
year } went In sete ee sige a ve age pened to Socrates, who had been put to to $5,000. These limits may be extend- 
orig: | very successful. 1e official force o ; ed later. 
the | the company will be greatly strengthen- : i | ae : , : , Following are the premium rates per 
the | ed id his peg He pt Prag 9 of de ath by the Athenians with equally little $1,000 on the contract providing waiver 
con | enthusiasm, with great ability and un- ae ; ° F é r e of premiums and payment of monthly 
y set | ler his management of the agency de- Cause—Sso, being a firm believer in practical income of one per cent per month of 
nt, at | partment it is confidently expected that a 7 j ~ the face amount of the policy or $10 
re-in, § 4 more rapid development of the com- t 1ing's—precautions—he fled to Chalcis in per month for each $1,000 of face value: 
n for & any will follow.” 20 Years 
a‘ - “ 2 ars 
: fuboea, saying, “let us leave Athens and not 20 Pay- Endow- 
homa GOLF BALL KILLS CADDY ; ‘ : Age Ordinary ments ments 
; fol - rive the Athenians a second opportunity to 17 1.07 1.48 60 
; y 
Driven on Richmond Links By Robert 20 1.15 1.50 .68 
every Pe ee commit sacrilege against philosophy.” = ey — ao 
re to . . . ” av . . 
= 30 1.56 1.75 97 
er a8 
Robert EK. Henley, counsel for the Ari ’ - oc . 31 1.61 1.78 1.01 
any p . ristotle’s forethc 
Be! Life Insurance Company of Virginia, t eth ught, (which today 35 1.85 1.90 1.23 
lica | While playing golf this week on the cs as : . =e 40 2.22 2.22 1.70 
et ie ct the Hermitage Chub, Wich would have expressed itself in a sound life 41 230 230 183 
nond, struck his caddy with a driven : : . : 45 2.6 2.6 . 
igh geelglnne ety Me eign insurance policy), shows itself in the follow- 46 2.78 2.78 2.58 
colored youth, died fifteen minutes ° e . ° Fa 8 50 3.40 3.40 3.30 
ation, later, The ball hit the boy in a vital Ing Say Ing concerning happiness: ss re ass 456 
| toa spot on the neck. Mr. Henley was at- "e et sii ¥: 
| _} tempting to drive the ball out of the ‘“ : 
a " - > 
othe, rough when the accident occurred, the Let happiness be defined as good fortune REVISES DIVIDEND SOMESULE 
; | ball heing sliced slightly, causing i . ° ° e e ‘ 
OST Gs Given at 2 —— in union with virtue,—or independence of Minnesota Mutual Life Makes Increas- 
po 7 am es Effective For Year Commenc- 
teda| ENTERS TWO MORE STATES life—or the life that is most agreeably at- ing September 1. 
The Fidelity Life & Accident, Louis- : 
py of Ff 2 » Li . ‘ The Minnesota Mutual Life, of St. 
to the Fg . beng . former commissioner tended with security.” Paul, has adopted a new dividend scale 
red to i amey is secretary, has been to become effective fer the year com- 
state F “ensed in Michigan and Missouri mencing September 1, which is as fol- 
is its ng five States in all, Indiana, lows on several selected forms: 
re gaid lo and Kentucky having heretofore Ordinary Life 
nd at § Stanted the company license. The Policy Age Age Age Age 
. they a. was licensed by the Ken- Year 35 40 45 50 
ue surance . 
ree ne ee nd ....... 5.71 6.35 7.80 8.56 
tal — is specializing in the indus- YT ee 6.19 7.00 8.13 9.64 
mpany | ‘4! life and accident field. I Sicieins 7115 $8.26 9.72 11.53 
doing | 8.34 9.71 11.43 13.36 
ifically POLICIES AVERAGE $29,000 WE sa esate 9.70 11.29 13.06 14.88 
— ee W. Turner, Jr., Home Office 20 Payment Life 
ne pok F Agency, New England Mutual, has . Policy Age Age Age Age 
= oo” the power and the person- The Prudential Year 35 40 45 50 
. 7p city to deal with men of large affairs. : vo) 6.15 6.65 7.42 8.52 
na, 204 '§ Policies average nearly $29,000. Insurance Company of America a ecéacs 6.97 7.63 8.57 9.86 
eh a service to men of this type Caraus’. EDWARD D, DUFFIELD, President 1 eee 8.60 9.54 10.73 12.25 
al makes them not only want to do Cp Nie ia. - ‘ BO 6 keds 10.60 11.76 1314 14.70 
—— } bwiness with him, but also glad to <= Home Office, Newark, New Jersey: WE su: 12.95 14.28 16.71 17.21 
T "commend him to their friends—a 20 Year Endowment 
LY much more severe test. A mighty Policy Age Age Age Age 
‘Satisfactory position to have won! Year 35 40 45 50 
SMe disene 5.72 6.23 7.05 8.22 
. Among insurance offices incorporated ee 7.08 7.64 8.53 9.78 
n Albany this week are the Ray L. ROC cases 9.77 10.39 11.33 12.61 
omndorfer, Inc., the Bronx: and PAE a es< we 13.06 13.66 14.53 15.62 
William H, Kennedy & Co, Buffalo, 7 re 16.98 17.46 18.14 19.04 
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Life Insurance Trust 
, Plan Growing Fast 


PRACTICES OF TRUST 





CO’s 





Wide Development of Trust Idea 
Shown in Replies to “Trust Com- 
panies” Magazine Questions 





The development of life insurance 
trusts as a feature of the fiduciary 
service of trust companies has become 
an important factor in this department 
of banking. At the last conference of 
the trust Companies there was a gen- 
eral discussion of this subject and 
various points of divergence were re- 
yealed as to procedure, forms of trust 
agreement, fees, methods of solicitation 
and policy as to co-operation with life 
insurance companies and agents. The 
magazine “Trust Companies.” of New 
York, recently sent a questionnaire to 
trust companies and hanks exercising 
trust powers in the United States and 
Canada and the replies have great in- 
terest for life insurance people. 

The replies show that there is a gen- 
eral and growing interest in this de- 
velopment. The Marine Trust Co., of 
Buffalo, for example says: 

Predicts Big Future 

“We are thoroughly convinced that 
the life insurance trust will be the com- 
ing trust. There are a great many 
Americans who have large earning ca- 
pacities but who are never able to lay 
up enough money to produce capital. 
To this class the life insurance trust 
is the only method of the creation of a 
substantial estate for dependents.” 

Most of the trust companies co- 
operate with local life insurance agents 
and some make special efforts along 
this line. The Union Trust Co.. of De- 
troit, summarizes its efforts in co-opera- 
tion with life insurance people as fol- 
lows: 

(a) We have distributed question- 
naires among the local agencies asking 
what assistance or ‘co-operation they 
desire and inquiring what per cent of 
insurance paid in lump sums to bene- 
ficiaries is wasted. 

(b) We have visited the local agen- 
cies and have given talks to the as- 
sembled agents at each office on life 
insurance trusts and co-operated with 
the insurance companies. 

(c) We have advertised advising the 
purchase of insurance for its own sake 
and without exhibiting any trust com- 
pany motive in the case and have there- 
fore, gained their good will. 

(d) We have written letters of en- 
dorsement of insurance. 

(e) We have helped insurance men 
who have talked to purchasers of in- 
heritance tax insurance, advising the 
purchase of insurance for such pur- 
poses. 

(f) We have never attempted to com- 
pete with insurance agencies and have 
always advised prospective clients that 
there was much merit in both the trust 
company’s insurance trust plan and in 
the insurance company’s monthly pay- 
Ment plan and have suggested a care- 
ful study of both be made before ac- 
cepting either. At times we have ad- 
vocated the insurance company’s plan 
in preference to the trust company plan. 

The Marine Trust Co., of Buffalo, 
says: 

“We place in the hands of every in- 
sirance agent possible the trust com- 
Dany’s complete plan for the establish- 
ment of life insurance trusts. We fol- 
low up and solicit any prospect whose 
Name is given by any insurance agent. 
We arrange, if possible, tc have a 
speaker appear before the insurance 
associations and use a direct mail fol- 
low-up on all prospects, together with 
substantial pampblet work and news- 
Daper publicity.” 

Says Agent Should Be Shown 

The Detroit Trust Co. makes this 

comment: 








MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 
Incorporated in 1851 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 





JOSEPH C. BEHAN, Superintendent of Agencies 




















A Complete Short Course 
in Selling from a New 
Angle----The Twentieth 
Century Answer to All 
Sales Problems. 


“CREATIVE \ 
SALESMANSHIP 


HERBERT W. HESS 





CREATIVE 
SALESMANSHIP 


By HERBERT W. HESS, Ph.D. 


University of Pennsylvania 
Author of 
PRODUCTIVE ADVERTISING 


Illustrated. 339 Pages. 


This book will open the eyes of business men, sales managers and salesmen 
to the unlimited possibilities in their particular lines when they approach 
and study their problems properly. It defines the human 
needful for modern business survival and brings together in one volume 
the principles and practices upon which successful selling must be built. 
It is a new scientific approach to all distribution problems. Filled with 
practical suggestions. 





processes 


Prof. Hess has based his work upon the bed-rock principles of successful 
business as it is carried on now and will be in the future. It has already 
received the endorsement of many business men. The Buffalo Commercial 
writes: “If the average knight of the road would buy a copy of this book, 
spend his spare moments reading and digesting it and then go out and 
put its theories into practice, it would be difficult to say how far he might 
not go and what high goal he might not reach.” 


PRICE $3.65, POSTPAID Send Your Orders At Once to 


THE EASTERN UNDERWRITER 


86 FULTON ST. NEW YORK 
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PROVIDENT MUTUAL 
LIFE INSURANCE COMPANY 


Or PHILADELPHIA 


The Provident, organized in 1865, as The Provident Life and Trust Com- 
pany, preserves a continuous corporate existence, but, having mutual- 
ized, will be known hereafter as the 


PROVIDENT MUTUAL 


Life Insurance Company 

of Philadelphia 

and will maintain the reputation and tradition which have arisen from 
fifty-eight years of conspicuous fair dealing. 


The policies of the PROVIDENT MUTUAL contain new and attractive 
features, including the recently adopted and exceedingly liberal Total 
and Permanent Disability Clause. 


An Increased Dividend Scale for 1923 
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“A considerable number of insurance 
men of not very broad vision, continue 
to knock the trust company plan, in 
the belief that they have to do this 
in order to sell their monthly income 
insurance. We believe it would help 
put more business on the books of trust 
companies if these men could be shown 
that it is directly to their advantage 
to co-operate with the local trust com- 
pany and obtain the benefit of what- 
ever influence it may have with the in- 
surance man’s prospect. For example, 
if instead of trying to sell his pros- 
pect say an $18,000 policy paying $100 
a montk income for twenty years, the 
insurance man tried to sell say $25,000 
of ordinary life, he could tell his pros- 
pect that the monthly income would be 
the same and that the principal would 
be left intact at the end of the twenty- 
year period; and he could also enlist 
the trust company’s aid, by putting 
them in touch with his client.” 

Following are some of the questions 
and answers received: 

What charges do you make for the 
distribution of the proceeds of the life 
insurance policies upon the death of 
the donor? 

Detroit Trust Co.: Ordinarily the pro- 
ceeds of life insurance policies would 
be invested and the income only paid 
to the family, in which event our 
charge is usually 5% of the gross an- 
nual income. In case the proceeds 
were to be immediately distributed, 
say for tax purposes, a charge would 
be made commensurate with the 
amount of time, work and _ responsi- 
bility involved. 

National City Bank, New York: We 
always quote the New York statutory 
charge for distribution of principal and 
income. 

St. Louis Union Trust Co.: Ordin- 
arily the insurance fund is not distrib- 
uted at the date of the donor’s death, 
but is generally invested and consti- 
tutes the corpus of the trust estate re- 
tained in trust for the use and benefit 
of the donor’s wife and children or 
other relatives. We receive the same 
fees from a trust of this character that 
we receive from other voluntary trusts, 
namely 5% upon the amount of the 
gross income received and disbursed 
and ultimately 5% on the corpus at the 
date of disbursement at the termina- 
tion of the trust. In a few instances 
we have accepted insurance trusts 
where the proceeds of such policies 
upon the death of the donor are used 
for the purpose of paying inheritance 
and estate taxes upon the decedent’s 
estate, and where the balance of the 
fund is distributed within a limited 
tine after the donor’s death, usually 
within a period of two (2) years. In 
cases of this kind we have accepted 
a commission of 2% upon the amount 
of insurance distributed. 

Union Trust Co., Detroit: In the 
event that the said trust fund is in- 
vested in real estate mortgages, the 
compensation of the said trustee here- 
under shall not exceed 1% per annum 
of the amount of the principal of the 
said fund so invested. Should the 
funds be invested in bonds or other 
securities, the compensation of said 
trustee shall be 5% per annum of the 
income received therefrom, and 1% of 
the amount of principal sum upon in- 
vestment or re-investment, provided 
that no charge for re-investment of 
the same moneys shall be made often- 
er than once in five (5) years and then 
only in the event such re-investment 
shall be necessary. 

Security Trust Co., Detroit: We 
make a charge of 2% of the amount 
distributed. 

Union Savings Bank & Trust Co., 
Cincinnati: Our charge upon distribu- 
tion is 2% of first $50,000 and 1% of 
the balance, the same as on all other 
living trusts. 

National Bank of Commerce, St. 
Louis: Usual charge 3 to 5%. 

Bankers Trust Co., New York: After 
the proceeds of the insurance policies 
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have been collected our charges are 
similar to those imposed on ordinary 
voluntary trust accounts. 

National Trust Co., Toronto: This 
is a matter of negotiations between us 
and the estator, or is found by Court 
when accounts are passed. 


Marine ‘Trust Co., Buffalo: Statu- 
tory fees allowed to executors and 
trustees, 


Girard Trust Co., Philadelphia: As 
per agreement, 

What effort have you made to co- 
operate with the insurance men in ob- 
taining these trusts and has the same 
been successful? 

Detroit Trust Co.: We have tried to 
work closely with insurance men, 
through personal acquaintance, by ad- 
dressing individual sales groups of dif- 


ferent companies, and by addressing 
the loca: Life Underwriters’ Associa- 
tion. We feel that these efforts have 


resulted in business being placed with 
us, Which we would not otherwise have 
obtained. 

National City Baik, New York: We 
co-operate with insurance men wher- 
ever possible by furnishing them with 
literature, discussing legal and taxa- 
tion questions with them personally, 
writing letters at their request, and 
making appointments to have their cus- 
tomers call upon us. 

St. Louis Union Trust Co: We have 
had our representative attend the class- 
es conducted among the salesmen of 
the various large life insurance compa- 
nies, in an endeavor to inform these 
salesmen of the nature and benefits to 
be derived from a life insurance trust. 
We have explained the various tax ex- 
emptions that apply to these trusts and 
also the other benefits in the way of 
saving administration expenses. This 
method has been fairly successful in 
that the insurance plan frequently helps 
in the sale of insurance and where the 
plan is sold we are frequently recom- 
mended as the trustee. 

Marine Trust Co., Buffalo: A repre- 
sentative of the Trust Department will 
interview any prospect which any life 
insurance man may report to us and 
will help him to write the insurance 
under the trust form. ‘This method has 
been successful. 

Bankers Trust Co., New York: We 
have made no campaign along this line, 
but nave had close cooperation with 
insurance men respecting the various 
ramifications of this type of trust. 

Union Savings Bank & Trust Co., 
Cincinnati: We have endeavored to 
co-operate with the insurance men and 
have learned that very few care to 
co-operate. 

Upon the establishment of a trust 
do you have policies transferred to 
your name as trustee or assigned by 
the policyholder? 

Detroit Trust Co.: We prefer to 
have a change of beneficiary form exe- 
cuted, rather than an assignment, but 
either is acceptable. 

National City Bank, New York: We 
usually have policies changed to run 
to us as beneficiary under the policy, 
and also under the language of the 
trust agreement receive the policies by 
assignment. We sometimes have to 
Valy this procedure where the rule of 
the company or the provisions of the 
policy make it necessary. 

St. Louis Union Trust Co.: We have 
our trust company named as the bene- 
ficiary in the policy, describing the 
trust company as trustee under a cer- 
tain indenture of trust, executed by the 
insured under a certain date. Where, 
however, it is impossible to change the 
beneficiary for the purpose of naming 
this company as beneficiary and trustee 
under the policy, we sometimes have 
the policy assigned to the trust com- 
pany as trustee. However, we prefer 
the former method as there are legal 
objections to the latter. 


Union Trust Co., Detroit: The poli- 


cies of insurance held under the trust 
are ordinarily assigned by the policy- 
holder to this company as trustee. 


Bankers Trust Co., New York: We 
arrange to have the beneficiary of the 
policy to read “Bankers Trust Com- 
pany as Trustee under Deed of Trust 
ROG | aoe eae he sns a 

National Trust Co., Toronto: They 
would ordinarily be transferred to our 
name as trustee. 

National Bank of Commerce, St. 
Louis: ‘Transferred to our name. 
~ Union Savings Bank & Trust Co., 
Cincinnati: The creator of the trust 
muy either assign the policies to us 
or have us named as beneficiary there- 
in, and we use a different form of con- 
tract in the two cases. 

Security Trust Co., Detroit: We 
have the policies transferred to our 
name as trustee. 

Marine Trust Co., Buffalo: 
ways. 

Northern Trust Co., Chicago: Some- 
times the policies are transferred to us 
as trustee and sometimes they are made 
payable to us as trustee. 


Yes, al- 


Dr. T. R. Snavely, professor in the 
Kiconomics Department of the Univer- 
sity of Virginia, is planning for a ser- 
ies of lectures on insurance in the 
department next session and is nego- 
tiating with the Richmond Association 














Incorporated 1851 ISSO U 
BERKSHIRE LIFE INSURANCE COMPANY hea ffir 
Pittsfield, Mass 
i VELA 
W. D. WYMAN, President " 
This Company h 1 d th licies in th d i 
° ve ll it 2 pee yoo for siautllay ont ae.” Ree Inder write 
Has always extended reasonable assistance and encouragement to its representatives pany Not 
to develop and hold their business. Pre 
Has always rendered the highest grade of service to its policyholders. 
A letter 





of Life Underwriters with a view of ob- 
taining a lecturer from this body. It 
is thought likely that Samuel B. Love, 
Virginia manager for the Mutual Life 
of New York, will be selected for the 
purpose. Mr. Love lectured on insur- 
ance at the University some years ago 
while he was president of the Rich- 
mond Association. The College of Wil: 
liam and Mary is also arranging for a 
course of insurance lectures next ses- 
sion and has been assured that the 
Richmond Association will co-operate 
in every way possible to make the 
course a success. 





JOINS LINCOLN NATIONAL 
Another addition to the strong staff 
of the Lincoln National Life’s personnel 







and planning department is Niles Wp 
Wallen, until recently an industrial egife Unde 
gineer with a large Springfield, 
manufacturing company. Mr. 
is a graduate of Brown University and 
served in the war as a lieutenant jy 
the air service. 


) disturb 
mpanies 
nr. F. Law 


Scere SiO licy of t 
LIFE " 
IFE COMPANY TO MOVE fi. t9 


The Security Life & Trust Company, The Cl 
Greensboro insurance company, yill witer folle 
move its headquarters to Winston. 

Salem, and will increase its capita lhe 
stock from $150,000 to $500,000, the ney 
stock being taken by Winston-Salem jp. 


terests. A surplus of $350,000 will be 
provided. 


Wr, M. EB. 
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Ten Thousand Leads in One Month 


“It is the cooperation which I have had from the Union Central 
and its Officers that binds and ties me to the Company.” | 


This is only one of the many expressions 
of appreciation received from our Agents. 
10,000 leads in one month were furnished 
from one circular alone. Such “Teamwork” 


insures success to Union Central Agents. 


lor Agency relations write the Home Office. 
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The Union Central Life Insurance Company T 


Cincinnati, Ohio 
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that =Biderwriters Association Asks Com- 
ives [pany Not to Advertise There; Vice- 
Pres. Lawrence’s Reply 
——uy i letter written to the Missouri State 
y ‘ 3 ’ 
‘ileg Kpple of St. Louis, by the Cleveland ° 3 a " 
rea Unkerwriiens Amocteton, saying involving direct, home-office contracts. 
, Mass fiat the company’s inducements to This is a real opportunity 
Walle ents to place business with it “tend : 
sore disturb the organization of other Give reference in first letter. 
. wmpanies,’” drew from Vice-President 
rh F. Lawrence, a re-affirmation of the Telegraph or write, 
E icy of the Missouri State Life, and a 
usal to comply -with the request. 
pany, The Cleveland Life Underwriters’ 
4 je wtter follows: 
inston. : 
” r Want Advertising Campaign Dropped 
ae ‘ll (leveland Life Underwriters, Inc., 
“ nev Cleveland, July 11, 1923. 
will . wr. M. E. Singleton, President, 
"I The Missouri State Life Ins. Co., 7 
St. Louis, Mo. Business in Force..... 
nae, At Sir: 
At the direction of the Board of Di- = 
nctors of Cleveland Life Underwriters, 
i, you are respectfully advised as _ as he is responsible for the initiation 
flows: and the carrying out of the agency 
That inasmuch as numbers of our methods of this company to which your 
vembership, consisting of general (‘Jeveland association takes exception. 
gents and agents of practically every It is unfortunate that you make such 
gal reserve company operating In a grave misstatement in your letter as 
(leveland, are, from time to time in re- to state that Mr. E. B. Thurman, our 
———[«cipt of invitations to place with your (Cleveland Manager, is not in sympathy 
wmpany business, with liberal first and with our agency methods; and it seems 
mewal commissions, without respect difficult for us to believe that this state- 
i volume, and additional inducements ment could have been made through 
gradvantages of club membership, and; ignorance, as the writer well knows 
As your local manager, Mr. EK. B. that Mr. Thurman has repeatedly ex- 
thurman, a member of our association, pressed himself to numerous prominent 
states that he is not in sympathy with members of your association as being 
sich advertising or invitations, and; enthusiastically in accord with this 
As we are earnestly of the opinion company’s agency policy in every re- 
that such advertising and invitations  gpect. 
tnd to disturb the organization of 
| other companies, placing life insurance Says Its A Long Step Forward 
| in general in disrepute, and creating an We can well understand that some 
|} il feeling toward your company, we selfish company officers and general 
| | vrite to request as follows: agents who are trying to obtain busi- 
|} That such advertising and invitations ness through sub-agents at a low cost 
| Pshall not be forwarded to residents of by making forfeitable renewal contracts 
(uyahoga County, O., of which county might object to our agency methods; 
| Cleveland is the principal city. but it is hard for us to believe that the 
We respectfully ask your considera- members of the Cleveland Life Under- 
| f tin of the foregoing as being for the writers, Inc.—that is, the men who 
good of our great business, and assure carry the ratebook and write the busi- 
| | you in advance of our appreciation of ness and therefore really build our 
| ay attention accorded this communica- companies—would object to a program 
| ton and of any reply that you may which has for its object; first, an en- 
deem proper. deavor to write some kind of policy at 
| prop ; 
| Yours very truly, some rate on every applicant morally 
| (Signed) CLINTON F. CRISWELL, fit; and, second, to consider from agents 
Secretary. of other companies applications that 
| Vice-P L their own companies will not consider, 
ice-Pres. Lawrence’s Reply and at the same time to give those 
” ; August 3, 1923. agents of other companies on such 
Mr, Clinton F. Criswell, Secretary, business as is approved and on which 
Cleveland Life Underwriters, Inc., policies are issued by this company and 
a7 Society for Savings Building, placed an absolutely square deal in the 
“leveland, Ohio. way of liberal first-year commissions 
Dear Sir: and guaranteed non-forfeitable renew- 
Your letter of the 11th of July ad- als, 
dressed to Mr. Singleton, received dur- We believe we have taken a long step 
ing the absence of both Mr. Singleton forward in the interest of both the in- 
ond the writer on the Pacific Coast at- suring public and the insurance agents, 
tending the convention of our Quarter and that we are entitled to credit and 
Million Club, has come to the writer’s rot condemnation for what we have 
attention upon his return to the office, done and are doing. We have noted 
||| THE PENN MUTUAL 
| is national in the scope of its operations. 
| It is individual in the service that it renders 
to its members and to its field representa- 
| tives. 
Back of your independence it is ready to 
| stand as an economic bulwark. 
| e 
The Penn Mutual Life Insurance Co. 
_ Independence Square Philadelphia 
ee 
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issouri State Life 
affirms Agency Stand 
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WANTED 
MANAGERS FOR MAINE AND DELAWARE 


Men of Character and Personality who are hustlers in 
pursuit of business—Men who have won reputations 
for getting results, and who know how to handle men. 
To such men we have a special proposition to make 


The Bankers Reserve Life Company 


R. L. Robison, President 


Omaha, Nebraska 
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that since this company started on its 
agency program many other companies 
have liberalized their selection rules 
and accepted sub-standard business (in 
most cases from their own agents only) 
and that some companies have elimin- 
ated the clauses in their agency con- 
tracts that forfeited agents’ renewals. 

We cannot believe that the members 
of the Cleveland Life Underwriters 
think that any agency or any company 
or any organization of agents is bigger 
than the institution of Life Insurance, 
end that the interest of any agent or 
agents or any organization of agents 
should be considered more important 
than extending the benefits of life in- 
surance protection to as many people 
as possible; but it seems to us that that 
is exactly the position you are taking 
when you ask us to discontinue our 
practice of telling agents of other com- 
panies that we will handle for them 
business that their own companies will 
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Sigourney Mellor 
and Company 


NEW YORK 
21 East 40th Street 


PHILADELPHIA 
680 Widener Building 








not handle—and that is all we have 
done. 

It is probably quite true that our pro- 
gram is not attractive to some general 
agents who are making their money out 
of forfeitures of their sub-agents’ re- 
newals or whose companies are follow- 
ing the old-fashioned idea of tight un- 
derwriting, accepting only the cream of 
physical risks and telling the man who 
has some slight physical impairment, 
and therefore needs insurance the most, 
and whose family needs protection the 
most, to go without it. But with that 
we are not concerned. 


Question of Attracting Men 

Our circularizing and advertising are 
honestly what they claim to be—an at- 
tempt to serve all insurance agents on 
such business as their own companies 
will not handle. In all of our adver- 
tisements and literature we urge agents 
of other companies to give their own 
companies their loyal service and all 
the business that their own companies 
will handle. 

It may be that in some cases men 
are attracted by greater opportunities 
with this company, but this it not the 
only company which may have attract- 
ed men from other companies—practi- 
cally every company has. Is it un- 
ethical for a man to change from one 
company to another? Was it unetb- 
ical for the president of the Cleveland 
Life Underwriters a year or two ago 
to change his connection from one com- 
pany to another? Surely the Cleveland 
Life Underwriters do not want to take 
the position that life insurance compa- 
nies are operating like baseball trusts 
and that the agents are owned body 
and soul by their general agents and 
their companies. As far as this com- 
pany is concerned, we only want our 
men to remain with us as long as they 
feel that it is the best company on 
earth for them to represent, and if at 
eny time they feel they can do better 
with any other company we are glad 
to have them go and wish them suc- 
cess. 

We are very sorry we cannot comply 
with the request of the Cleveland Life 
Underwriters. 

As your letter is an official communi- 
cation written by direction of your 
Board of Directors, we are forwarding a 
copy of it together with a copy of our 
reply to various insurance publications. 

Yours very truly, 
(Signed) T. F. LAWRENCE. 
Vice-President. 





PREUS NOT TO SPEAK 
xyovernor Preus, of Minnesota, is not 
to speak before the National Conven- 
tion of Insurance Commissioners at the 
Minneapolis meeting. 





THE STATE OF 
MICHIGAN 


A direct General Agent’s Contract 
for definite territory in the State 
of Michigan is ready for the right 
man. 

Address: 

ERNEST C. MILAIR 
Vice-President and Secretary 
George Washington Life 

Insurance Co. 
Charleston, West Virginia 
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HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from 


next birthday. 


INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue 


and are up-to-date in every respect. 


ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTA 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, ond 


are guaranteed by State Endorsement. 


A HOME LIFE POLICY BRINGS 
PEACE OF MIND THE 
MAN WHO LOVES HIS FAMILY 


BASIL S. WALSH, President 


JOSEPH L, DURKIN, Secre Onis So OALLAD 
DR. E. BRYAN KYLE, Wedicat? HER, Treasurer 


INDEPENDENCE SQUARE 





BIRTH to © years 


TO 


P. J. CUNNINGHAM, Vice-President 


cal Director 


PHILADELPHIA, PA. 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















Guy E. Paine, general 


It Depends agent at Macon, Ga., 
On How You for the Penn Mutual 
Present It Life, is an accom- 


plished salesman, and 
when he wishes to pass along his en- 
thusiasm to his field men he writes 
them a letter in which he not only 
urges them on to more sales, but, as 
well, sells to them a particular policy, 
and then, just for good measure, sup- 
plies a usable outline of a good sales 
talk; for example: 

“Suppose you are say 35 years of age 
and your wife is say 30. By investing 
at the rate of $17.75 per month the first 
year, reducing to $15.77 per month the 
second year, and further reducing each 
year thereafter, you can be sure that 
commencing at your death your wife 
will receive a regular income of $50 per 
month as long as she lives. If you 
should live until say age 65 and there 
should then be nobody dependent upon 
you except you—an old inan-—-you can, 
through this same contract, have a reg- 
ular income of about $35 per month for 
yourself, for the remainder of your life. 
Other amounts can be provided at the 
same ratio and for other ages the re- 
sults are proportionate.” 

When you present this 
thoughtful men, they want 
* 2 8 

R. R. Lawther, of the 

Southwestern Life, 

recently made the fol- 

lowing analysis of 
the fundamentals of 
business life insurance: 

Successful business is organized’ and 
conducted according to certain fixed 
principles. A life insurance company 
is a good example of highly organized 


proposal to 
it, he says. 


Fundamentals 
of Business 
Insurance 


business. All the income is divided 
into three fixed accounts: 

1. Cost of New Business. 

2. Cost of Doing Business. 

3. Reserve Fund. 

Every business, whether a_ peanut 
stand, a bank, or a large industrial 


corporation, must conduct its business 
on these three principles, and is a suc- 
cess or a failure in accordance with 
the extent of application of the princi 
ples to its method of operation. 

In a new business it is natural that 
the cost of getting orders is greater 
than in an old established business. 
Reputation must be established and 
cennections nmiust be made. So, in 
opening » new field, a business makes 
its plans for expending a larger sum in 


advertising and _ solicitation than an 
older firm of the same kind would 
make. Often the returns are in. pro- 


portion to this expenditure, bunt, as the 
business becomes established, these ex- 
penses may be calculated upon a more 
definite base. 

Two particular times of stress occur 
to every business——a period of business 
depression and the death of any im- 
portant member of the firm. Both of 


. 
these circumstances enter into and vi- 


tally affect the permanency of busi- 
ness. In times of general economic 
depression ali securities are more or 


less of u drag on the market, and, if 
disposed of at such a time, must be dis- 
counted. They represent the amount 
invested. 

If the firm insures its most important 
officer or officers in favor of itself, it 
is able to withstand the shock and the 
loss that must come ag a result of 
death of the person thus insured—a cir- 
cumstance sure to occur sooner. or 
later. The money coming into the busi- 
ness at the death of an insured officer 
will aid greatly in stabilizing the busi- 
ness. The cash value of the policies 
igs carried on the books as a liquid as- 
set, negotiable at any time. What 
other form of investment of a surplus 
offers that advantage? 

In general the Ordinary Life plan is 
the most suitable for business insur- 
ance, because with the least outlay it 
provides the ready money for re-organi- 
zation after the death of a partner. In 
some cases, however, when a definite 
amount of money will be needed at 
some future specified time, Endowment 
Insurance would be more advantag- 
eous. It offers the same protection and 
returns a higher rate of interest. 

A business should not expand faster 
than it creates a surplus. The cost of 
insurance is chargeable as an expense 
in the creation of suéh a surplus. The 
business is thus storing away a fund 
for future use in the rehabilitation or 
enlargement of the firm’s affairs. 
Business insurance becomes a_ liquid 
asset which may prove to be a life 
saver at a time when other resources 
are inadequate to relieve the financial 
situation. 


s J e 

A life insurance man 
Working Up who has made a fine 
Data On An _ record in writing in- 
Income Case come insurance is 


W. H. Beers, Jr., rep- 
resenting the Mutual Benefit Life at 
Rochester, N. Y. Mr. Beers has found 
men making $15,000 or $20,000 who are 
still living on the basis of $4,000 or 
$5,000 a year and putting about $10,000 


u year back into their business. He 
got one such man to put about 25% 
of his income into life insurance. That 
looks like a large proportion. This 
mun is living on $4,000 a year. His 
business estate will grow up rapidly 


anyhow. 
tate 


He is building up another es- 
(Life Insurance) that will be ab- 


solnte if he cies. Most of the people 
who do business with Mr. Beers put 
about 15% of their income into life 


insurance, 

Mr. Beers goes back to the man with 
an outlined proposition. It is not neec- 
essary to adopt any particular system 
in this form of selling. You can adapt 
the system to yourself. Charts are 
only thought containers because you 











Assets 
Liabilities 
Capital and Surplus. 
Insurance in Force 





Payments to Policyholders................... 
Total Payments to Policyholders since Organizatio 





INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
Issues the most libera] forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable ss semi-annually or quarterly, 
INDUSTRIAL Policies from $12.50 to “51,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1922. 
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JOHN G. WALKER, President 
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Office for information. 


since 1878. 








Fidelity is a low-net-cost company operating in 40 
1 states. Full level net premium reserve basis. Over Quarter 
of a Billion insurance in force. Faithfully serving insurers 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 
A few agency openings for the right men. 


MORE THAN 50% 


of the business written by some of our larger agencies is a 
direct result of the Fidelity lead service. Our agents interview 
interested prospects—people who have written the Head 














cannot draw charts without putting 
thoughts into them. We ought to 


change our presentation at least once 
a year. Written propositions are large- 
ly a matter of advertising. Call your 
man up and say to him that you have 
gotten up a brief program for him and 
would like to explain it. If he asks you 
to mail it tell him you cannot because 
it is in outline form and that the ex- 
planation that goes with it is more im- 
portant to him than the figures. This 
is a thing that men seldom understand 
unless it is explained. if you have 
sold your personality to your man he 
is curious and anxious to see you again. 

The first interview eliminates unde- 
sirables. “When I get through I tell 
the man what I have told him, in other 
words, I give him a simplified summary 
that he can surely understand.” 

“Bills come in every thirty days, 
don't they? The problem is to get the 
income to come in at the same time the 
bills do. If your wife is to be under 
the necessity of re-investing your es- 
tate sometimes she will probably have 
too much income and at other times 
not enough. Suppose you tell her to 
leave the money in the bank. Then 
she only gets 4% semi-annually. Here 
she gets 4.7%, 32% guaranteed. In 
general the Income Plan just about 
doubles the value of your insurance. 
It is institutional service given free of 
cost.” Mr. Beers has about $5,000,000 
of insurance on the Income plan among 
his clients. 

Financial men are thinking in terms 
of income. Mr. Beers settled a $150,000 
claim some time ago. Half of it was 
on the Income plan and $75,000 of. it 
was in cash. On the Income plan the 
wife gets $300.00 a month. She has 
lost the entire $75,000 cash in less than 
four years. She has lost incidentally 
her faith in men. Her $300.00 a 
month on the Income Insurance ig the 
only thing she has left. 

: * * © 

W. J. Keating, an Equit- 
able Society man, tell 
how he met the objec- 
tion of a well-to-do man 
who contended that he 
had no need for life insurance and who 
boasted that he had never allowed an 
insurance man to get him. Mr. Keat- 
ing gives his approach as follows: 

“Mr. S. IT realize that you are differ- 
ently situated from the average man, 
and that your estate will be more than 
ample to take care of your family. I 


Landing 
The Hard 
Boiled Type 








can see po reason why you should take 
insurance except to leave ready cash 
when you die. Senator Leland Stan. 
ford left an estate of ten million dollars, 
bul all the family had for some time 
after his death was the proceeds of a 
life insurance policy. You are too good 
a business man to leave ten thousand 
dollars lying idle in the bank to provide 
for such a contingency, but by making 
a small yearly outlay you can accom. 
plish the same result.” 

He immediately asked the premium 
on $5,000 and Mr. Keating closed him, 
This occurred but a short time after 
Mr. Keating engaged in the life insur. 
ance business, and he says he should 
have written him for $20,000 instead of 
$5,000. 





WATCH STATE LAWS 
Special Committee of Philadelphia Life 
Underwriters Plan Active Leg- 
islative Campaign 





Life insurance legislation being in- 
troduced in the senate and house of 
representatives in Pennsylvania, New 
Jersey and Delaware will have the care- 
ful scrutiny of the special law commit- 
tee just appointed by President Freder- 
ick G. Woodworth of the Philadelphia 
Association of Life Underwriters. — Ar- 
thur D. Murphy, Home Life, of Amer- 
ica, has been selected to head the com- 
mittee, and’ associated with him are 
William G. Carroll, Mutual Life of New 
York; James H. Glenn, Mutual Benefit; 
William R. Harper, Aetna; and Arthur 
C. Williamson, Prudential. Beneficial 
legislation to life insurance policyhold- 
ers will from time to time be origin- 
ated by the committee which will have 
the support of Senator George Wharton 


Pepper, counsel for the Penn Mutual, 
who will have co-operating with him the 


Shy legal advisors of the other Philadelphia 


home office companies. 





23 AGENTS TOP $100,000 

The Perez F. Huff agency of the 
Travelers reports that twenty-three of 
its agents have paid for $100,000 or 
more from January 1 to July 31 of this 
year, the total amount of insurance of 
these agents exceeding $5,000,000. This 
is an average of about $400,000 in neW 
business for each agent. 
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Vice-President 


JACKSON MALONEY 





PHILADELPHIA LIFE INSURANCE C0. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAVE 
AN INTERESTING CONTRACT TO OFFER, BACKED BY 

REAL CO-OPERATION. 





A. MOSELEY HOPKINS 
Manager of Agencies 
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THE EASTERN UNDERWRITER 





W. H. Dallas Agency 
Head of Atlantic Life 


FORMER NORTHWESTERN MAN 








(jraduate of Wharton School of Finance 
University of Pennsylvania; 
President’s Tribute 





W. H. Dallas, formerly assistant su- 
perintendent of agents of the North- 
western Mutual Life, has been made 
guperintendent of agents of the Atlantic 


Life. In making the announcement 
president Edmund Strudwick, of the 
Atlantic Life, paid Mr. Dallas this 
tribute: 


“Mr. Dallas is a man of wide experi- 
ence and of broad information on the 
pisiness of life insurance. He is a 
graduate of the Wharton School of 
Finance and Commerce of the Univer- 
sity of Pennsylvania. After his grad- 
nation, he was a lecturer in post grad- 


uate work in that institution. 
“Seeing the larger opportunities of 
life insurance, he engaged as a solicit- 


or for the Northwestern Mutual Life 


Insurance Company in the city of 
Philadelphia, and served successfully 
in that capacity for between two and 
three years. 


“His ability having attracted the at- 
iention of the then Superintendent of 
Agents of the Northwestern Mutual, he 
was invited in 1916 to join the Home 
Office of that company. He soon won 
his way to the position of Assistant 
Superintendent of Agents, which he 
has filled most acceptably since that 
time. 


‘Mr. Dallas has been a very deep 
student of agency practices and meth- 
ods and has had a wide opportunity for 
observation and for checking his ideas. 

“He has been extremely popular, we 
are told, with the agents of the North- 
western Mutual, and was particularly 
in demand for agency gatherings of all 
sorts. Mr. Dallas is the type of man 
who impresses you with his earnest- 
ness and sincerity. A well trained 
mind, practical sales experience, wide 
experience and contact with agency 
problems, give Mr. Dallas an equip- 
ment for the work he is about to-un- 
dertake for the Atlantic rarely to be 
found. 


‘Mr. Dallas will assume his duties 


' at the Home Office not later than Oc- 
' tober 1st. 


He has been thoroughly 
‘sold’ on the great opportunities of the 
Atlantic, and I feel no hesitancy in 


_ saying that you may expect him from 


the start to be ‘one of us’ as though 
he had been for many years an Atlan- 
tie man.” 





ISSUES NEW POLICIES 

The Commercial Life of Kansas City, 
which started business in September of 
last year, has just brought out three 
rew policy forms. One is a three-in- 
one policy, which is a limited payment 
policy if the insured lives and ordinary 
if death occurs. The other forms are a 
child endowment bond and a 20-pay- 
ment life endowment option. 

The company has been making excel- 
lent progress and expects to close the 
year with $3,000,000 of business in 
force, FF. H. Uehling is president and 
0. L. Holland is vice-president. 





ELECT TWO DIRECTORS 
Ata meeting the directors of the 
New England Mutual Company filled 
Wo vacancies on the board. Victor 
M. Cutter wags elected to succeed John 
P. Perkins, resigned; and William A. 
Dupee to succeed George E. Brock, de- 
ceased. Mr. Cutter is vice-president 
of the United Fruit Company. Mr. 


Dee is the senior member of the firm 


of Dupee & Meadows, of Boston, wool 
Nerchants. 





Canadian Insurance 
Men to Meet Aug. 29-31 


CONVENTION IN MONTREAL 





Franklin W. Ganse, Columbian Na- 
tional, Boston, One of the Speak- 
ers; Program in Full 





The annual convention of the Life 
Underwriters’ Association of Canada is 
to be held in Montreal August 29, 30, 31. 
This is the program: 

Presidential address, A. E. Lawson; 
Our Greatest Asset and Making Poli- 
cies Fit, Franklin W. Ganse; Sales 
Demonstration, Guy Carreau; Keeping 
Supplied With Prospects in Rural Dis- 
tricts, Andrew MacBeth; Keeping Sup- 
plied With Prospects in Urban Dis- 
tricts; How to Handle a Prospect List, 
H W. Manning. ‘ 


Monthly Income Insurance, E. J. 
L’Esperance; Sales Demonstration, 
John MacKinnon; What the Agency 
Can Do to Assist the Agent, J. A. Birm- 
ingham; What the Agent Can Do to 
Assist the Agency, Wm. May, Jr.; 
Comme Vendre plus d’Assurance, Louis 
Bouvier; Ce que nous devons a nos as- 
sures, N. R. Beaudet; La Sollicitation 
de l’Assurance-Vie dans la Province de 
Quebec, est-elle actuellement une _ pro- 
fession? by Jos. T. Chenard; Life In- 
surance and Estates, Lieut.-Col. I. P. 
Rexford; address, Mr. Beaudry Leman, 
general manager, Bank of Hochelaga; 
Business Insurance, J. Beverley Robin- 
son and Duncan §S. Robinson; Mental 
Attitude, Mansur B. Oakes; The Evolu- 
tion and Present Trend of the Business 
ot Life Insurance, James C. Tory. 





$1,000,000 BUSINESS POLICY 





Equitable Society Agency in San Fran- 
cisco Closes Big Policy on 
C. R. McCormick 





A $1,000,000 line of business life in- 
surance has been placed on the life of 
Charles R. McCormick, a prominent 
lumber and shipping operator of San 
Francisco. The business was placed 
by M. H. Casey, agency manager at San 
Francisco of the Equitable Society of 
New York, and Charles M. Goodman, of 
the Equitable agency. 

The companies on the risk, each of 
which took its maximum amount were: 
Equitable Society, Mutual Life, Aetna, 
Pacific Mutual, Travelers and Union 
Central. 





McNAMARA AT ITHACA 





Appointed Superintendent of The Pru- 
dential; Started With Company 
in 1899 





James P. McNamara, who has been 
appointed new superintendent in Ithaca. 
N. Y., for The Prudential, started as an 
agent with the company in Elmira in 
1899. He was promoted to the position 
of assistant on March 5 in the follow- 
ing year in Hornell, N. Y. On May 5, 
1902. Mr. McNamara was transferred to 
Elmira in the same capacity, where he 


remained until his present appoint- 
ment. 
Speaking of Mr. McNamara, The 


Prudential “Weekly Record” said: “We 
believe that the Ithaca district under 
his leadership will mold a record in 
conservation and production of which 
any district may be proud.” 





BOOSTING LOS ANGELES 

The Life Underwriters Association of 
Los Angeles is circularizing the east 
with an open letter, signed by George 
W. Ayars, president of the association 
and John Newton Russell, chairman of 
its convention committee, in which the 
many advantages of the City of the 
Angels as a meeting place for the next 
National Association convention, are 
set forth. 


STORY ABOUT WOODWARD 





Old Boston Days Recalled By Story 
Printed in Current Issue of New 
England “Pilot” 





Memories of the days when the late 
George B. Woodward, second vice- 
president of the Metropolitan, was a 
member of the Boston insurance fra- 
ternity, are recalled by a story, “George 
B. Woodward, our Friend,” published 
in the current issue of the New Eng- 
land “Pilot.” The story which is ac- 
companied by a picture of Mr. Wood- 
ward as a young man, follows: 

The sudden death of Vice-President 
George B. Woodward of the Metro- 
politan Life, July 8, was a shock to his 
many friends. To none outside of his 
own company did it come nearer home 
than to the officers of the New Eng- 
land Mutual. Mr. Woodward was one 
of the three oldest surviving members 
of our Home Office force of half a 
century ago. He came to the company 
as a young man, in 1869, and remained 
until 1873, when he went to the John 
Hancock Mutual, being made Secretary 
the next year. Having resigned in 
1894, he accerted the Secretaryship of 
the Metropolitan. 

During his service here he won the 
life-long friendship of his two living 
contemporaries in our Home Office, 
Assistant-Secretary William F. Davis 
and J. Alfred Mitchell, Esq., afterwards 
for many years Auditor of the City of 
Boston. The friendship between these 
three men was no passing interest—it 
remained active and constant all 
through the years. Of course it em- 
braced the old company in whose ser- 
vice they had come to know each other. 
Mr. Woodward watched with keen 
pleasure its growth and rejoiced in the 
honored position it holds, with an 
affection as warm-hearted as it was 
enduring. 

Sincerity and faithfulness are 
very essence of such a friendship. 


the 





$8,000 ON FIRST INTERVIEW 





T. W. Jenness of Boston Agency of 
State Mutual Lands Good Case on 
Home Office Lead 





A lead recently came to TT. W. 
Jenness, of the Boston agency of the 
State Mutual Life, from the home office 
giving the name of a man who had 
moved from Detroit to Boston. Mr. 
Jenness followed this up and found 
a live prospect who already carried 
$12,000. The first interview resulted 
in $8,000 being written on the spot. 





FREE MEDICAL EXAMINATION 

The Guaranty Life Insurance Com- 
pany of Davenport, Iowa, is offering 
free medical examination to all policy- 
holders of $5,000 or over who have 
been policyholders for one year or 
more. Such examination is to be made 
through the Life Extension Institute. 

This is something new with the Guar- 
anty Life and is another service that 
the company is extending to its policy- 
holders. 








SPEND THE WINTER 
IN FLORIDA 


We have some exceptionally good terri- 
tory now oven in this most progressive 
and prosperous State. 

If you'd like to have a few months 
away from the cold, snow and slush of 
Winter and make money, too, make your 
plans now. 


W. R. LETCHER, State Mgr. 
PACIFIC MUTUAL LIFE INS. 
COMPANY 
Graham Bldg. 
Jacksonville, Fla. 











ILLINOIS LIFE INSURANCE (0 


GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








| HOME LIFE 











INSURANCE CO. 


NEW YORE 


WM. A. MARSHALL, 
President 





The 63rd Annuaj Report shows: 


Premiums received during the 
FORP WA co cercceccescssccncassncs 

Payments to Policyholders and 
their beneficiaries in Death 
Claims, Endowments, Dividends, 
te 


Reserve Funds ..........sseeeees 
Net interest Income from Invest- 
GIO he k.ce cscccecdevecsuascencesces 
($722,352 in excess of the amount 
required to maintain the reserve) 
Actual mortality experience 52.87% 
of the amount expected. 
Insurance in Force..............- $232,163,682 
Admitted Assets 


2,206,762 





For Agency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 





256 Broadway New York 





























Build Your Own Business 
under our direct general agency contract 
Our Policies provide for : 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 
Organized 1850 
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What Every Agent Knows 


By WILLIAM ALEXANDER 








CONFIDENCE 

Every agent knows that confidence 
is essential to success, and the follow- 
ing extracts from “Every Man A King” 
by O. L. Marden, emphasize that truth: 

In no business is the imparting of 
one’s own confidence more potent than 
in salesmanship. 

Confidence is the father of achieve- 
ment. It re-enforces ability, doubles 
energy, buttresses mental faculties, in- 
creases power. 

The conquerors of the world, whether 
on battlefields, in trade, or in moral 
struggles, have won by the attitude of 
mind in which they went at the work 
they had to do. 

Average ability, coupled with aggres- 
sive self-confidence, cuts a larger figure 
in the world, and gets more done, than 
superlative ability with the timid and 
shrinking nature that often goes with it. 

It is almost impossible to keep a man 
back who has a firm faith in his mis- 
sion, who believes that he can do the 
thing before him, that he is equal to 
the obstacles which confront him, that 
he is more than a match for his environ- 
ment. 

We all know that in some way, some- 
how, most people get the things they 
long for and struggle for persistently. 
And even if they do not get all that 
they desire, they approximate much 
nearer to it, get much more of it than 
they would if they did not claim it 
stoutly and struggle for it persistently. 

When I was a small boy I was light 
and active, and could vault over any 
high fence—if I was confident that I 
could clear it. 

I could jump over any brook—if I was 
confident I could get across. But I was 
sure to get my feet wet if I had any 
doubt about it. I was puzzled by this, 
as I knew nothing about psychology, 
but I recognized the fact. 

This, however, is not the whole story. 
Every agent knows, and should never 
forget, that while confidence is essen- 
tial it accomplishes nothing until it de- 
velops into determination followed by 
action. 





ORGANIZING NEW COMPANY 





Victory National Life, of Tampa, Fla., 
To Be Headed By Sumter 
L. Lowry, Jr. 





The Victory National Life Insurance 
Company, of Tampa, Fla., is being or- 
ganized by important interests and it 
is expected that its capital stock will be 
placed shortly. The officers § are: 
President, Sumter L. Lowry, Jr.; vice- 
presidents, Dr. L. A. Bize, Dr. J. H. 
Ross, H. T. Lykes and W. M. McCrory; 
secretary, Chas. G. Mullen; treasurer, 
J. A. Waterman. 

The directors of the company in- 
clude: L. A. Bize, W. B. Gray, W. E. 
Hammer, Hilton S. Hampton, F. D. 
Jackson, Adam Katz, D. H. Laney, 
Henry Leiman; Sumter L. Lowry, Sr., 
Sumter L. Lowry, Jr., H. T. Lykes, Isaac 
Maas; W. M. McCory; W. F. Miller; 
L. B. Mitchell; Chas. G. Mullen; En- 
rique Pendas; N. A. Perry; J. H. Ross; 
=. PF. Tallaforro; J.1. Tod: R. W. 
Trice; A. C. Warren; J. A. Watterman. 


HAPPY THOUGHTS 

It was a happy thought of Henry F. 
Tyrrell to describe the great body of 
those who carry life insurance in the 
United States as a league of neighbors 
——a league about the value of which 
there can be no difference of opinion, 
says “Agency Items.” 

It was a happy thought of the. Man- 
hattan Bank to call the policyholders 
of our American companies the great- 
est family in the world, 





LOST INCOME POLICIES 





Pacific Mutual Life Gives Its Agents 
New Rule Governing Non-Can- 
cellable Contracts 





A rule, effective immediately, govern- 
ing in the case of the lost non-cancel- 
lable income policies, has been adopted 
by the Pacific Mutual. Jt follows: 

“~1) The insured and beneficiary, if 
any, will be required to sign affidavit 
of lost policy, form 4341. 

(2) A certified copy of the original 
policy will be prepared in the following 
manner: 

A stock policy of the same form will 
be typed with photographic copies of 
application and medical attached, and 
renumbered to bear the same number 
as the original policy. The printed sig- 
nature in the policy will be cancelled 
by rubber stamp and the space pro- 
vided for counter-signature will also be 
cancelled. At the top of the first page 
of the policy, in the margin, the word 
“Copy” will be written or printed or 
stamped in large type. At the bottom 
of the third page of the policy, follow- 
ing the signature, the. following en- 
dorsement will be typed and signed by 
a vice-president and assistant secre- 
tary: 

corp 


he foregoing, according to the 





records of the company, is a copy of 
non-cancellable income disability policy 
SR ree , which has been lost or de- 
It is issued only as a copy and 
must be returned to the company at its 
home office in the City of Los Angeles 
should the original policy be found.” 





SOUTHWESTERN’S CONVENTION 


The Southwestern Life, of Dallas, 
will hold its twentieth agency conven- 
tion October 30-31 at the home office. 
A highly interesting program has been 
arranged. The meetings will be held in 
the home office building and the Adol- 
phus Hotel will be club members head- 
quarters. 





LINCOLN NATIONAL COUNSEL 

Frank G. Stoessel, a lawyer of Green- 
castle, Ind., and formerly secretary to 
Judge Bateman of the Indiana Supreme 
Court, has been appointed assistant 
counsel of the Lincoln National Life, 
of Fort Wayne, Ind. Mr. Stoessel is a 
graduate of the law school of Indiana 
University, class of 1916. 





T. B. Macaulay laid the cornerstone 
of the Sun Life’s extension to its head 
office building at Montreal, July 27. 
He prophesied that within a few years 
there would be need of further exten- 
sion. 





———T 








Total and Permanent Disability 


—— 


TO REPRESENT PRESIDENTS 





Crocker, Allen and Moore Will Atteng 
American Life Convention in 
Des Moines 





The Association of Life Insurance! 


Presidents will be represented by the 
following-named committee at the 
Eighteenth Annual Meeting of the 
American Life Convention to be heli 
on October 17, 18 and 19, at Deg 
Moines, Ia.: Walton L. Crocker, presi. 
dent, John Hancock Mutual Life Insuyr. 
ance Co., Boston, chairman; Frederick 
L. Allen, general solicitor, Mutual Life 
Insurance Co., of New York; and 
C. I. D. Moore, vice-president, Pacific 
Mutual Life Insurance Co., Los Angeles, 





L. T. BOYD MADE ACTUARY 
The Western Life Assurance Com. 
pany, Winnipeg, has appointed L. T, 
Boyd to be actuary of the company, 


Mr. Boyd commenced his new duties on 
July 1. 
occupied a similar position with the 


Northwestern Life of Winnipeg, to | 


which company he went from service 
with the North American Life of 
Omaha. 











food, clothing and housing. 








A RAPIDLY INCREASING AND A GRAVE 








It is increasing hecause we are all becoming specialists and are losing our earlier economic independ- 
ence. It is increasing too because of the strenuous nature of modern 
life. It is grave because our defense against it is limited. 





Under the existing social programme, our individual and family necessities are covered through 
that universal medium of exchange called MONEY. This is a relatively new programme. 

Some of our grandmothers knew how to spin. to knit and to weave; some of our grandfathers 
raised flax and wool, tanned leather, made their own foot-gear, and built their own houses. Under such 
conditions little money was used or needed. Each family then produced and manufactured a large pro- 
portion of the necessaries of life. A few do that still. Down in the mountains of Kentucky the women 
still know how to spin and weave. If under such circumstances people have less, thev are more inde- 
pendent than those in richer communities, and they are less affected by the ups and downs of business 
and by personal misfortunes. They live their lives less in terms of money and more in terms of 


Our people as a whole have for a century and a half been growine away from that independent, 
self-supporting family life. The division of labor has been going steadily on until most of us do but 
one thine, We produce values of some kind, turn them into money, and with that money buy from 


others what we need. We manage our lives in terms of money. 


Few people in those early days were ever “out of work.” Those words had vo terror for them: 
but to be “out of work” now for a few months means trouble for most of us and want for some. AS 
we now live, an assured income is the great necessity. Since we must pav fer most of the things we 
use—because they are produced by others—an income from some source is the only thing that stands 
between many of us (and our dependents) and actual want. 


While we are voung and strong we can manage the income. Rut how shall we protect d d- 
ents AND OURSELVES in case we are totally and permanently disabled? . ee 

THE TOTAL AND PERMANENT DISABILITY OF THE RREAD-WINNER UNDER OUR 
CIVILIZATION IS AN INCREASING AND A VERY GRAVE PFRIL. ITS CONSEQUENCES ARE 
SOMETIMES MORE SERIOUS THAN THOSE THAT FOLLOW DEATH ITSELF. 


There is only one sure protection against this peril, where the hread-winner’s streneth and pro- 
ductive ability represent the capital of the family. That pretection is Life Insurance. If the hread- 
winner dies properly insured the policv produces an income. RUT under our present contracts. issued 
to Class A Risks only and for limited amounts. IF THE BREAD-WINNER HIMSELF RECOMES A 
BURDEN through total and permanent disability before 27° 60. the policy also covers that: it yields 
an immediate income of Ten Dollars monthly for each $1,000 of insurance carried, with no further 








premiums to pay. 








If the disability is, as a matter of fact, finally overcome. the policy. with no lien against it because 
of disability payments. has every value and right that it wou'd have had, at that time, if the disability 
had not occurred. if all premiums had been paid, and if no money had been borrowed on it. It may now 
be continued in full force by the payment of premiums as before. 

If the disability is not overcome, the full face of the policy will be paid at maturity. 


Disability Benefits are as enochal in Life Insurance as Non-Forfeiture was when the New York 
Life (first of all the Old-Line Comopanies) adovted it sixty-three years ago; they meet industrial and 


social necessities: THEY PROTECT THE INSURANT. 


Beyond the henefits of loan and cash values. a strengthened credit and the moral consciousness of 
duty done, a policy of Life Insurance has not hitherto protected the insurant. The great purnose of 
the policev was to nrotect someone else after the insurant was dead. TOTAL AND PERMANENT DIS- 
ABILITY IS LIVING DEATH. The policy covers that and protects the insurant as well as the family. 


Ask a NEW YORK LIFE agent to show you a sample policy. 





NEW YORK LIFE INSURANCE COMPANY, 
DARWIN P. KINGSLEY, 
President 


PERIL 






For the past two years he has | 
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Directors’ Tribute 
To Haley Fiske 


HIS FIFTIETH ANNIVERSARY 





His Part in the Saving of 52,000 Lives 
in Year; Helps Spread 
Knowledge 





Haley Fiske’s fifty years with the 
Metropolitan Life was the subject of a 
minute adopted by the company’s board 
of directors. He went with the com- 
pany on May 8, 1873. The minute fol- 
lows: 

At a meeting of the Board of Direc- 
tors of the Metropolitan Life Insurance 
Company, held at the Home Office on 
May 22, 1923, the attention of the board 
was called to the fact that on May 8th 
the president, Haley Fiske, had round- 
ed out the fiftieth year of his connec- 
tion with the company, and it was re- 
solved that apropriate resolutions be 
framed felicitating him upon the occa- 
sion. 

A half century of achievement is in 
itself a proud thing to look back upon, 
but when that achievement has not only 
built up a business organization which 
is one of the greatest in the world, but 
has also been of inestimable benefit to 
his fellow man, there can be no more 
glorious memory to carry with one 
throughout the*years. It is fitting that 
some record be made of such a service 
while he is still at the helm, and while 
its spirit still impels to the accomplish- 
ment of even greater things, instead of 
delaying until the light is dimmed. 

During Mr. Fiske’s connection with 
the company it has advanced to the 
first place in the insurance field, and 
each advance has felt the impetus of 
his vigorous thought and action and the 
stimulus of his fine personality. 

Company Was Ten Years Old 

When he came to it, it was in its 
tenth year and had not yet embarked 
upon the industrial insurance vusiness 
which has since become one of iis most 
important branches, and which means 
so much to the great mass of the peo- 
ple of our country. Industrial insur- 
ance was then in its infancy, and was 
beset with all the perils that abound in 
untried paths. That it has grown so 
steadily and enormously is due to the 
fact that those directing it had that 
faith which moves mountains, that hope 
which refuses to falter at obstacies, 
and, greater than these, that charity 
which is broad enough to spread out 
and protect the weak and the strug- 
gling, whose need of insurance is 
greater than that of any other class. 

But Mr. Fiske’s vision was not satis- 
fled with mere monetary insurance 
against death and accident, and the en- 
couragement of thrift and industry for 
the sake of providing for a widow or 
orphans or one’s own disability—-com- 
mendable though these things are. To 
his humanitarian view the fact that 
thousands of the company’s agents 
were making weekly visits to homes, 
Presented an opportunity of adding im- 
measurably to human happiness by 
teaching the doctrine of health, hy- 
siene and right living. Educate! 
Spread knowledge! That was_ his 
thought, and it has led to the expendi- 
ture of millions of dollars in the distri- 
bution of pamphlets on the care of chil- 
dren, on personal hygiene, on cooking, 
on the avoidance of prevalent diseases, 
and on numerous other topics. It has 
led to the establishment of a visiting 
nurse service for its policyholders, 
which puts within their reach a profes- 
Slonal care in sickness which it would 
be impossible for them otherwise to 
have, It has led to the establishment 


of a sanatorium where any of its large 
number of employees afflicted with 
tuberculosis are cared for and in most 
cases restored to health. It has led to 
campaigns and exhibits, to co-opera- 
tion with the health departments of the 
various localities and with welfare or- 
ganizations, and to many other things 
which make for the well-being of the 
individual, the home and the nation. 
He has idealized insurance and ele- 
vated it to the point where it is one of 
the most powerful agencies in the 
world for the conservation of life, the 
prevention of disease and the allevia- 
tion of human suffering. Think what 
the saving of 52,000 lives in a single 
year means! 

And as each individual touched by 
the company in turn passes on some 
part of the benefit he has received to 
those about him, the far-reaching ef- 
fect of the good that is done can never 
be fully known. The Carnegie Foun- 
dation, the Rockefeller Institute, and 
all the other great agencies founded by 
men of wealth for the benefit of man- 
kind, are doing wondrous things; but 
it is safe to say that not one surpasses, 
or perhaps even equals, the good which 
today is being done by the Metropolitan 
Life Insurance Company. 


His Modesty 


Mr. Fiske will be the first to protest 
that all these things he could not have 
done alone. True, he has had the en- 
thusiastic support and co-operation of 
one of the best organizations in the 
land. He has had the help of the best 
men to be found in each department of 
service, But through his wonderful 
driving force and sympathetic and mag- 
nificent leadership, the best that was 
in each has heen expended on the work 
assigned to him. With equal truth it 
can be said that he is entitled to the 
credit for raising our company to its 
present proud and unrivalled pinnacle 
by changing the character and purpose 
of insurance companies from a_busi- 
ness to secure money and profit to a 
higher philanthropic plane: and through 
every endeavor to secure the first place 
among the sound endurable companies 
of the age and will be found running. 
in every department of its work, the 
effort to obtain the greatest good to all 
that are brought within the sphere of 
its activities. The fine co-operation, 
the esprit de corps, the high morale, 
among all those associated with him, 
are the greatest tribute that could be 
offered to him as an executive, a hu- 
manitarian and a great and good man. 

We, his fellow members of this 
board, therefore, extend to Mr. Fiske 
our sincere congratulations on the 
attainment of this milestone of fifty 
years of service, and even while we 
hail him for what he has done, we look 
forward eagerly to what he will yet do 
for the company and his fellow man. 
Vifty years of such preparation and 
achievement can mean only optimism 
and well-grounded hopes for the fu- 
ture-— 

“For age is opportunity no less 

Than youth itself, though in another dress, 
And as the evening twilight fades away 

The sky is filled with stars, invisible by day.” 





REPORTS GROWING BUSINESS 





International Life Makes Record; New 
Los Angeles Agency of Sorey 
& Babb Sets Pace 





The new general agency of the In- 
ternational Life at Los Angeles, is mak- 
ing a remarkable record. This agency 
is under W. M. Sorey and Dr. Albert 
Babb and they have all of Southern 
California. During July they reported 
more than $500,000 new business. 

July was an excellent month for the 
International Life, its written volume 
exceeding $6,000,000 or an increase of 
approximately $2,000,000 over July, 
1922. Coming on the heels of two big 
months July, usually an off month for 
life insurance, came through strong, 














THIS YEAR 


New England Mutual Life Insurance Company 


of Boston, Massachusetts 


Completes Four-Score Years of Public Service 





This Company, the First Mutual, is 
Young in Spirit and Progressive in Action 


1843 — Eightieth Business Year — 

















Nothing humbler than 
when it is about to climb.” 
nor more conservalive in its choice of means to 
that end. 
practicable the highest ideals of life insurance, 
it has maintained among its underwriters, as the 


————| 
e - 
g ambition 
Benjamin Franklin, the greatest American 
authority on ambition, made that observation; 
and with equal truth he might have added that 
nothing is more aggressive in gaining its end, 

The Franklin has a splendid tradition for 
“Aggressive Conservatism.” Organized to render 
first essential, the highest ideals of service— 
ambitious service. 


That other wonderful idea worded, “He profits 
most who serves best,” has been practiced by this 
company since 1884. Our men know it is true. 


The Franklin Life Insurance Company 


Springfield, Illinois 
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Mutual Life 1923 Dividends 








The Mutual Life Insurance Company of New York was 
the first American legal reserve life insurance company to 
pay cash dividends. For more than seventy-five years it has 
consistently made dividend returns to policyholders, and, 
except for an occasional slight decrease in schedule, has 
maintained an upward trend in its returns. 

In 1922 the Company paid in dividends to policyholders 
$30,046,105. 

Its dividend scale for 1923 was increased from 7 to 10% 
(according to plan and age), and it has set aside for 1923 
dividends to policyholders $32,832,839, equalling about 34% 
of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City “Tae 
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GROUP ACCIDENT AND SICKNESS 
SURVEY 

The article by Professor William B. 
Bailey, economist of the Travelers, an- 
alyzing 2,000 claims paid under group 
accident and sickness policies, publish- 
ed by The Eastern Underwriter last 
week was good material for men who 
want to prove the need of industrial 
classes for group accident and sickness 
insurance. The majority of salesmen 
find it necessary in selling this line to 
prove this fact and also that the in- 
stallation of a group accident and sick- 
ness plan will benefit the employer. 
He needs to prove the first point be- 
cause in many cases the employes pay 
part or all of the cost of group accl- 
dent and sickness insurance and the 
latter because the employer does not 
want to bother with it unless he gets 
some return out of it. The chief points 
in the article follow: 


Of disabilities among wage-earners 
90% are caused by sickress or non- 
occupational accidents. 

Of the applications for charity from 
families ordinarily self-supporting 50% 
are the result of sickness. 

Group Accident and Sickness Insur- 
ance pays an average benefit of $50.84 
at the rate of $12.58 a week for each 
disability of a wage-earner. The av- 
erage period of absence from work 
caused by disability is four weeks. 

The most common causes of ab- 
sences due to disabilities are influenza, 
bronchitis, rheumatism, and _ tonsillar 
trouble. 


Only one worker in twenty who has 
Group Accident and Sickness insurance 
carries any other form of Accident and 
Sickness benefit. 

Twelve workers are the sole support 
of themselves and dependents to every 
eight who benefit from additional in- 
comes earned by other wage-earners in 
the family or by room rent or board 
money paid to the family. 

There are nine wage-earners without 
dependents to every eleven with de- 
pendents. Each one of the eleven has 
an average of 2.2 dependents. 


AMERICAN FIRE PREMIUMS AS 
SEEN BY BRITISH PUBLICATION 

The wealth and importance of Amer- 
ica, made even more pronounced and 
secure by the fact that there are no 
enemies near us strong enough to at- 
tack our shores, is recognized some- 
times more abroad than at home, and 
by none more than the foreign compa- 
nies doing business here. With the de- 
pression general among European coun- 
tries during 1922 the American pre- 
miums played an important part in the 


financial statements of these compa- 
nies. 
The American situation is reviewed 


in some detail by that standard British 
financial publication, “The Economist.” 
While welcoming the volume from 
America it finds flies in the American 
premium ointment. One of these, of 
course, is the rising expense of doing 
business in the United States. And 
along that line it makes this interesting 
statement: 

“The advance in expenses, especially 
in America, where commissions are in- 
ordinately high, has been a heavy bur- 
den to carry. One may expect the item 
of commissions to be cut into by gen- 
eral agreement. It is not so excessive 
in Great Britain as it is in America; 
yet, it is probably higher than is really 
necessary for obtaining and retaining 
fire business.” 


While the statement of “The Econo- 

mist” is worth repeating because of the 
important standing of that paper in 
financial, government and other high 
circles in Great Britain it is, of course, 
not authoritative, and undoubtedly is 
the view of an editorial writer rather 
than of the fire insurance community. 
None of the fire insurance executives 
abroad have gone on record saying that 
commissions should be cut, although 
many British underwriters, as well as 
American underwriters, feel that ex- 
penses of all kinds are mounting too 
rapidly. 
2 to 
“The Economist” says that this coun- 
try is an insurance market that is al- 
Ways expanding in volume as contrast- 
ed with the rest of Europe and some 
countries where it is now non-existent. 
The fire loss here was great in 1922. 
It was larger, in fact, than during 1906, 
a fateful catastrophe year. But that is 
only part of the story. The loss came 
out of a premium income immensely 
greater than that of sixteen years pre- 
vious. British underwriters have learn- 
ed to take the lean years with the fat 
in American business. 

A comparison of the underwriting ex- 
perience of British companies on their 
entire fire business seems to put the 
London & Lancashire first for 1922 with 
en underwriting surplus of 11%, com- 
pared to 17% in the peak year of 1920. 


Reverting discussion of America 





KNAPP VICE-PRESIDENT 

J. H. Knapp, Sr., has been appointed 
vice-president of the Metropolitan 
Casualty, of New York, and will have 
charge of the fidelity and surety busi 
ness of the company. He has been in 
the home office of the United States 
Fidelity & Guaranty for the past nine 
years. 





L. A. Casey, of the firm of Richey 
& Casey. general agents for the Royal 
Indemnity at San Antonio, Texas, is 
among visitors in New York. 
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The Human Side of Insurance 
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WILLIAM H. DALLAS 


W. H. Dallas, who has been = ap- 
pointed agency superintendent of the 
Atlantic Life, has a wide acquaintance 


umong insurance men. The story of 
his appointment will be found = on 
another page in this issue. 

eee 


Charles J. Gilfert, of the automobile 
underwriting department of the Globe 
Indemnity, is leaving shortly to be- 
come affiliated with his brother-in-law 
in the Allied Supply Co., printers. Mr. 
Gilfert commenced his insurance ca- 
reer in 1906 with the Ocean Accident 
and later became identified with the 
Hartford Indemnity, leaving there in 
1917 to join the forces of the Globe 
Indemnity. 

*“* *@ 


Charles Hall Davis, prominent Peters- 
burg, Va., lawyer, was recently written 
for a large amount of insurance said to 


total between $200,000 and $250,000. 
Practically all of it is understood to 
have gone through without trouble. 


Davis is said to have decided to invest 
heavily in life insurance after winning 
a long strung out suit for recovery on 
second mortgage bonds of a Richmond 
traction company which were supposed 
to have become valueless in a merger 
of several companies. Davis succeeded 
in recovering a sum somewhat in ex- 
cess of $100,000. The insurance is said 
to be all straight life, for the benefit 
of his family. 
e 
TITLE OF HOBBS’ PAPER 

Clarence W. Hobbs, who is the rep- 
resentative of the National Convention 
of Insurance Commissioners on the 
National Council on Compensation In- 
surance, who was formerly the insur- 
ance commissioner of Massachusetts 
and who began his new duties on July 
§. has taken “Insurance Coverage” as 
the title of the address he is to deliver 
before the insurance commissioners at 
Minneapolis this month. His office desk 
is with the National Council. 

The duties of Mr. Hobbs are super- 
visory in their nature and also involve 
an active part in the work of rate- 
making. As representative he will pre 
side over all meetings of technical com- 
mittees and will cast the deciding vote 
in case of a tie. He is also chairman 
of the board of appeals which adjudi- 
cates appeals from regional commit 
tees and decides all questions involv- 
ing an interpretation of the council’s 


constitution. He is also entrusted with 
the duty of expressing to the Council 
the views of the National Convention 
of Insurance Commissioners. 


William O. McLean, representative of 
the General Accident at South Norwalk 
Conn., has but recently joined the fielq 
force of that company. Mr. McLean 
was born in Canada in 1887 coming to 
the United States when a child and 
after graduating from high school ep. 
tered the newspaper work. In 1911 he 
settled in South Norwalk and worked 
in connection with one of the local 
newspapers, acting also as county edi. 
tor of the “Bridgeport Post.” He ep. 
tered the insurance business in 1917 
by buying a_= small fire’ insurance 
agency. His small agency has grown 
till now it is the largest in Norwalk, 

* * &* 


Mrs. Fred Pleasants, the first woman 
ever to be licensed as an insurance 
broker in Virginia, has been connected 
with the Travelers branch office in 
Richmond for the last several years 
in the capacity of a special representa. 
tive. She entered upon this work fol. 
lowing the death of her husband who 
held a similar position with the Travel. 
ers. Previously, Mr. Pleasants was for 
a long time general agent at Richmond 
for the National Life of Vermont. In 
brokering lines not handled by the 
Travelers, Mrs. Pleasants makes it a 
practice to place automobile business 
with T. L. Alfriend & Son and the reg. 
ular fire business with Pollard & Bagby. 

She has the reputation of being a con- 
sistent producer, despite the fact that 
she has to devote part of her time to 
domestic duties at home. Before she 
entered upon a business career, Mrs, 
Pleasants was prominent and active in 
social circles, being rated as a society 
leader. She took out her broker's li- 
cense last week, a new rule of Com- 
missioner Button. requiring all those 
brokering business to obtain such a 
license at a cost of $100 a year. 

a * * 

F. W. Bleike, of the Mutual Benefit 
in Chicago, will round out fifty years 
of life insurance experience in March, 
1924. Of this experience forty-three 
years were in Chicago. He said to The 
Mastern Underwriter this week: “ I 
am in harness right now and expect 
to be for some time. In fact, I am 
hopeful of writing a few hundred more 
applications.” 

ok * * 

E. Irvine Haines, formerly of the staff 
of The Wastern Underwriter, recently 
won the first prize of $1,000 in the 
“Save the Surface” prize story contest, 
conducted under the auspices of the 
“Saturday Evening Post.” Ife has 
auite a reputation as a historical writer, 
his story about Castle Philipse, the 
home of Elsie Janis, forming the base 
of his prize essay contest. 

s * s 

Edward R. Lewis, manager 
New York office of the United States 
Fidelity & Guaranty left early this 
week for a three weeks trip to Wolf 
Lake, Mich. 


of the 


Lewis C. Ryan, of Syracuse, who has 
heen appointed United States commis- 
sioner for a four year term, for some 
time represented the Travelers in com 
pensation matters at Svracuse. 





A LETTER FROM GOV. PREUS 

The Eastern Underwriter has re- 
ceived the following most interest- 
ing letter from Gov. Preus of Min- 
nesota: 

“l have never received an offer 
from the Metropolitan Life Insur- 
ance Company to go with them. | 
shall serve out my term as Gov- 
ernor. | do not regard it as right 
to resign an elective office to go 
into private business to make 
money. Whoever printed the story 
has taken it out of whole cloth.” 
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Fire Insurance Department 














Doesn’t Want His 
Company to Be Sold 


STATEMENT BY W. H. PALMER 








President of Virginia Fire & Marine 
Writes Letter to Stockholders 
of Company 





For some weeks there have been 
rumors that the interests affiliated with 
the Home Insurance Company 
been negotiating for the purchase of 
the control of the Virginia Fire & 
Marine. The president of that com- 
pany, William H. Palmer, has sent this 
letter to stockholders: 

Following negotiations which were 
forced upon your officers by repeated 
efforts at various times in behalf of 
some of the larger fire insurance inter- 
ests to acquire a control of the stock of 
your company, a conditional offer has 
been made to your board in the inter- 
est of the Home Insurance Company, 
of New York, in substance as follows: 

$108.00 per share, provided not less 
than 12,000 shares but less than 13,000 
shares are acquired. 

$109.00 per share, provided not less 
than 13,000 shares but less than 14,000 
shares are acquired. 

$110.00 per share, provided not less 
than 14,000 shares are acquired. 

This proposition has received the 
most careful consideration by your 
Board with the single idea of acting 
in the wisest manner for the stockhold- 
ers of the company. Realizing its re- 
sponsibility in the premises your Board 
has moved cautiously in this matter 
throughout, and has finally closed the 
negotiations by declining to submit this 
offer to the stockholders for the follow- 
ing reasons: 

1. Your Board realized the futility 
of submitting the offer to you, because 
it was satisfied that the price would 
not be acceptable to a sufficient num- 
ber of stockholders to meet the condi- 
tions of the offer. In these circum- 
stances your Board felt it to be its duty 
to bring to an end the discussion of a 
subject, which could only result in det- 
riment to the company through demor- 
alization of its organization. 

2. Ordinary business prudence 
prompted your Board not to entertain 
the first offer submitted by one of sev- 
eral interests, who would be probable 
purchasers, were it thought that a con- 
trol of your company could be secured. 
The good-will of a company with an 
honorable record of ninety years of suc- 
cessful operation is a valuable asset 
and should not be sacrificed by hasty 
action, even if a sale were desired. 

3. The history of the company has 
demonstrated that an investment in its 
stock has not only yielded for the own- 
ers regular and reasonable dividends, 
but also in the past ten years an in- 
crease of one hundred per centum 


have 


(100%) in the principal invested and 
of one hundred and thirty-four per cent- 
um (134%) in its market value. 

While your Board does not assume 
to forecast future results, it is presum- 
able that under proper management the 
earnings in the coming years will at 
least partially, if not entirely, approxi- 
mate those of the past. Therefore your 
Board does not think it advisable for 
the stockholders to dispose of the con- 
trol of the company. 

Comparative Statement 1913-1923— 

The company’s published statements 
showed: Assets on January 1, 1923, 
$3,071,316.74; assets on January 1, 1913, 
$1,641,607.77; an increase in 10 years of 
87.09% —$1,429,708.97. 

On July 1, 1913, the quoted market 
value of 1 share of the company’s stock 
was $81.00. In December, 1920, stock- 
holders received a stock dividend of 
100%. The holder of 1 share of stock 
in 1913, therefore, now owns 2 shares, 
with a market value as of July 1, 1923, 
of $95.00 per share equals $190.00, show- 
ing an increase in value to the share 
holder of $109.00 or 134%. 

During this 10-year period, 1913 to 
1923, there has been distributed in cash 
dividends $40.25 per share, equivalent 
to 49.69% of the market value of 1 
share on July 1, 1913, and to 161% of 
its par value. 

Adding to this aggregate of cash divi- 
dends the market value on July 1, 1923, 
of the stock dividend received in 1920, 
it is apparent that stockholders have 
received during the past 10 years in 
cash and stock the equivalent of $135.25 
per share or an average of 16 2/3% per 
annum on the market value of their 
stock as of July 1, 19138, and an average 
of 54% per annum on its par value. 





TO SPEND INSURANCE MONEY 





Receivers Go To Court and Ask Per- 
mission; Creditors Approve 
Transaction 





Receivers for the Warren Steel Cast- 
ing Co. have filed a petition with the 
United States District Court requesting 
permission to use $113,500 recently paid 
them by various insurance companies 
for damages caused by a fire at the 
company’s plant several weeks ago, to 
continue the business of the concern 
and to reconstruct the destroyed plant. 

Creditors of the concern havs ap» 
proved the transaction. The plan is to 
pay the creditors 25% of their claims 
in cash and give them notes for the 
balance, same to be paid over a ten- 
year period. The creditors include the 
Night and Day Bank, which is in charge 
of the State Finance Department. 





GET TWIN CITY 

Crehore & Richardson, 

William street, have been 
agents of the Twin City. 


Inc., 100 
uppointed 





PRESIDENT READ DEAD 
President Edmund E. Read, of the 
Camden, died this week. 





a< eres 
—— 





J. A. Kelsey, General Agent 














TOKIO 


MARINE AND FIRE 
INSURANCE COMPANY 
LIMITED 


UNITED STATES FIRE BRANCH 


George Z. Day, Asst. Gen. Agent 


45 JOHN STREET, NEW YORK 
—————— eee 














KNOX, LENT & STEVENS 


INCORPORATED 
GENERAL INSURANCE 


15 Court Street 


WHITE PLAINS, N. Y. 
. Telephone 3520 


BROKERS! ! ! We are at your SERVICE. 

Unheard of facilities for WESTCHESTER COUNTY. 

We represent FORTY-FIVE FIRE and CASUALTY CO’S. 
You are as near to us as your TELEPHONE. 


Successors to the Insurance Business of Tibbits, Prince & Ripley, Inc. 























CHARLES HOYT SMITH 
OR 


MARSHALL & STERLING, INC. 
Poughkeepsie Trust Co. Building 
POUGHKEEPSIE, N. Y. 
Telephone 8271 





We pay Brokers liberal commissions and protect their accounts. 


We furnish insurance Engineering and Prevention Service gratis on 
Fire and Compensation risks. 


We write Fire and allied lines, Compensation, Liability and Automobiles. 


We represent fifteen of the leading Fire Companies and are General 
Agents for the Globe Indemnity Company. 





eens cee 





were re 


CRUM & FORSTER 


GENERAL AGENTS 
110 WILLIAM STREET 


United States Fire Ins. Co., N. Y. The North River Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. United States Underwriters’ Policy, N. Y. 
Potomac Ins. Co., Washington, D.C. Union Fire Ins. Co., Buffalo, N. Y. 
New York State Fire Insurance Co., United States Lloyds, Inc., N. Y. 


Albany, N. Y. Western Assurance Co., Toronto 
British America 
Toronto 





NEW YORK CITY 


Assurance Co., 


F. M. GUND, Mgr. Western Dept. H. JUNKER, Mer. Pacific Coast Dept. 
Freeport, Illinois San Francisco, California 
Southern Department, Atlanta, Ga. 
North Carolina Dept., Durham, No. Carolina 




















LEWIS & GENDAR 


Incorporated 
NEW YORK CITY AGENTS 


National Liberty Insurance Co. of America 
Caledonian Insurance Co. 
The Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corp., Ltd. 
United Merchants Insurance Co. 


BROOKLYN AND SUBURBAN AGENTS \ 


National Liberty Ins. Co. of America 
Northern Assurance Co... bi N.Y Firemen’s Ins. Co. of Newark 





Commonwealth Ins. Co. United Merchants Ins. Co. 
| jot & Scottish Assur. Corp., Ltd Indemnity Ins. Co. of N. A. 


NEW YORK OFFICE BROOKLYN OFFICE 
ONE LIBERTY STREET 198 MONTAGUE STREET 
Telephones: John 0063-64-65 *Phones: Main 6370-71-72 
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We took a ride the other afternoon 
in our motor car. 
It’s a good little bus and we are 


proud of it even though it isn’t a Rolls 
or a near relation of the chariots owned 
and operated by the rich and powerful, 

While we were ambling along about 
thirty miles an hour over a smooth 
highway, we heard a raucous note in 
our near rear and a new, low and racy 
runabout flashed past. 

“Go to it,” we said to ourselves, “if 
you want to break your neck it is no 
affair of ours,” and we pulled back into 
the middle of the road again and pro- 
ceeded leisurely as before. 

A mile ahead we saw the same car 
approaching us (we knew it was the 
same one, having sized it up before out 
of the tail of our eye) but this time it 
passed us slowly and its driver looked 
us over in what seemed to us to be a 
rather pitying sort of manner. 

Again Appears 

Another quarter of a mile and again 
we heard the get-the -out-of the way 
signal and again the same car shot past, 
missing our hubs by inches this time. 

“Well, what’s that chap trying to 
do?” we asked ourself, “is he crazy or 
something?” 

Then a bit further on he came back 
again and a little later we heard his 
horn once more and again he passed, 
but this time crawling slowly up on our 
lee like a pirate craft in a sea story, 
gradually creeping along as though to 
get all his guns to bear and then blow 
us to pieces with a broadside. 


Well, we knew we were helpless and 
couldn’t go above forty-five to save our 
lives, so we sat tight and observed the 
make of the other car and proceeded 
to size up the man at the helm who was 
responsi!}le for this curious and dis- 
courteous exhibition. We had a fancy 
that we’d like to be able to recognize 
him, if we ever chanced to meet him 
uguin, say late at night, on a lonely 
road when we had our gang with us. 

Now this strange individual contin- 
ued to repeat his tactics for the next 
few miles, after which we made up our 
minds that he was just a plain lunatic 
and shortly turning off at a side street, 
hoped we’d lost him forever. 


Yet a day or two afterwards who 
should wander into our office but this 
same person (he having made a note 
of our license number and looked us 
up) who smilingly presented us with 
a card and undertook to sell us a car 
of the make he had been driving, ex- 
plaining, while we were slowly recov- 


ering from our astonishment, that he 
guessed he’d already given us a road 


demonstration of what his car could do 
and assuring us of the delight we’d ex- 
perience if we owned one, that, like his, 
could pass anything on the road. 

We hated to do it, murder not being 
in our line, but somebody had to as- 
sume the responsibility for the sake of 
humanity in general and afterwards we 
buried him in a small plot of land that 
lies just outside the confines of our of- 
tice where we can keep an eye on it 
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Incorporated 
1849 


Cash Capital 
$2,500,000.00 


SPRINGFIELD 


Fire & Marine Insurance Company 
SPRINGFIELD, MASS. 


ALWAYS include a SPRINGFIELD policy— 
“IT PAYS!” 











and place a wreath on the mound when 
Memorial Day comes around. 
Queer schemes, some of these alleged 


salesmen occasionally pull off—aren’t 
they? 
f BSc a Ba Pe 


APPOINT SEVERAL AGENTS 
The New York Indemnity has ap- 
pointed Wiliam L. McCalley, Jr., as 
manager of its newly opened branch 
office at Atlanta. Harold P, Blood- 
worth has been appointed assistant 
manager at ‘hat office. These gentle- 


have a large acquaintance with casual- 
ty agents throughout the state. As 
general agents for Cincinnati, the New 
York Indemnity has appointed the Fer- 
ris Insurance Agency which is one of 


HARNETT & HARNETT, INC. 

Certificate of incorporation was filed 
in the office of the Secretary of State 
by Harnett & Harnett Incorporated, 
of Bronx County, N. Y. The object of 
the incorporation is the transaction of 
insurance business. The capital stock 
is $10,000; the corporation begins busi- 


ness with $5,000. The directors are: 
Sydney G. Harnett, Cypress Ave., Sea 
Gate, N. Y.; Matthew H. Harnett, 


2061 East First Street, Brooklyn, N. Y.; 
Abraham Harnett, 155 Clymer Street, 
Brooklyn, N. Y. 


the leading casualty 
cies in Southern Ohio. A branch office 
has been opened iin Richmond, and 
Robert I. Boswell b2comes its manager. 
He will bo assisted by Fred P. Abbott. 
Branch ciaim and inspection depart: 
ments have been, established in con 
nection with the appointments. 


insurance? agen- 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Nea] Bassett, President 
John Kay, Vice-Pres. and Treas. 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J 
Organized 1855 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$2,250,000.00 
Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 9,004,301.01 


Net Surplus 4,436,386.20 





Total ....$15,690,687.21 


Policyholders Surplus, 
$6,686,386.20 





Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Davis G. Vaughan, Secretary 
A. Hassinger, Secretary 
Wells T. Bassett, Secretary 


, THE 
Girard F. & M. 
INSURANCE CO. 


of Philadelphia 
Organized 1853 





Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$1,000,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 2,665 ,678.50 


Net Surplus 1,110,233.48 


Total .....$4,775,911.98 


Policyholders Surplus, 
$2,110,233.48 











Nea] Bassett, President 
John Kay, Vice-Pres. and Treas. 


John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 








_f 


INSURANCE CO. 


of Philadelphia 
Organized 1854 
Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$ 600,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 


Net Surplus 


1,916,251.22 
945,537.10 


Total ..... .$3,461,788.32 


Policyholders Surplus, 
$1,545,537.10 














H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Thos. A. Hathaway, Secretary 
. H. Hassinger, Secretary 
Wellg T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa, 
Organized 1866 

Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00: 


Reserve Rein- 
surance lund 
and all other 
liabilities ....  1,829,033.00' 


Net Surplus 1,452,589.00 
Total As- 
sets ....$3,781,622.00 


Surplus to Policyholders 
$2,452,589.00 














LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
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= Mecides What Name ™ Another Letter On 
Shall Go on Policy Clerical Blunders 
NEW MEXICO OFFICIAL’S VIEW THIS ONE FROM A SMALL TOWN 
‘says No Insurance Company Can Con- J. C. Schramm, of Middle Village, 
duct Its Business Under Any Other N. Y., Says That There is Room 
Than Corporate Name ORGANIZED CASH CAPITAL for Reform 
Milton J. Helmick, attorney general 1853 $18,000,000 The Eastern Underwriter on July 27 
of New Mexico, has written an opinion printed a letter from the Grant-Bost- 
relative to the names of insurance com- wick Co., New York brokers, complain- 
panies printed on policies. This in- ing of carelessness of head offices in 
quiry arises on the use of a form of a the way they send out policies can- 
fire insurance policy in this state which celation notices, ete. From J. C. 
js headed in large type, “Liberty Un- Schramm, Middle Village, N. Y., this 
{erwriters,” and underneath in small — has received the following let- 
type, “of Capital Fire Insurance Com- “The writer cannot help but make 
pany of Califérnia.” The policy pur- comment on the remarks of Grant-Bost- 
ports to be signed and executed by the wick Company relative to ‘Clerical 
A} Papitat Fire Insurance Company of THE NEW HAMPSHIRE LESSON Blunders’ as contained in your paper of 
= | california solely. Mr. Helmick said: “Truly, the condition complained of 
“This company is authorized to do seems to be chronic with most insur- 
led in New Mexico, but there is " ba ance companies. 
a os evel tle ne When the Profile House, one of the larg- “Their advertising material is not 
> fj xo qualified organization, as est and best known Summer Hotels in the complete without the word ‘service’ and 
ed, or company known as Liberty Under- ni psa = : A yet, how few of them execute it. 
of writers. An opinion is requested as to W ute Mountains of New England, was “My trouble has been more in the 
= whether this form of policy can ~_ destroyed by fire on August 2nd, the lives posse a 
Cc j » ° . sasualt 1ée8, 3 3 
i, nina peaglet ge fleerosergge te aparigla and property of hundreds of vacationists everteme this-i tate i > 
Si- | the provisions of Section 2360 of the ’ e I have submitted typ 
aie : rere yere written applications, pen-written appli- 
nf Code of 1915. were endangered, 
e i ‘ ‘ cations, pen-printed applications as 
ea “ ther things 
tt Ti sevice that if a company bes qualt Fortunately there was no loss of life well a2 sopmections wrmtey ta 
Pe prov ye “a ; = ae as counterman, but the result wag usually 
An ee poem ee oe But it would have been impossible to avoid disastrous. 
| Sg daagluaite demitects 88 Dut damage and destruction of articles of cloth- a a a 
_. | ee Se marance ¢ i title “+ : 5 : || looking toward economy in the matter 
= | cies under the name and title so de- ing and other personal effects. |] of operating expense. However, I feel 
ne signated, and not under any other name that the plan of employing poorly 
cg of title either by itself or jointly with Yourists Baggage Insurance is the only equipped help, beacuse of price alone, 
iq | any other corporation, firm or associa- ane he which vasationiote.< he Hotel || will and does defeat the effort toward 
yr, | tion and no contract or policy issued means Dy which vacationists at the ote economy. Companies cannot complain 
i ee bene nee et or ons we could have protected themselves against of a shortage of experienced men as 
t- | appearing to constitute a title other Sinaneial-loss if their bel oe we de the writer knows several young men, 
1 than the name or title so designated. Manclal 1OSS 1 ss 1éir belongings were de- who are thoroughly qualified in both 
It occurs to me that this statute is stroyed by the fire. managerial and underwriting work, and 
» quite clear and that the form of policy who have frequently offered their serv- 
/ mentioned is in plain violation thereof. 





_ The State of Kansas has a very simi- 
_ lar provision in its insurance laws as 


follows: 

“Every insurance corporation for- 
eign or domestic, shall conduct its 
business in this state in its own pro- 
per and corporate name; and the pol- 


General of Kansas is of the opinion 


traveler 


avery should 


have Tourists 


Baggage Insurance. A policy in The Home 
of New York provides the utmost in fire 


insurance protection. 











ices at reasonable salaries but were 
turned down and almost insulted be- 
cause of the salaries they asked. 
“Apparently, there must be room for 
reform.” 
HAS ASSETS OF $4,017,000 








City of New York’s Surplus For Policy- 





; icles and contracts of insurance is- holders ig a my. — Year’s 

t sued by it shall be headed or entitled atemen 

oy nd be ee ee ee Attorney The financial statement of the City 
am _ informec a 


of New York Insurance Company at the 


1 end of the first six months of 1923 
that this section means exactly what it follows: 

| says and that under it no insurance Summary of Assets: 
corporations, either foreign or domes- | Market 
tic, can conduct its business under any | Value 
hame other than its own proper or Cash in banks and trust com- 
corporate name. INSURANCE COMPANY | cia 0 ee AP : “be aed ie 345,178 


“It is my opinion that the form of pol- 
icy in question should not be headed 
by the words ‘Liberty Underwriters,’ 
because it is a policy executed by the 
Capital Fire Insurance Company of 
California and only the name of such 
company and no other should appear 





NEW YORK 


ELBRIDGE G. SNOW, President 





Government bonds .......... 
State and Province bonds.... 
County and Municipal bonds.. 
Railroad bomd@s ........6esccs 
Industrial and other bonds... 
Railroad stocks 


736,000 
308,300 
169,280 
599,450 
305,160 
358,500 


Bank and trust company 
on the policy. Pe SEO RRS PE Neorgakt 68,400 
“It should be mentioned that Section Industrial and other stocks.. 404,400 
2860 further permits a company to de- Bonds and Mortgages vee 85,700 

signate an additional title under which Premiums uncollected, in 
, may carry on business and issue poli- pie ho ferh core ag and estou 
cles, but this é ly be done by . : P anc Wf agents... ...... 540,41: 
poe 8 ca se "7 to fa Fire and Lightning, Automobile (Complete cover in Combi- sams ae 41.472 
stance,” nation Policy), Earthquake, Explosion, Hail, Marine (Inland Other admitted assets....... 65,608 





and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil Commo- 
tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 


$4,017,886: 
NEW PHILADELPHIA OFFICE $4,017,863 
The American of Newark will open 


Liabilities: 
4 loss adjustment office in Philadelphia. 


Cash capital 








Edgar D. Elder has been appointed 
Managing adiuster, and will assume 


his new duties August 1, at 421 
Walnut St. 





BISSETT BACK FROM EUROPE 

Alex. Bissett, Canadian manager of 
the London & Scottish and Scottish 
Metropolitan, has returned to Montreal 
from a visit to England, France and 
Italy, 


pancy, Windstorm. 





STRENGTH 








REPUTATION 


SERVICE 














Reserve premium Fund 
Reserve for losses 
Due _ for 


1,618,005 
285,594 


re-insurance  pre- 
MAE netadesnicermera ta 372,856 
Reserve for taxes and ac- 
COND 6 ik istosecemncneans 27,000 
Surplus over reserves and all 
liabilities including capital. 714,408 


$4,017,863 
Surplus as regards _policy- 
BOINOED dco cde ccdsctcccaceceupeeee 
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4NSURANCE CoMPANYorA 
Connecritur: 
Cash Capital $500,000.00 


; Marine, Hail, Use and Occupancy, Sprinkler Leakage, Riot and Civil Commotion 





, 


Tornado, Automobile 


1341 








FIRE 


f. 


{fsurance ©. 


New Haven, Conn. 





No Fire Protection By 


RULING IN CALIFORNIA 
Employers Indemnity Was Writing 


Laundry Bundle Insurance in 
That State 





The Employers Indemnity Corpora- 
tion, casualty company of Kansas City, 
is not legally entitled to insure laun- 
dry bundles against fire, theft and tran- 


sit, inasmuch as the company is not 
licensed to write these classes, accord- 
ing to a decision handed down by the 
California insurance department. The 
laundry itself can not act as an insurer, 
although it is perfectly proper for the 
latter to protect itself and its customers 
by taking insurance of this nature with 
licensed carriers, says the ruling. 
Present Practice Illegal 

The present practice of Southern 
California laundries is to charge the 
customer 1 cent per bundle for insur- 
ance, setting aside one-tenth of a cent 
as a fund to indemnify customers 
against loss and damage and paying 
the Employers Indemnity one-half cent 
in return for the latter’s agreement to 
indemnify the ‘wash house” for any 
loss in excess of the amount in the 
laundries’ reserve fund, says ‘“Under- 
writers’ Report.” 

The ruling states in part, “It is ap- 
parent that the laundry is the orig- 
inal insurer. As none of the laundries 
issuing these contracts are authorized 
insurance companies, their contracts 
are illegal and the laundries are trans- 
acting the insurance business without 
authority of law. As the original con- 
tract of insurance is in violation of the 
law, it follows that the contract of re- 
insurance can receive neither approval 
nor sanction from the department. 
Many of these laundries expressly stip- 
ulate that the insurance shall cover the 
risk of fire and ag the re-insuring com- 
pany has no corporate power to issue a 
contract of fire insurance, their con- 
tract of re-insurance is ultra vires and 
VOID. * * * Not only do they have no 
power of insuring against fire but they 
are limited by their corporate powers 
from issuing contracts of marine insur- 
ance. In the contract the laundries 
agree to re-imburse losses on bundles 
in transit.” 

The ruling concludes with the state- 
ment that the Employers Indemnity can 
not re-insure bundles against fire and 
inland marine risks, that laundries can 
not issue policies of insurance of any 
character and that continuance of such 
actions will be prosecuted. 

Hartford After Business 

At San Francisco, laundries have not 
been issuing insurance, except when 
the latter is placed with companies au- 
thorized to. write fire and inland mar- 
ine. The Hartford is now making a 
special effort to secure laundry bundle 
risks and the Norwich Union also 
writes this class. 





STEWART BACK FROM EUROPE 
Vice-President Stewart of the Amer- 
ican of Newark has returned from a 


two months’ sojourn in Europe, part of 
which time was spent in adjusting the 
company’s marine interests. 


THE ROCHESTER SITUATION 
“Journal of Commerce” Says It’s Hard 
Nut To Crack, But Sees A 
Gleam Of Light 





In discussing the 


situation 


Rochester 
this week 
“Journal of Commerce” gays: 
“Rochester has been a hard nut to 
One committee after another 
has worked on this problem, but little 
has been 
ing 


com- 


missions the 


crack, 


accomplished, unless bring- 
conditions nearer to the point 


where they are intolerable is to be con- 


sidered as progress. However, there 
are some optimists who believe that 
even Rochester will be put in better 


shape soon.” 





THE ANGLO-EASTERN 
New Company Headed By Russian 
General, To Write Principally 
Jewish People 





It is 
new 


announced 
insurance 
of formation 


in London that a 
company is in course 
to write all classes of 


business and especially among Jewish 
people. A draft prospectus gives the 
nime as the Anglo-Hastern Insurance 
Company, Limited, and the nominal 
capital £1,000,000 in 960,000 (tax free) 
8% cumulative preference shares of 
{1 each, to be offered at par, anj 
800,000 ordinary shares of one shilling 
each. At the head of the list of pro. 
posed directors is Lieut.-General §j 
Constantine Dessino, who was Russian 
Military Plenipotentiary to the British 
Army in the earlier years of the war 
The preliminary expenses, excluding 
underwriting commission and_ broker. 
age, are estimated at £39,500. 











catastrophe. 


SINCE 1853 


EVELOPING FOR THE AGENT: strong 
facilities and a forward underwriting ser- 
vice—strong in financial resources and always 
faithful to the insuring public before and after 


elements 
AMERICAN CENTRAL give it a richness of influ- 


ence and character, and contribute to the success 
of every Agent who represents the Company. 


These vital 





of the 








B. G. CHAPMAN, JR., President 


American Central Insurance Company 


SAINT LOUIS 


D. E. MONROE, Vice-President 


CONRAD ROEDER, ROY W. SMITH, HENRY I. RIEMAN, Assistant Secretaries 


HAROLD M. HESS, Secretary. 




















“WE STAND UPON THE MERIT OF OUR YEARS” 
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jHarding Tribute Paid 
By Suburban Men 


SHORTEST SESSION EVER HELD 








| gpecial Agents Bow Heads Reverently 
For Full Minute and Then 
Adjourn 





The popularity of the late President 
of the United States, Warren G. Hard- 
ing, and the high esteem in which he 
was held by insurance men generally 
was illustrated at a meeting of the Su- 
hurban New York Field Club held in 
Brooklyn at noon Monday when Presi- 
dent Peck (special agent of the Provi- 
dence-Washington), read a memorial 
which, after being adopted, was fol- 
lowed by a one minute period during 
which time the assembled field men 
stood in reverent silence. The meeting 
then adjourned. It was the shortest 
meeting ever held in the history of the 
fre insurance business, as it lasted 
just two minutes. The memorial fol- 
lows: 

“Whatever our political inclinations, 
whatever our religious beliefs, what- 
ever our personal or business interests 
may be at the present moment, there is 
no denying the one big fact that deep 
in our hearts, we feel the impress of 
the public and personal catastrophe 
that has occurred through the passing 
of the strong, calm, conscientious, 
Christian man who has been for nearly 
three years at the helm at Washington. 

“It is well that we individually, and 
-as an Association, should dwell upon 
the lessons of his life for an instant 
at least, and that we should resolve to 
emulate, so far as we may, his fine 
characteristics. His private life—as 
well as his public life—ig most worthy 
_ of our contemplation. 

“The Chair would like to entertain a 
motion that we show our respect to the 
memory of our late President, Warren 
¢. Harding, by rising in our places, and 
by maintaining a silence for the space 
of cne minute, during which period, it 
may not be amiss for those of us who 
have not forgotten how, to appeal to 
the Almighty for a continuance of the 
safety and integrity of our wonderful 
institutions and of our beautiful coun- 
try under the new guidance of Presi- 
f dent Calvin Coolidge.” 





JAPAN IN AN AD 





Commercial Union’s Full Page in 
“Credit Monthly” Calls Attention To 
World-Wide Activities 





' The Commercial Union has an un- 

usually interesting and effective ad- 

vertisement in the current issue of 
the “Credit Monthly,” the organ of the 

_ National Association of Credit Men. It 

is captioned “Insurance Is World-wide.” 

Among the photographs in the advertise- 

; ment are those of Japanese firemen, a 

‘opy of the Commercial Union policy 

NM use in Japan and the Commercial 

Union’s building in Tokio. The reading 

matter in part follows: 

' In Japan the extinguishing of fire 
comes under the jurisdiction of the 
Police. The coolies seen in the pic- 
ture are employed to aid in fire- 
fighting work. In all the large 
cities there is an increasing effort 
to install motor fire engines. 
~And so the good work goes on.— 
In every country, working in the 
interests of fire protection and pre- 
Yention, the Commercial Union has 
been for many years lending its ex- 
Perience and assistance. Credit in 
Japan, as in America, depends on 
Insurance stability—The Commercial 
Union both here and there stands 
all tests. 

Edwin H. Manning, of 56 John Street, 

New York, has been appointed re-insur- 

alee representative in New York and 








Newark of the Pennsylvania Surety. 








ARTHUR J. MIDDLETON 


124 E. GENESEE ST. 
SYRACUSE, N. Y. 


SPECIAL AGENT 
NEW YORK STATE 




















HE Annex idea is unfair to the 

agent. By setting up unneces- 

sary competition within limited 
zones, it reduces his legitimate prof- 
its. Thereby in the end it weakens 
the agency system, striking at the 
first essential of true public service— 
substantial, trained, expert agents. 
“No Annexes” is the expressed policy 
of the Central lire Insurance Com- 
pany of Baltimore. We believe that 
this means success and service for 
both company and agents. 


IBN TRAIL 
FIRE INSURANCE 


COMPANY | 
BAILTIMOIRIE . 


Joun P. Lauper, Pres. Cras. H. Koppriman, V. Pres. Cras. H. Rotoson, Jr., Secy 





SURPLUS TO POLICY HOLDERS $1,640,758.05 


Report by Insurance Department of Maryland, for 1922, 


‘‘The Company adjusts and settles its losses 
promptly and with justness and fairness.”’ 





HERBERT M. BENJAMIN 


SPECIAL AGENT 
PENNSYLVANIA 


205 WALNUT PLACE 
PHILADELPHIA, PA. 














U. & O. Forms For 
Construction Work 


ROBB ON BASIS OF COVER 





What Total or Partial Supervision of 
Business Means; Exchange’s 
Circular 





The insurance of use and occupancy 
probable loss by fire in a building in 
course of construction, which was re- 
cently made permissible by the New 
York Fire Insurance Exchange, is to 
be covered under a special form. Man- 
ager Willis O. Robb issued the follow- 
ing bulletin on the subject: 

“The rate committee has authorized 
the following special form for use in 
covering the interruption of business 
due to delay caused by fire in the com- 
pletion ready for occupancy of a fire- 
proof building in course of construction. 
The rate prescribed is that for a fire- 
proof building in course of construction, 
viz., 15. The form of the individual 
risk must have the approval of the 
manager’s office endorsed upon it in 
order to guarantee the description, 
dates and the several per diem rates 
inserted in the blanks left for that pur- 
pose under the general caption of 
‘total suspension.’ The form is to be 
identical in wording with the regular 
use and occupancy form No. 4 ‘for 
mercantile or non-manufacturing risks 
having seasonal operations or fluctua- 
ting earnings,’ except that the follow- 
ing additions to that form are to be 
made: 

“Tt is agreed that the building in- 
sured hereunder is in course of con- 
struction and that it is the true intent 
of this insurance to indemnify the as- 
sured under use and occupancy, as 
herein defined, if, as a result of fire, 
they are unable to begin the doing of 
the business for which the building is 
intended on , the date upon which 
such business will begin if no fire oc- 
cur; the term “actual loss sustained” 
is defined in compliance with this 
agreement. 

“Tt is agreed that words “a total 
or partial suspension of business” 
mean, for the purpose of this insurance, 
total or partial suspension of business 
beginning 

“Tt is agreed, in case there be not 
sufficient experience of business at the 
premises insured hereunder to adjust 
a loss that the words “experience of 
the business before the fire” in the 
paragraph headed “total suspension,” 
mean that consideration shall be given 
te the previous business experience of 
the assured at their place of business 
——, in the City of New York. 

“Tt is agreed that the words “the 
probable experience thereafter” mean 
the probable experience at the prem- 
ises insured, consideration being given 
to the assured’s business experience at 
their place of business ——, as above 
mentioned.’ ” 











CHANGES BOSTON AGENCY 





W. B. Brewster & Co. Get Albany In- 
surance Co.; G. B. Holy Joins Firm 
As Underwriting Manager 





The Boston agency of the Albany 
Insurance Co. has been transferred to 
W. R. Brewster & Co., one of the 
oldest general agencies in Boston, the 
head of which is W. Putnam Page. G. 
B. Holt for several years past special 
agent for the Northern Assurance, has 
resigned to become a member of the 
firm of Brewster & Co. Mr. Holt is a 
son of Gustave C. Holt, for many 
years one of the partners of John C. 
Paige & Co. The H. J. Ide General 
Agency of the Albany announces the 
change as of August 15. 





NEW GENERAL AGENTS 
Acker & Jermyn, Inc., Scranton, Pa.. 


have been appointed general agents for 
all lines in their territory for the Mary- 
land Casualty. 





18 





THE EASTERN UNDERWRITER 





August 10, 19% 





Rippe Now President 
Of New Jersey Agents 


MADE SUCCESSOR TO A. W. HICKS 








Latter Would Not Reconsider His 
Resignation; Resolutions Endorse 
National Association 





A. W. Hicks, of Summit, N. J., re- 
mained adamant in his refusal to con- 
tinue as president of the New Jersey 
Association of Underwriters and at a 
meeting of the executive committee 
held in Newark Arnold Rippe, of Jer- 
sey City, was elected president. 

Mr. Rippe has for years been one 
of the most active members of the 
New Jersey association, serving faith- 
fully on numerous committees. He is 
one of the best qualified agents in the 
state, stands well with the companies, 
and will make a successful president. 

The following resolution was adopted 
by the committee expressing confidence 
in the National Association: 

“Re It Resolved that the executive 
committee of The New Jerscy Associa- 
tion of Underwriters, unanimously ap- 
prove and endorse the principles and 
activities of the National Association 
of Insurance Agents, and affirm our 
confidence in its officers, and pledge 
our continued whole-hearted support 
and co-operation in their undertakings.” 





PUBLIC RELATIONS SURVEY 
Newspaper Suggests Ideal Commission 
To Handle Such A Subject; 
Prominent Men On It 








The “National Underwriter” suggests 
to the National Board that the follow- 
ing commission would be a good one 
to make an exhaustive survey of in- 
surance conditions in their relationship 
with the public and to recommend a 
plan of action that could be followed 
to bring desired results: 

Harry A. Smith, president of the Na- 
tional Fire and president of the Na- 
tional Board; Cecil F. Shallcross, 
United States manager of the North 
British & Mercantile; John M. Thomas, 
western manager, Aetna; James lL. 
Case, president, National Association of 
Insurance Agents; J. W. Longnecker, 
edvertising and _ publicity manager, 
Hartford Fire; George K. March, presi- 
dent, Detroit National and president of 
Fire Underwriters Association of the 
Northwest D. R. McLennan, Chicago, 
of Marsh & McLennan; J. L. Madden, 
manager insurance department, Cham- 
ber of Commerce of the United States; 
Francis R. Stoddard, Jr., superintendent 
of insurance New York; Harry L. Conn, 
superintendent of insurance Ohio; 
xeorge Brown, of Detroit, local agent, 
member of the Michigan house of rep- 
resentatives and chairman of the bu- 
reau of publicity of the Michigan Asso- 
ciation of Insurance Agents; James Vic- 
tor Barry, former Michigan insurance 
commissioner, now fourth vice-presi- 
dent, Metropolitan Life; Ralph E. Heil- 
man, dean Northwestern University 
School of Commerce, Evanston, IIL; 
S. S. Huebner. professor of insurance 
and commerce, Wharton School of Fin- 
ance & Commerce, University of Penn- 
sylvania; J. S. Frelinghuysen, former 
United States Senator from New Jer- 
sey, and president of the Stuyvesant; 
J. A. O. Preus, Governor of Minnesota 
and former insurance commissioner of 
that state; Claris Adams, insurance at- 
torney, Indi:napolis; Dr. W. W. Carter, 
head of the research bureau for a num- 
ber of retail stores and connected with 
Carnegie Institute of Technology at 
Pittsburgh. 
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Serving with 
Eighteen Presidents 


HIt agents of the Liverpool and London 

and Globe have helped to safeguard the 
country’s commercial resources since the 
administration of James K. Polk, seventy- 
five years ago. During that period eighteen 
presidents have guided the nation through 
the stress of three wars and several econo- 
mic upheavals to an era of unexampled 
prosperity. 


Today a vast army of L. & L. & G. agents 
is striving to maintain that prosperity and 
to insure an industrial future of even greater 
possibilities. 


“J IVERPOOL, 
»o LONDON 
AND GLoBE 


Insurance Co.rro 
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Some Good Advice 
On Letter Writing 


BE POSITIVE; NOT NEGATIvg 





Correspondence Should Show Good 
Intentions, Good Construction, Good 
Spirit and Good Faith 





Representatives of insurance compa. 
nies can find profit in studying a state. 
ment issued this week by the Nationa @" 
Association of Credit Men relative t 
clarity in letter writing. The state. 
ment, prepared by Secretary J. H. Tre. 
goe, of the Association, reads: 

“Good advice igs worth repeating: | 
believe that business executives an 
particularly credit managers are not 
sufficiently careful of their ‘correspond. 
ence. When the letter is our sole rep. 
resentative, ‘when what it says will 
paint in the mind of the recipient his 
impressions of the writer; can we pos 
sibly devote overtime to the develop. 
ment of good correspondence ability? 

“I wonder if the rush of our moder 
commerce hag encouraged defects of 
correspondence? Letter writing should 
be improved and made a live instry. 
ment of service in the carrying on of 
our extensive dealings. 

“The writer of a letter should always 
think of the one to whom it is address. 
ed and bear in mind that what the let. 
ter says will either represent or mis- 
represent him. Statements should be 
direct and no briefer than the purpose 
of the letter requires. The business 


letter or the credit letter should always | 


carry the personality of the writer. It 
should be just as though he were talk. 


ing and not writing. Apologies are 
never in order when something is be- © 


ing sought that is justly due the writer, 
The letter should always be _ positive 
and not negative. The letter should 
never anticipate a default on the part 
of the recipient. A great deal of prac- 
tice may be necessary to correct some 
of our defects in the field of corres- 
pondence, but the project is worthy of 
our best efforts. We may well rejoice 
when our letters become epistles of 
good intentions, good construction, good 
spirit and good faith.” 





AUTO RATE REDUCTIONS 





National Liberty’s Announcement Rela- 
tive To Certain 1924 Models Equip- 
ped With Four Wheel Brakes 





The National Liberty recently noti- 
fied its automobile agents that it will 
allow a reduction of 10% in the colli- 
sion rate and 5% in the property dam- 
age rate on 1924 models of certain 
makes of cars which are equipped with 
four-wheel brakes. 

The announcement sent to agents is 
as follows: 

“Noting the rapidity with which the 
four-wheel brake system is coming into 
general use, and the inclination of sev- 
eral important automobile manufactur- 
ers to equip their new models with that 
system, the National Liberty, being con- 
vinced that it is the latest advance in 
engineering, believes that a reduction 
in collision and property damage pre 
miums is merited. 

. “Effective immediately, our automo 
bile agents are hereby authorized to 
griat the folowing reductions from the 
regular manual rates: Collision, 10%; 
property damage, 5%. 

“The same collision and_ property 
damage clauses are to be used, n0 
changes being necessary. The descrip 
tion of the car on the face of the policy 
will give us sufficient information as to 
whether the car is or is not equipped 
with the four wheel brake system. 

“For your information, 1924 models 
of the following makes have four wheel 
brakes: Rickenbacker _ six-cylinder, 
Packard eight-cylinder, Buick four-cyl 
inder, Buick six-cylinder, and Duesel 
berg eight-cylinder. 
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operty Destruction 
Affecting Contracts 


DISCHARGE OBLIGATION 





AY 





possibility of Performance Due to 
Destruction Ends Contractual 
Obligation, Says Court 





djusters are interested in the re- 
nt case of Greenberg v. Sun Ship- 
ilding Co. Where plaintiff leased 
tain premises to the defendant, to 
used as a Club, and also agreed to 


‘Inder services for defendant in man- 


ing the club. The services and prem- 
3 were to be furnished by plaintiff 
the agreed consideration of $425 
, month. After the lease had been 
tered into, and plaintiff had perform- 
services in managing the club for 
me time, the premises were destroyed 
fire. Thereafter the plaintiff sued 
recover the agreed compensation, 
niming that it was rental for the 
emises. His contention was that the 
se was governed by the old common- 
w rule, which requires a tenant to 
my rent even after destruction of the 
iiding on leased land (Gates v. 
reen, 4 Paige, 355). 
'The general rule applicable to im- 
fossibility of performance is that wher- 
era contract requires for its perform- 
mce the continued existence of a spe- 
‘fic thing, the accidental destruction of 


” Phat thing excuses the promisor, unless 


he has assumed the risk of its contin- 
ged existence, 
- When Contract Is Discharged 


> | Thus a contract to manufacture goods 


a particular factory is discharged by 


* ithe destruction of the factory (Stewart 


y Stone, 127 N. Y., 500). Am agree- 


* Tent to perform work upon a certain 
' |puilding is terminated by the destruc- 
® dion of the building (Field v. Haven, 


6 Cal. App., 694). A contract to carry 
oods upon a specified ship is dis- 
harged by the loss of the ship (Fur- 
ess Co. v. Randall, 124 Md., 101. See, 
Iso, Williston on Contracts, sec. 1948, 
t seq). 
_ In the case under discussion the Sup- 
eme Court of Pennsylvania held that 
he contract was one both for the use 
of the premises and for the personal 
fervices therein of the plaintiff, and 
‘that it was impossible to determine 
‘how much of the consideration to be 


- paid by the defendant was applicable 


to the use of the premises and how 
much to the personal services. 
_ The Supreme Court of Pennsylvania, 
herefore, held that the destruction of 
;the premises terminaxed the contiact, 
and excused both parties from further 
performance, 
Justice’s Dpinion 

| The able opinion of the learned court, 
iby Mr. Chief Justice Moschzisker, fol- 
Plows: 
| “Appellant would have us view the 
Case as though the contract were mere- 
‘ly a lease and apply the common-law 
Jule which requires payment of rent 
‘even after destruction of a building on 
leased land, but this, for reasons before 
indicated, we cannot do. Rather than 
‘the hard rule which plaintiff invokes, 
‘the facts in this case and the plain in- 
tent of the agreement call for the ap- 
‘Vlication of the principle that where a 
“Contract relates to the use and posses- 
Sion of specific property, the existence 
of which is necessary to the carrying 
out of the purpose in view, the condi- 
tion is implied by law as though it was 
Written in the agreement that the im- 
Possibility of performance arising from 
the destruction of the property, with- 
out fault of either party, shall end all 
contractual obligations relating to the 
thing destroyed. For principle involv- 
&d see Williston on Contracts (sec. 1948, 
130. J., 643, 6 R. C. L., 1005; Lovering 
’. Buck Mountain Coal Co., 54 Pa., 291, 
We vard v. Vance, 93 Pa., 499, 502; 

ZY, i 2 
528, Bay. Klinger, 25 Pa. Super. Ct., 
Plaintiff insists, however, that the 
tule just named cannot control the 
bresent case because the contract in- 
Westion states that it is ‘agreed be- 










tween the parties hereto that in the 
event of the failure of the lessor to do 
and perform the several acts, and to 
provide service, &c., as above stipu- 
lated, the lessee may and shall supply 
such performance in every particular 
at the proper cost and expense of the 
lessor; but his argument on this point 
lacks force when the provision quoted 
ls read with the context to which it re- 
fers, for then it plainly appears that 
the mutual contemplation of the par- 
ties was that the ‘building,’ ‘apartment’ 
or ‘clubhouse’ should continue in exist- 
ence so that the services contemplated 
might be performed ‘therein’ either by 
Greenberg, or the substitute to be fur- 
nished at his expense. 


“Next plaintiff points to the following 
provision in the contract: 

“*At the expiration of the term as 
hereinafter provided, the lessee shall 
deliver up the premises in as good con- 
dition, order, and repair as the same 
now are, reasonable wear and tear and 
damage by fire excepted.’ 

“He claims this must be taken as ex- 
cluding the idea that destruction by 
fire would end the agreement, and fur- 
ther that it shows no other contractual 
understanding or implied term relating 
to fire or its results was intended. We 
cannot so view the quoted provision, 
for its evident intent is to make sure 





INOORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


United States Branch 
83 Maiden Lane, New York 


EVERARD C. STOKES 


United States Manager 





the contract shall be taken out of the 
common-law rule requiring a tenant to 
redeliver the property intact to his 
landlord at the end of the term. More- 
over, the provision in question plainly 
contemplates the building on the prem- 
ises boing in existence at the end of 
the term, and not its destruction during 
the term, 


“After reading and considering the 
skillfully presented argument of coun- 
sel for plaintiff, and all the cases cited, 
we are not convinced of error. The 
contract is executory and entire in its 
nature; it clearly contemplates not only 
the continued existence of the ‘club’ or 
‘rooming house,’ but ‘services therein’ 
to be ‘performed by said Isaac Green- 
berg,’ ‘during the whole of the pre- 
scribed term.’ The accidental destruc- 


tion of the building excused plaintiff 
from performing the duties required of 
him and likewise reciprocally discharg- 
ed defendant from its obligation to pay 
the agreed consideration. In other 
words, the contract was an entire one 
in which defendant agreed to pay only 
for a unit of realized benefit, and as 
plaintiff, without default or waiver by 
defendant, was prevented from perform- 
ing up to its requirements, he can re- 
cover nothing.” 





Certificate of incorporation was filed 
in the office of the Secretary of State 
at Albany by William Wolf’s Sons, Inc., 
of Manhattan, New York City, for gen- 
eral insurance. The capital is $5,000 
and the corporation begins business 
with $5,000. 
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Insurance 
insurance as 
the Western 


Protect Against Summer Storms 


This is the season of the year whén tornadoes and 
windstorms are frequent and destructive. Nowhere 
is the relative value of an ounce of prevention greater 
than in the precaution to insure your clients against 
them. Don’t wait until your locality is hit to solicit 
this coverage. 


Continental tornado and windstorm policies are 
written upon a broad and comprehensive basis admi- 


rably suited to meet the requirements of your clients. 


Ask the Continental “Special” 


A copy of “Desolation” will be sent to you upon 
request to our Advertising Department. 


The Continental Insurance Company 
Eighty Maiden Lane, New York, N. Y. 


NORMAN T. ROBERTSON 


Chairman of the Board 


“AMERICA Fore” 


Cash Capital, Ten Million Dollars 


CHICAGO 


MONTREAL 


agents think of tornado and windstorm 
a coverage limited to the cyclone area of 
States. Experience has proved, however, 
that no territory is immune. 


President 


SAN FRANCISCO 
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Hartford Companies 
Have Billion Assets 


LISTED BY GROUP TABLE 





Interesting Circular of Rossia Compa- 
nies, Which Have More Than 
$17,230,290 Assets 





The Rossia group has issued an in- 
teresting document under the caption 
of “Hartford—the Home of Insurance.” 
It demonstrates that the financial 
strength of the Hartford companies at 
the beginning of this year was almost 


Agents Find Contests 
At County Fairs Pay 


HOME TELLS OF SOME OF THEM 





One Agent Gave Away 50 Pound Bag 
of Sugar; Another Gave a 
Policy 
The Home devotes the July number 
of its agency publication to opportuni- 
ties agents have to advertise their busi- 
ness. One feature has to do with con- 
tests which agents have used with suc- 
cess. It is pointed out that the very 


$1,000,000,000. The exact figures fol- nature of a contest appeals to a great 
low: 

Surplus to 

Assets Policyholders 
Aetna Life, Aetna Casualty, Automobil » oe +. 206,215,067 $35,095,187 
TED os sa hiriw ok ls Soe oa aeeb a Sweiewaee 40,375,941 16,502,634 
Caledonian, Caledonian American ............. 4,769,676 1,489,215 
Conmenticont General TATe oo oskc ices sc tcc dices 44,218,694 3,584,264 
Connecticut Mutual Late «...cccorvccve rsecsvees 103,261,903 5,041,844 


First Re-insurance 


4,453,798 1,202,847 


Hartford Fire, Hartford Accident, Hartford Live 


stock 
Hartford Steam Boiler ry re 
Hartford County Mutual Fire 
London & 
demnity, 
National Fire 


Law Union & 


Phoenix Mutual TAG’ ......scccsesceeee 
Rossia, Fire Re-assurance, American 
el NN na os og saan osiasonas . 
Scottish Union & National ............ 
RIE UO soos k vo neseceeedsdunes's 
Travelers, Travelers Indemnity ....... 
| ee 


The financial resources of the Rossia 
or Sturhahn group follows: 

Rossia Insurance Co. of America 
capital, $1,200,000; assets, $10,123,567; 
Fire Re-assurance Co.—capital, $400, 
000; assets, $3,304,154; American Fire 
Insurance Corporation—capital, $300,- 
000; assets, $1,749,415; Union Reserve 
Insurance Co.—capital, $500,000; assets, 
$2,053,153. The total assets of this 
group are $17,230,290. The total sur- 
plus is nearly $6,000,000. 

CLOSED ON THURSDAY NOON 

The offices of the Globe & Rutgers 
and J. S. Frelinghuysen, at John and 
William streets, were heavily fes 
tooned in crepe this week in memory 
of the late President, and from eleven 
o'clock to twelve thirty on the morn 





ing of the Washington services the 
offices were closed. Senator Freling- 


huysen was one of President Harding’s 
most intimate friends. 


Phoenix Fire, Connecticut Fire ....... 


85,185,026 
10,766,876 
2,040,185 


29,766,479 
5,052,727 


92,121 


1,655,807 


Lancashire, London & Lancushire In- 
Rock, Orient 


20,851,405 9,489,931 

ee ee 30;375,283 10,850,064 

Ge 39,465,308 20,034,988 

sie a etsiste 68,497,370 3,179,329 
Fire, Un- 

a araviebevnie we 17,230,291 5,956,520 

9,178,569 4,731,038 

pathomte< 1,646,591 837,533 

i Satad aa tg bore 260,297,759 22,773,813 

. 2. $978,829,742 $177,244,220 


many people, especially if there is an 


opportunity to get something for 
nothing. In discussing some recent 


contests the Home publication says: 
The Nelson General Agency of Gays 
Mills, Wis., had a tent for their booth. 
A new fifty-pond bag of sugar and also 
an aluminum kettle were the prizes for 
one day. The bushel of potatoes was 
to be given away later. A glass jar full 
of beans was used for a guessing contest. 
The beans were counted before being 
put in the jar, and the person making 
the nearest guess of the correct num- 
her of beans won the fifty-pound sack 
of sugar. ‘The next best guess won 
the aluminum kettle. 
Another form. of 
put on by the Coal 
St. Albans, W. Va. 
fair happened to 
Prevention Week, 


contest was that 
River Ins. Co. of 
The date for this 
coincide with Fire 
and so Owen G. 


MORE THAN A CENTURY OF SERVICE 


RALPH B. IVES, President 


Fire 

Marine 
Automobile 
Tornado 
Rent 

Rental Value 


Leasehold 
eaeite: 


Registered Mail 
Parcel Post 


Use and Occupancy 


Sprinkler Leakage 


Tourists’ Baggage 
Salesmen’s Samples 
Transit Floaters 

PN ico) Balla. a Be-tit ote 
Explosion 

Riot and Civil Commotion 


Losses Paid over $223,;000,000 


AGENTS AT ALL IMPORTANT POINTS 





Stutler, manager of the Coal River 
Agency, in conducting his booth at the 
fair, took occasion to play up Fire Pre- 
vention. 

Agent W. W. Ackerman 
raffle tickets during the 
Wauseon, Ohio, and on the last day 
the drawing was made which decided 
the winner of the cash equivalent of a 
$1,000 fire or windstorm policy. 

Since he allowed only property 
owners to secure tickets, and in return 
secured their names and addresses, it 
is evident that Mr. Ackerman secured 
a very good live mailing and prospect 
list. Take‘a look at the sign Agent 
Ackerman has stretched across. the 
front of his booth: “Insurance Booth 
and Rest Room.” Inside were about a 
dozen 


gave away 
fair held in 
































“HOUSE THAT JACK BUILT FA gents 
Norwich Union’s Illustrated Paraph Pro 
ing of Child’s Legend Prepared Fy, 
Agents To Send Prospects | PAPERS 


The Norwich Union Fire Insuray ‘ 
Society has issued a clever, illustra 














Discussion 


pamphlet, “This is the house that Jy Conferet 
Built,” which can be sent throy 
the mail by agents. It shows the hoy 

that Jack built, his wife and childry) The Na 
and then “the monster of wind and ance A8°& 
fire” which destroyed the home. [ty gram for 
printed in red ink, contains the sta will be h 


ment also “the American home is t¥)gtatler At 
foundation upon which the nation so far a 
built. The Norwich Union protects ti mitteemer 
home against physical destruction,” with a & 































































chairs and even a cot, should tainment 
anyone desire to lie down and rest. 214th YEAR Earlier a 
pS ee eters ee of the of 

INSURANCE OFFICES CLOSED S U N Pine diseu 

Many of the New York insurance H bs Pp. 
offices will be closed, today, Friday, INSURANCE OFFICE OF LONDON gee 
the day of the last rites over President » fgthe sine 
liarding. A number of the Chicago in- TOCREES 836 ae ri | 
surance offices held memorial services UNITED STATES BKANCH: g Barat, 
us a tribute to the late President while 55 Fifth Ave. - New York} 2. ig 
the funeral train passed through that WESTERN DEPARTMENT: i * re 
city. There is a memorial meeting 76 WEST MONROE ST., CHICAGO || Ones. 
being held this morning in the rotunda "|p keepsre, | 

; pticeriaig ieee aro : : PAOIFIO DEPARTMENT: Agsociati 
of the Insurance Exchange in Chicago. > 
ee ? ‘ : z N. W. Cor. Sansome & Sacramento St. || York a5 
lhe committee in charge of this ser- Sae Rrakctice. Cal j t 
vice was headed by P. J. V. McKian ; epi 5 ports © 
as secretary and C. R. Tuttle as chair- 4 of fhe 
man. B secretary 

“STRONG AS THE STRONGEST" || *“*) 
ENTERS LOCAL AGENCY \ 

B. M. Welch, special agent for ( The ¢ 
Wisconsin, of the Phoenix Assur- The Northern Assurance 0, those 0 
ance, has entered the local agency (LTD., OF LONDON) United 
business in Milwaukee, as a_ partner Organized 1636 _ on “The 
in the office of Auer, Inc. As his succes- Entered United States 1854 to Ame! 
sor, Thomas F. Hagan, formerly special 55 JOHN STREET J. Doyle 
agent in Wisconsin for the Commer- L Paid the Nat 
cial Union group of companies, has set Paid in o> Te 000 |) at Worl 
heen appointed state agent for the “aes = Lp Fess 00 Durin 
“ener setaiideinin. X5 ‘ : stern an uthern Depa iscussi 
Pho nix Assurance Co., Ltd., the Im NEW YORK CITY diset " 
perial Assurance Co., The Columbia ; in orde 
Insurance Co., and the United Fire- , service. 
men’s Insurance Co. —- On | 

pated iecacs as there W 
TRAVELERS STANDARD on Lak 

The titles of articles in the “Travel- J ote 
ers Standard” for May are these: | Buffalo 
“Care of the Human Machine.” “Pre- FIRE INSURANCE COMPANY Majo 
venting Hand-Saw Accidents.” “The Continuously in business since 1852 gen 
Mercury Boiler.” “The Use of Stair- will dis 
ways.” “Why Are We Careless?” “The og -_ —— Se pve 5 a8 an 
Throwing and Spinning of Silk.” agement, and the management of THE Ing Sef 

agp _ an —" assurance of the m 

A gain of 164%.% has been made on " daieemeamedaie — poem 
Jew York Ci .  weneeneint i . 3 ELD. Presiden : ings 
ew York — fire premiums for the FRED. A. HUBBARD, Vice-President by Pre 
first half of 1923. CHARLES W, HIGLEY, Vice-President 

E. |S. JARVIS, Secretary Thoma 
vee oectte - WILLIAM MORRISON, Asst. Sec’y Goodw 

HARRY C. FRY, Jr., President of Ins 

JOHN B. SiC Sey, HOME QFFICE Markh 
a —Seuaianies Hanover Bldg., 34 Pine St. |) secret: 

LOGUE BROS. & CO., Inc. NEW YORK yg 
INSURANCE HOWIE & CAIN, Inc., Gen. Agente sociat 

37 FOURTH AVENUE PITTSBURGH Metropolitan District L. Gar 

et { 9% WILLIAM STREET, NEW YORK presid 

of In 

a ae nee — ee presid 

o a | and 

National Fire Insurance Company = |) ci: 

OF HARTFORD, CONN. Th 

f 

Statement, January 1, 1923 Mr. 

Ss Fonda crdcaciccveacanscdacusssinweenswocecanvies $ 2,000,000.00 a Lo 

RESERVE FOR ALE, LEAD EEE G occ cccsicccccvcccvccssoeds 19,525,218.56 Col 

ET TUDE ha tsennrccrotaunvcsenaued sedan bietactqsestaaensese 8,350,064.24 ciatio 

COMTENGENE REGGE VOD, cccevencevescsccctvccosessecss 500,000.00 Mr. 

EAD. © Kndpuscccncansviextaveacianenceasesecs Oeiiiwiieciareeaiees 30,375,282.80 ganiz 

TOTAL SURPLUS TO POLICT HOLDERS 6s vcciscccicccviccovcee 10,850,064.24 Mr 

H. A. Smith, President S. T. Maxwell, Secretary R. M. Anderson, Asst. Sec'y Have 

F. D. Layton, Vice-Presideny C. B. Roulet, Ass’t Secretary F. B. Seymour, Treasurer Mr 

G. F. Cowee, Asst. Secretary tion 

Mr 

- ings 

sais Oi Mr 

lati 

SHEVLIN AGENCY, Inc. Ms 

110 William Street GENERAL AGENTS New York, N. Y. ee 

FIRE & AUTOMOBILE INSURANCE & SURETY BONDS Gets 

Excellent Facilities for Handling Suburban Business Phone Beekman 1988 Prom 

i “ie ra 
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CRB a" 


; weed for the annual convention which 
4 will 
: sealer August 21-24. 
so far ) 
" mitteemen are concerned, really begins 
‘with a get-together dinner and enter- 
Siainment on Tuesday night, August 21. 
‘farlier in the day there is a conference 
7 of the officers and committeemen for 
Pine discussion of current subjects. 
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Program for Buffalo 


® piscussion on Auto Insurance, Non- 


Conference Companies and Other 
Matters of Interest 





of Insur- 
its pro- 


Association 
completed 


The National 
Agents has 


in Buffalo at the Hotel 
The convention, 
and com- 


be held 


as the non-officers 


The business session starts on 


| wednesday morning, August 21, with 
I the singing 

> tion 
\puffalo; greetings from Louis G. Mor- 
i gan, president of the Buffalo Associa- 


of “America,” the invoca- 


by the Rev. Guy D. Wallace, of 


and a re- 
of Pough- 


Underwriters; 
rardner, 


tion of Fire 
sponse by Frank I. 


/ il keepsie, vice-president of the National 


Association and president of the New 
York association. Then follow re- 
ports of President Case, Chairman Bell, 


of the executive committee; and the 


gecretary’s report, (Walter H. Ben- 
nett.) 

C. J. Doyle To Talk 
The addresses on Wednesday are 
those of President Barnes, of the 


United States Chamber of Commerce 
on “The Benefit of Trade Associations 
to American Business”; and Cornelius 
J. Doyle, associate general counsel of 
the National Board on “Organizations 
at Work.” 

During this session there will be a 
discussion of the education of agents 


in order to produce a_ better public 
service. 
On the afternoon of Wednesday 


there will be a forty-mile steamer ride 
on Lake Erie and the Buffalo Harbor, 
the convention being the guests of the 
Buffalo association. 

Major Howard A. Giddings, superin- 
tendent of agencies of the Travelers, 
will discuss “The Art of Picking Men” 
as an opener for the Thursday morn 
ing session. Then will follow one of 
the most interesting bits of the con- 
vention when under the head of “How 
Things Are Done,” there will be talks 
by Fred B. Ayer, president of the Fred 
Thomas Co., Cleveland; Col. FE. E. 
Goodwyn, of the Virginia Association 
of Insurance Agents: and George PD. 
Markham, St. Louis; Charles lL. Gandy, 
secretary of the Alabama Association 
of Insurance Agents; Charles H. Bid- 
dle, president of the Pennsylvania As- 
sociation of Insurance Agents: Frank 
L.Gardner of New York; E. B. Dunning, 
president of the Minnesota Association 
of Insurance Agents: Ivan FE. Lang, 
president of the Maine Association; 
and John B. Shea, secretary of the 
California Association. 

The Topics 

Their subjects follow: 

Mr. Ayer: “How Organization Helps 
a Local Agent.” 

Col. Goodwyn: “How a State Asso 
ciation Works With the Commissioner.” 

Mr. Ma;xham: “How an Agents’ Or- 
ganization Settled A Big Question.” 


Mr. Gandy: “How Tocal Boards 
Have Been Organized.” 
Mr. Biddle: “How A State Associa- 


tion Has Been ‘Born Again.’” 
_ Mr. Gardner: “How Regional 
Ings Sell Organization.” 
Mr. Dunning: “How A State 
tiation Handles Legislation.” 
Mr. Lang: “How New 
Works With Its Company 
Mr. Shea: “How A State 
Gets To The Public.” 
At this session a prominent life in- 
surance man, Winslow Russell, vice- 


Meet 
Asso 
England 


Bureau.” 
Association 





CHAS. H. POST, U. S. Mer. 





Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
R. C. CHRISTOPHER, Asst, U. S. Mgr. 
NEW YORK CITY OFFICE 
1 Liberty Street, New York 








president of the Phoenix Mutual of 
Hartford, has been asked to make an 
address. It will be on the subject of 
“Old Man Waste.” 

The excursion to Niagara Falls will 
tuke place on the afternoon = and 
evening of Thursday. An English 
supper will be served in Queen Victoria 


Park, Ontario, with the American 
Bridal Veil and Canadian Horse Shoe 
Falls illuminated at night for the oc- 
casion. The program for Friday fol- 
lows: 

Automobile insurance—A ~~ general 


discussion. 

1. Competition by dealers. 

2. The insurance schemes of auto- 
mobile clubs. 

5. Compulsory state insurance sug- 
gested by increased number of acci- 
dents caused by irresponsible or unau- 
thorized owners or operators. 

4. Cut-rate or non-conference com- 
panies. 

>. Auto financing concerns. 

“Our Common Problems,” by M. H. 
Avlesworth, of New York City, man- 
aging director, National Electric Light 
Associution. 

Sales Demonstration. An award of 
$50 in cash, will be made to the agent 
presenting the bhest argument and 
demonstration in the selling of any 
selected line of insurance embraced 
under either of the general divisions, 
fire, casualty or surety. The award to 
be made by three judges. 

The Woodworth Memorial 


General Open Discussion. “The Na- 
tional Association Services of Past 


President Claudius’ H. 
A memorial address” on 
tion’s “Grand Old Man” 
cock, of Louisville. 
Immediately following the above ad- 
dress, the sessions will be adjourned 
and the members will repair to the 
grave of Mr. Woodworth where ap- 
propriate memorial exercises will be 
held, conducted by President Case. at 
which vast president Charles F. Hil 
dreth, of Freeport, Ill, will speak. 


Woodworth.” 
the Associa- 
by C. I. Hitch- 





Protection For 
Fallen Buildings 


IN 





HIATUS CLAUSES SEEN 





Writer Says “Fire Clause” in Wind- 
storm Policy Should Be 
Amended 


A writer in the “News Letter” of the 





Insurance Society of New York, dis- 
cusses the subject as follows: 
The New York standard fire insur- 


ance policy contains the following pro- 
vision: (lines 68-71) “If a building, or 
any material part thereof, fall except 
as the result of fire, all insurance by 
this policy on such building or its con- 
tents shall immediately cease.” The 
old New York standard policy reads 
precisely the same except that the word 
“material” is omitted therefrom. The 
standard windstorm policy, which is in 
quite general use, contains the follow- 
ing provision: (lines 31-35) “In case 
of fire occurring subsequent to any loss 
or damage by windstorm, cyclone or 
tornado, this company shall be liable 
under this policy only for such loss or 
damage as occurred previous to said 
loss or damage by fire and for no loss 
by fire whatever.” 

It will be seen from an analysis of 
the above condition that there is a 
hiatus and although the insured may 
have paid two premiums, one for the 
fire policy and one for the windstorm 
policy, the fire loss ensuing after the 
fall of the building, even if the fall be 
due to windstorm, is not covered by 
either. The exemption provision in 
each policy is perfectly clear and there 
appears to be no reason why each 
should not be valid and enforcible, but 
the insured is certainly entitled to pro- 
tection through one or the other of his 
policies, and in order that this gap may 
be bridged, some of the companies have 
adopted a rule that if the insured will 


take out both fire and windstorm insur- 
ance on identically the same property 


in the same company, for the same 
amount and subject to the same percent- 
age of co-insurance, the claim for the 
ensuing fire damage will be recognized 
under the windstorm policy if it does 
not come within the protection of the 
fire policy. 
An Endorsement 


It has been suggested that this cov- 
erage might be effectually cared for by 
means of endorsement on the wind- 
storm policy embodying such an agree- 
ment and making specific reference 
therein by number, to the company’s 
fire policy covering the same property. 
This should provide that, anything in 
the policy to the contrary notwith- 
standing, there shall be no lapse or 
diminution of protection against loss 
or damage to the described property as 
between the said fire insurance policy 
and the windstorm policy, by reason of 
any provision in the latter exempting 
the company from liability for fire dam- 
age, if and when fire ensues immedi- 
ately following and as a direct result of 
partial or total destruction of the build- 
ing by windstorm, cyclone or tornado. 
The endorsement should also provide 
that if there shall be any other wind- 
storm insurance on the described prop- 
erty, the company shall be liable only 
pro rata with such other insurance for 
any ensuing fire loss, whether such 
other insurance contain a similar agree- 
ment or not, and that in event of can- 
cellation or reduction in the amount 
of the fire insurance policy, all liability 
under this special agreement shall 
thereupon immediately terminate or be- 
come proportionately reduced as the 
case may be. 

The “fire clause” in the present wind- 
storm policy should be amended so as 
to make it subject to modification, and 
as an alternative to the endorsement 
above suggested, an additional charge 
might be made for a less restrictive 
endorsement, which however, should 
expressly provide that the windstorm 
policy shall not be liable for any ensu- 
ing fire loss covered by policies of fire 
insurance, except possibly for such loss, 
if any, in excess of the amount collecti- 
ble under said policies of fire insurance. 





Cc. C. SIMPSON DEAD J 
Charles Cooke Simpson, who has 
been engaged in the insurance business 
in Philadelphia since 1888, was secre- 
tary and treasurer of William A. Simp- 
son & Son, agents and brokers, and for 
many years a member of the executive 
committee of the Philadelphia Fire Un- 
derwriters’ Association, died in the 
Hlahnemann Hospital on July 29 after 
a long illness, aged fifty-five years. He 
was a native of Philadelphia and was 
wffiliated with the Masonic fraternity, 
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What Some of New 
Companies Are Doing 


MANY GET 





UNDER HEADWAY 





Resume of Some Interesting Facts 
Found in New Best’s Reports (Fire 
and Marine), 1923 


—_—_-—— 


Among the most interesting matter~ 


in the “Best’s Insurance Reports (Fire 
and Marine) for 1923,” which has been 
sent to subscribers, is the information 
about the newer companies of which 
there are a surprisingly large number. 
From the exhaustive material in the 
book The Eastern Underwriter has 
summarized some of the facts about 
the newer companies. 

The American General, of Chicago, 
licensed in 1921, sold its stock largely 
to stockholders of the Zenith Com- 
panies, Inec., Minneapolis. Early in 
1623 the stock of the Zenith Com- 
panies, Ine., held by the American 
General was resold back to them. 
Henry J. Woessner, well-known under- 
writer, is in charge of the under- 
writing. 

The American Union of New York 
was incorporated in 1923. Organized 
by interests associated with Scottish 
Union & National. Company has com- 
bined capital and surplus of $1,200,000. 

Allied of Utica 

The Allied Fire of Utica, licensed in 
March, 1923, and beginning with a 
paid-in-capital of $200,000 and a sur- 
plus of $100,000 paid-in, will write fire 
insurance and also fire and theft in- 
surance on automobiles. It will be a 
stock participating company, tho poli- 
cyholders participating in the earn- 
ings. The company was organized by 
the management of the Utica Mutual 
of Utica, N. Y. a casualty company, 
which has assets of about two and a 
quarter millions. 

The Anchor of New York, Robert 
Van Iderstine, president, was author- 
ized to write business in February of 
last year. It has $1,000,000 capital and 
$1,000,000 surplus. As of January 1, 
1922, it took over the United States 
branch of the Jakor Insurance Co. of 
Moscow. It retroceded 50% of the 
Jakor business on January 1, 1922, and 
25% on September 30, 1922. The ratio 
of incurred losses to earned pre- 
miums was 44.5%. Its total income in 
1922 was about $4,000,000. Its surplus 
at the end of last year was nearly 
$600,000. 

The Automobile Insurance Associa- 
tion of St. Louis, organized in 1922, 
operates as an unlimited co-partner- 
ship. Charles L. Crane, president of 
the Charles L. Crane Agency, St. Louis, 
is manager. It writes fire, theft and 
coliision on automobiles, and its in- 
come in 1922 was $44,472. 

The Bankers & Merchants Fire In- 
surance Co. of Jackson, Miss., licensed 
in February, 1922 has total admitted 
assets of $630,000; and net surplus of 
$191,892. Of its authorized capital of 
$1,000,000, $278,160 is subscribed and 
paid in in cash. Its total income last 
year was $416,842; its loss from un- 
derwriting $39,411. 

The Charleston Insurance & Trust 
Co., Charleston, S. C., which was 
licensed in September, 1919, had total 
admitted assets on December 31, 1922, 
of $427,545. 

The Chicago Fire & Marine, licensed 
in February, 1922, has an authorized 
capital of $1,000,000 fully paid. The 
Best company says: “Its expenses 
were reasonable for .a new company, 
but the incurred loss ratio was rather 
high, 74.2%. This high figure is ex- 
plained by the Company’s statement 
that it carries $25,000 in its loss re- 
serve estimates over and above the 
estimates of known losses.” Its total 
income last year was $1,620,594. 

The Cotton Marine 

The Cotton Marine Insurance Co., of 
Philadelphia, licensed in August, 1922, 
is under the management of Mather & 
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Co., 
000 


licensed 


Seguros, 
States 


Philadelphia. 


which entered 


year of $818,752. 


The Des Moines Reinsurance Fire 
Des Moines, Ia., was formerly the 
Reinsurance Fire Co., 
1919. The president 
, well-known local agent. 
writings fell off over 60% during 
Its total 


Co., 


July, 
Clancy 


net 


1922 as compared with 1921. 
income in!1922 was $232,469. 
mmployers Fire of Boston, com- 
mencing business in March, 1921 with 
in capital and 


The 


$1,000,000 
$1,000,000 
come last year 
surplus at end of last year was $1,128,- 
493. 

Backed By Coal Mining Interests 

The Eureka Insurance Co. 
delphia, 
1920, 
closely 


Ins. 
ton, 


ciation of the 


of 


Co. 


The Excelsior Insurance 
Syracuse, which began 
July, 1919, has total admitted assets 


of $349,676. 


fully paid 


incorporated at 


Cincinnati, 


both of Clncianatl. 


was $131,173. 
for the four 


Of the paid-in cap- The 
ital of $200,000 the directors own $150,- 
par value of the stock. 
in Pennsylvania only. 
income in 1922 was $126,613. 
La Cubana Compania Nacional De 
the United 
in May, 1921, had a total in- ary, 1920, 
come for its United States branch last 


It is 


incorporated in 
Pr. de 


surplus, had a 


of $581,093. Its net 


of Phila- 
the end of 


interests 


was organized by ? 
Berwind- The Fire Reassurance Co. of New 


identified with the 
White Coal Mining Co. 
to the business of the Eureka Mutual 
Co. The manager is EF. 
for years a special agent and ad- 
jveter of the New Hampshire and also 
secretary of the Underwriters’ Asso- 
Middle Department. 

The Eureka-Security Fire & Marine 
formed in 
1922, is controlled by the Indianola Oil 
It is a merger of the Eureka Fire 
& Marine and the 
Co., 
new company paid 24% 
tcetal income in 1922 was $387,322. 

Co., of 
business in 


and succeeded 


B. Creigh- 997. 


February, 


Security Insurance’ with 
In 1922 the 
dividends. 


The board of directors is 
composed of substantial business men 
of Central New York. 
1922 
loss 


Its income in 
Its underwriting 

years it has been 

doing business has been $73,037. 


Excess Reinsurance Co. of 
America, Philadelphia, was licensed in 
August, 1922. Its admitted assets are 
The $302,274; capital paid-in, $200,000; net 
surplus, $102,274. 

The Federated Fire Reinsurance Co., 
of Mason City Ia., licensed in Febru- 
is headed by E. G. Dunn, 
who was vice-president of the Auto- 
motive Insurance Co., of Mason City, 
Ia. W. C. Kuester, secretary and un- 
derwriter, was for a long time con- 
nected with the Stuyvesant and other 
stock companies. Its total income last 
The year was nearly $300,000. Its net sur- 
plus is $247,413, 


Profit Sharing Plan 


The Fidelity Union of Dallas, which 
began in 1920, is operating in several 
states on a profit-sharing plan, by at- 
in- taching to policies an agreement that 
the sum of losses and the expenses of 
doing business shall be deducted from 
the total earned premiums, and on all 
profit sharing policies the profit thus 
arrived at shall be divided between 
company and the policyholders. Its 
total income last year was $265,498. 


York, licensed in May, 1920, -has al- 
ready total admitted assets of $3,297,- 
Its net surplus is $428,813. — Tt 
earned $2,977,135 premiums in 1922. 
B. N. Carvalho is president and C. F. 
Sturhahn one of the vice-presidents. 


The Grain Belt Insurance Co., of Des 
Moines. which began business at the 
start of 1920, writes hail insurance in 
two states. C. F. Morgan, the presi- 
dent, was for twenty years an adjuster 
the Horticultural Insurance Co., 
of Des'Moines. Its net surplus at end 
Its of last year was $42,747. 

The Great Republic Fire of Des 
Moines, licensed in 1921, was organized 
by interests identified with the North 
American National of Des Moines and 
has practically the same officers. Dur- 
ing the first two years its average 
lesses were about normal, expenses 
rather high. 

The Great Union Fire & Marine of 
New Orleans, organized in 1920, is un- 
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$1,520,346 
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Agents Wanted Where Not Represented 


A, R. MONROE, President 
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der the same management as the J; 
Indemnity. It is writing direct} 
ness only in Louisiana and is a y 
ber of the American Reinsurance 
change. Its income in 1922 was § 
672. 

The Great Western Fire of Chie 
licensed in 1921, was organized ty 
a reinsurance business and is y 
the same management as the y 
quette National Fire. The ¢ 
Western and Marquette National » 
anteed policies under the title “q 
Western Underwriters.” 

The total admitted assets of § 
Gieat Western are $1,098,965. 

Confines Operations To Marylanj 

The Homestead Fire, of Balting 
starting in November, 1922, conf, 
its operetions to Maryland, The en 
capital of the company is invested 
mortgages. Its authorized capital 
$250,000. 

The Hampton Roads F. & M., ine 
porated in 1920, had a paid-in capjj 
at the end of 1922 of $280,000. Its 
tal income was $225,932 last yay 
With the Merchants Union Fire 
Jackson, Miss., it guarantees _poli¢ 
issued under the title of “Merchan 
Union Underwriters.” 

The Idaho Fire of Boise, Ida., 
gan operations this year. The presida 
is John W. Eagleson, a local agent w 
was formerly state treasurer of Idah 

The Iroquois Fire, of Peoria, beg 
business in April, 1921, with $100, 
paid-in capital and surplus contribut 
of $21,424. 

The Jackson Fire, Jackson, Mist 
began business February, 1923, wi 
authorized capital of $50,000, all pai 
in. The underwriting is under supe 
vision of Perry Moses, vice-presider 
and secretary of the Palmetto Fire ly 
surance Co. and manager of th) 
Fidelity Vire of Sumter. S. C. 

The La Salle Fire, of New Orlean! 
commencing business in 1920, has # 
its underwriting manager H. H. Rim 
ington. In 1922 the net writings ¢ 
this company more than doubled. 

The Liberty Fire of St. Louis, | 
headed by John C. Bardwell, former) 
attorney-in-fact for the Central States 
Inter-Insurance Exchange’ and _ thé 
Wholesale Grocers Reciprocal. Its tot 
income last year was $765,951; toti 
disbursements, $726,964. 

The Liberty of Dayton, O., way 
licensed in July, 1922. Promptly afte) 
this the company reinsured the entir 
business of the Liberty Mutual of Day 
ton. 

The Manufacturers Fire of Philadel 
phia, starting business in 1921, with ar 
thorized and paid in capital of $100: 
000, has total admitted assets olf 
nearly $300,000. It was organized by} 
officers of the Manufacturers’ Casualty 
Co. of Philadelphia, in order to give 
full coverage insurance on autos. 

The Metropolitan Motor Insurance 
Co., Cleveland, beginning in 1921, has 
as manager of new business production. 
KE. T. Armesy, for six years a general 
accountant. 


Takes Over Exchange’s Business 

The Michigan Automobile Insurance 
Co., of Grand Rapids, starting first of 
1921, was organized by interests cor 
nected with the Michigan Automobile 
Insurance Bxchange. Policies in that} 
exchange were allowed to run to ter 
mination and renewals thereof anf 
new business were written in the 
Michigan Automobile. 

The Mississippi Fire, of Jackson, 


Miss., which began in 1921, has at 
thorized capital of $1,000,000 and 
guarantees policies issued by the 


Capital City Underwriters. It operates 
in three states and has fine reinsurance 
facilities. 

The National Capital Insurance Co. 
of the District of Columbia, has total 
admitted assets of $161,153. George 
R. Repetti, the president, is a real e& 
tate and insurance man. 

The National. Reserve of Hast Dt 
buque, Tll., starting in 1919, has $1,306, 
793 assets. It was organized by inter 
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The underwriting of the New Eng- 
land Fire, of Pittsfield, Mass., licensed 
in 1920, is under the control of Frank- 
lin W. Fort, of Newark. It has total 
admitted assets of $724,793. 


The New India of Bombay, India, or- 


identified with the Dubuque F. 


ganized in 1919, had a total income 
from its U. S. branch in 1922 of $2,- 
195,664. Its Home Office assets are in 


excess of $4,415,000. 

The New York State Fire Insurance 
Co., of Albany, incorporated in 1921, 
has $200,000 authorized capital, and is 
a reorganization of the Mutual Fire of 
Albany, which began business in 1836. 
It has admitted assets of $743,308. 


Old Bay State 

The Old Bay State of Concord, Mass., 
is organized by interests closely identi- 
fied with the Middlesex Mutual Fire of 
Concord. It has total admitted assets 
of more than a million. 

The Omaha Liberty, licensed in 1919, 
has total admitted assets of $817,900. 
For a time it wrote profit sharing poli- 
cies, but that has been discontinued. 

The Patriotic, which began in Janu- 
ary, 1923, was organized to replace 
the United States branch of the Patri- 
otic Assurance Co., Ltd., of Dublin. 

The Rockingham Fire, of Leaksville, 
N. C., is writing in North Carolina only. 

The Security of California, total ad- 
mitted assets at end of last year $770,- 
777, began business last year and 
writes in California only. 

The Service Fire of Columbia, S. C., 
incorporated in 1921, and having total 
assets of $119,000, is officered by insur- 
ance men. 

The Southern Fire, of Durham, N. C., 
commencing business this year with 
$100,000 capital, has as its manager 
J. F. Glass, an experienced insurance 
man. formerly with the Crum & Fors- 
ter forces. 


The Southwestern Automobile, of 
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The Stmdard Fire Insurance Qo. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 

















los Angeles, writes in California only, 
and is managed by J. L. Blodgett, an 
insurance man. 

The Standard American, of Chicago, 
had paid-in capital of $150,400 at end 
of 1922. Charles H. Turner, formerly 
with Continental, is managing under- 
writer. 

The Standard of New York, with a 
capital of $1,000,000 and a surplus of 
$1,000,000, was organized in 1922 by 
interests identified with Johnson & 
Higgins. 

More Than $2,000,000 Assets 
The Union Reserve of Hartford, be- 


ginning business in 1926, had more 
than $2,000,000 assets at end of last 
year. 


The United Merchants of Jersey City 
starting in 1921 with $200,000 sub- 
scribed capital has directors largely 
connected with the candy manufactur- 
ing business. 

The Universal of Newark, assets 
more than $1,000,000, was licensed in 
1921, being organized by Talbot, Bird 
& Co. 

The Victory, of Philadelphia, assets 
more than $1,671,000, commenced busi- 
ness in 1920. Controlled by same in- 
terests as Fire Association. 

The Western National of Fargo, N. 
D., licensed in 1919, was originally in- 
corporated as the Equity Co-Operative 
Insurance Co. 


COMMERCIAL UNION CHANGE 





A. R. Hanners Appointed Manager of 
Metropolitan Department; P. T. 
Teddy and L. S. Mathews 





Advanced 
The suburban department of the 
Commercial Union will be moved 
from 55 John street to the general 
offices at 114 Fifth Avenue, New 
York. A. R. Hanners has been made 


manager of the metropolitan depart- 
ment which will be located at 55 John 
street.' P. T. Teddy and UL. S. 
Mathews have been made _ assistant 
managers of the metropolitan depart- 
ment. Mr. Teddy has for many years 
been connected with the company’s 
Brooklyn business and he_ will con- 
tinue to have charge of this work. Mr. 
Mathews has for many years served 


as inspector and general assistant in 
the city department. 


TO WRITE AUTOMOBILE 
The American National Insurance 


Co., of Columbus, O., will write auto- 
mobile insurance. 





The new address of the National 
Council on Compensation Insurance is 
151 Fifth Avenue, 
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Guarantee and Accident 
Company, Limited 
UNITED STATES BRANCH 


134 South La Salle Street 
CHICAGO 


F. W. LAWSON, General Manager 


The company of “super service” is not a name that has 


been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 


co-operation with its agents. 
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Over sixty years 
of public service 





INCORPORATED 1860 


UNITED 
FIREMEN’S INSURANCE 
COMPANY 


——_— OO 


Home Office—100 William Street, New York, N. Y. 
F. W. LAWSON, Chairman of the Board 


PERCIVAL BERESFORD, President 
GEO. R. PACKARD, Vice-Pres. 
HERBERT W. ELLIS, Vice-Pres. 

M. B. YATES, Secretary 

HENRY A. KNABE, Asst. Secy. 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 
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NORTHERN GETS CONTRO 
OF LONDON & SCOTTIS 


(Continued from page 1) 


ager for the eastern and southen 
states. H. D. Lewis, Chicago, is ma 
ager for the western and _ Pacifj 
states. 


The Northern Assurance now eo) 
trols in addition to the London & Seg 
tish, the Provident Accident & Gua 
antee, Indemnity Mutual Marin 
White Cross Insurance, National Gua. 
antee & Suretyship and Royal Seg, 
tish. 





WASHINGTON, (D. C.,) FIRES 





Total Loss In District June 30, 199). 
1922 was $2,074,096, Say Fire 
Commissioners 

Washington, D. C.—Fire losses jn 
the District of Columbia during the fis 
cal year ended June 30, last, showed ay 
increase of nearly $900,000 as com 
pared with the previous year, accord 
ing to a report just submitted to the 
District Commissioners by the Fir 
Department. The total loss for the fis 
cal year was $2,074,096. 

The greater part of the increased 
loss, according to officials of the Fire 
Department, was due to the fire at the 
Air Station at Bolling Field, wher 
damage estimated at $750,000 resulted, 
Only two other fires resulted in losses 
of more than $100,000, and four fires 
resulted in losses of between $50,000 
and $100.000. 

A total of 2,792 alarms were sounded 
during the year, an increase of 1795 
over the preceding year. Of this num. 
ber, 210 alarms were false. 





' STOPS ISSUING 

The International Lloyds, of Indian- 
apolis. which transacted fire and _ tor. 
nado insurance on the Lloyd’s plan, has 
stopped issuing policies. 















) ugust 10, 





; equis 
( 


{GENCY 


Brokerage 


Settled 
Un 


In Chicas 
regarding 1 
come effec 
has peen | 
situation is 
p, Weddel 


The —o 
yesday mo 
~ of the ¢ 
ing with the 
tion cost 1m 
the agreemen 
far as tl 
the compante 
cerned. The} 
ing on the q 
this was a 
Chicago Boa 
Although it 
if the comp: 
sions the bre 
10% less, SV 
commission 
mittee, In © 
company pro 
decided not 
this time. 
Under the 
the commiss 
follows: In 
One, within 
Twenty -seco 
between Di 
Western av 
commissions 
‘Three, inclu 
tory One, tl 
On fireproof 
in all terri 
ness and g! 
the agents 
mission O 


The failur 
introduces 
The compat 
agents had 
mission anc 
sirability ¢ 
brokers on 
tory, some 
that plan. 
at their pre 
instead of 
tain classe 
nice for thi 
both commi 
diseussed 
tions. 

While th 
decision 0” 
was ostens 
than the c 
in the brok 
was undou 
the commis 
ig shown b 
to whether 
within 10% 
sulted in 
informal v 
fireproof b 
1% to 15 
to that pr 
If the br 
had been 
matter cou 
disposed 
committee 
still unset 
tion of tl 
that meeti 
trage to | 
the compa 
sed to 
sions be 1 
tain the 
mittee cor 


























THE EASTERN 


UNDERWRITER 


45 





Acquisition Cost In_ 
Chicago Territory 
SCALE 


AGENCY COMMISSION 



























Brokerage Question, However, Not 
Settled Yet; Action Taken About 
Underwriters Agencies 
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In Chicago there have been meetings 


) regarding new commission plans to be- 


come effective in that city. The plan 
has been partially approved, and the 
situation is thus described by Thomas 
pn. Weddell in “The Insurance Post”: 


The commissioned agents, at their eating 
Tuesday morning to consider further the re- 
z of the committee which has been negotiat- 
port vith the company committee over acquisi- 
ae cost in Chicago, gave partial approval to 
the agreement reached. They adopted the plan 
o fat as the commissions arranged between 
the companies and - — Rago a 
The d ctin 

They demurred at a g Blige ie 
upon by the 


med. ! 
ing on the question of brokerage, 
a matter to be passed 


— i hole. 
i Board of Underwriters as a whol 
yr nal it had been implied all along that 


¢ the companies would increase the —. 
sions the brokerages would be fixed at a ae 
10% less, giving the agents the 10% “<_ ? ‘ridi ng 
«mmission they had insisted upon, t e 7” ; 
nittee, in order to secure concurrence in, the 
company proposal as to Class One gg onerengeers 
decided not to press the brokerage issue a 
e. ‘ 
Minder the new commission plan agreed upon, 
the commissions to Class One agents ate as 
follows: In the Stock Yards and in Perri ot | 
One, within Chicago avenue, Halsted _stre oo 
Twenty-second Street, 20%; in Territory 1 wo, 
between District One and Fullerton a. 
Western avenue and Thirty-ninth | street, the 
commissions are 20, 25 and 30%; in Territory 
Three, including Cook county outside of tt 
tory One, the commissions are 25, 30 and To. 
On fireproof buildings the commission - 170 
in all territories, excluding stock yards —_ 
ness and grain elevators. In addition to this 


‘the agents are to be given a contingent com- 


mission of 5% on their profits. 

Brokerage 
The failure to pass upon the brokerage matter 
introduces complications into the stestiee. 
The company committee holds that after the 
agents had insisted upon a 10% overriding com- 
mission and had laid great stress upon the es 
sirability of putting Class Two agents an¢ 
brokers on the same basis in the same terr!- 
tory, some of the agents now want to upset 
that plan. If they can keep the brokerages 
at their present basis that will give them 15% 
instead of 10% overriding commission on ceér- 
tain classes and while this would be very 
nice for the Class One agents the members of 
both committees say that it was not what was 
discussed and understood during the negotia- 
tions. 
While the suggestion to pass the brokerage 
decision over to the Board of Underwriters 
was ostensibly based upon the fact that others 
than the commissioned agents were interested 
in the brokerage matter, the underlying reason 
was undoubtedly the desire to retain more. of 
the commissions for the Class One men. This 
is shown by the fact that an informal vote as 
to whether brokerages should be increased to 
within 10% of the Class One commissions fe- 
sulted in 15 for and 35 against. On another 
nformal vote as to whether the brokerage on 
fireproof buildings should be increased from 
% to 15% the majority was also opposed 
to that proposition. ioe 
If the brokerages as well as the commissions 
ad been settled at Tuesday’s meeting the 
matter could probably have been considered as 
disposed of. Ag it now stands, the company 
cmmittee can say that an important factor is 
sill unsettled and that it will await the ac- 
ton of the board meeting on brokerage. 
tht meeting should fai] to increase the brok- 
frage to 10% less than the new commissions, 
the company committee would probably be dis- 
med to insist that the Class One commis- 
sions be reduced in proportion, so as to main- 
tain the 10% differential. The company com 
mittee could, of course, accept Tuesday’s ac- 
‘on so far as it goes. leaving the matter of 
brokerage to be settled later, but it will hardly 
be apt to take such action. : 
This does not mean that the board meeting 
will fail to carry out the original plan as to 
brokerages. here were only fifty commis- 
Sioned agents in Tuesday’s meeting, while there 
“¢ 1 members of the board. In the matter 
o brokerages the company officers and salaried 
Matagers have a vote, and the present indi- 
‘ation is that their strength would be thrown 
back of the 10% overriding commission theory, 
vith a reduction in the Class One commissions 
"there was more than a 10% differential on 
tokerage on any class. : ; 
Fifty were present at the meeting, at which 
Allan I, Wolff. vice-president of the board and 
“airman of the commissioned agents commit- 
i" Dresided. There was some opposition to 
he plan on the part of a few agents who have 
“ually been regarded as high-commissioned 
"et, but who protested against the plan be- 
“use it tended to increase the acquisition cost. 
ita long discussion a vote was taken on 


} 


the lass One commission plan, the result be- 
i for, one against and two not voting. 
Ms vote was taken with a distinct under- 


sanding that the question of brokerages was 

‘t included. 

ee-agency rule was brought up, Oscar 

«Aleshire, former president of the board, 

“ying that thig was distinctly in the inter- 

st of the established local agents, and that 
*xecutive committee which was trying to 





enforce the rule, would be greatly helped by a 
vote of confidence dnd support. The local 
agents then formally expressed themselves as 
backing up the three-agency rule by a vote 
of 45 to 4, the opposition representing the com- 
panies which are traditionally and strongly op- 
posed to any agency limitation. 

Under the new plan several changes are made 
in the present districts within which varying 
limits of commissions have been paid. It is 
agreed by both sides that the former districts 
are obsolete, as they were fixed many years 
ago when conditions were very different. 
There is now the central office district, the 
principal city district and the suburban city 
district, and the companies propose that these 
be known hereafter as districts Nos. 1, 2 and 3. 

The present central office district is the down 
town section bounded by the river, the lake 
and Halsted street. It is proposed to extend 
this to Chicago avenue on the north and 
Twenty-second street on the south, and to call 
it the Enlarged Central Office District. Within 
the present central office district 20% flat has 
been the rule, but the agents say that a large 
proportion of the companies have been paying 
25% on fireproof and sprinklered business. 
They asked, therefore, that 25% be allowed on 
these classes in the enlarged district, which 
includes a very considerable volume of such 
business. The companies conceded the added 
5% on fireproof buildings only, and while their 
companies yielded on this, many of the agents 
want to hold out for the contents also as well 
as for sprinklered risks. 

The principal city district is all the terri- 
tory outside of the enlarged central office 
district between the lake, Fullerton avenue on 
the north, Western avenue on the west and 
Thirty-ninth street on the south. In this dis- 
trict 20, 25 and 30% has been paid. and these 
commissions are to be maintained. In the 
suburban city district, or District No. Three. 
as it is to be called hereafter, the agents asked 
for 25, 30 and 35%, with the agreement to in- 
crease the brokerage and to make the com- 
missions to brokers and Class Two men 
identical. 

Some of the companies complain that these 
changes will really increase the acquisition 
cost in Chicago, because there are few reduc- 
tions and the agents propose increases on 
some important classifications. The agents, on 
the contrary, say that the old commissions were 
more theoretical than real and that a large 
proportion of the companies were paying much 
more than the scale. They claim that the in- 
crease on fireproof and = sprinklered business 
would be offset by the reduction in Class Two 
business in District No. Two if the new com- 
missions are lived up to hereafter. 
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19,81 


Western Department 
WALTER H. SAGE, Gen’! Mgr. 
W. L. LERCH, Manager 
76 West Monroe St., Chicago, Ill. 

- Boston Office 
ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


NET SURP 


i 3,0 1 7,9 
45,333,.495.22 


LOSSES PAID POLICYHOLDERS 


$143,654,333.86 


AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 


$25,517,077.35 


Home Office, One Liberty Street 
New York City 


As soon as the Chicago situation ig cleared 
up, John M. Thomas, western manager of the 
Aetna, who has been chairman of the large 
cities sub-committee, will retire from that posi- 
tion. He sought to be relieved some time ago, 
but finally consented to hold on until the 
St. Louis and Chicago situations had been 
settled up. His successor will be selected by 
W. L. Lerch, chairman of the Joint Conference 
Committee, but as Mr. Lerch is on a trip to 
Yellowstone Park and the west, no early ac- 
tion is expected. If a satisfactory agreement 
is reached as to Chicago it is believed that 
this should make it easier in negotiating with 
the other cities, with Cincinnati and Cleveland 
as the chief centers. Action there has been de- 
layed because of the provisions of the Val- 
entine law against agreements on commis- 
sions, together with the strong opposition of 
the local agents affected. It is claimed that the 
business cannot justify the very high com- 
missions that are being paid in the two Ohio 
cities, and that some arrangement should be 
reached before the fall meetings of the Union 
and the Bureau. 

The Chicago Board of Underwriters has ap- 
proved by a mail] vote all the changes in the 
constitution and by-laws which passed the July 
quarterly meeting. The executive committee 
is now working on the necessary changes, with 
the three agency limitation the most important. 
The change in the former rule is that here- 
after annexes and underwriters’ agencies are 
to be included in the three Class One ap 
pointments to be permitted to any one com- 
pany. This will involve many important shifts, 
as a number of, the ‘annexes have had their 
full quota of agency appointments in addition 
to the three for the parent companies. The 
executive committee instructed the manager to 
write a letter to the members of the board, 
stating that the new rules are to be enforced 
strictly and that it will be necessary for the 
companies and agents to make the required ad 
jJustments. The members were asked to state 
within five days what they propose to do in 
regard to complying with the new require- 
ments 

The discussion developed the fact that there 
has been much laxity in the enforcement of 
the rules governing the eligibility of Class One 
members of the Board. Many agents have 
made changes which under a strict interpreta 
tion would render them ineligible, but no action 
has been taken, largely because no one had 
complained. The principal factor in this regard 
is the large number of agents who were thor 
oughly qualified years ago, but who have given 
up their offices and write business through 


other agencies, and in some cases do not have 
the sole agency for a company. If they were 
— 
— 
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New Dork 


Choose Choose 
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Pacific Department 
GEORGE H. TYSON, Gen’! Agent 
Sansome Street 
San Francisco, California 
Marine Department 
WM. H. McGEE & CO., Gen’! Agts. 
15 William Street, New York City 


charter. members of the Board they have spe- 
cial privileges in this regard, and the raising 
of this point made necessary an interpretation 
of charter membership. It was ruled that any- 
one who was a member of the Board on July 
11, 1906, when the old charter was re-adopted, 
was a charter member. These charter mem- 
bers are eligible to membership so long as they 
continue the representation of some company, 
no sole agency representation being required. 
It was found that several] active agency firms 
are not eligible under the new rules, and even 
that some members of the executive committee 
are ineligible under a strict interpretation. 





OIL TANK FIRE EXTINGUISHER 





Curtain of Water Properly Applied 
fective Says Charles W. Geiger 
In Article 


An effective method of putting out 
fires in oil stored in large open-top 
tanks recently demonstrated that a fire 
of considerable 


Ef- 





proportions 
quickly put out by a 


could be 
curtain of water 


properly applied. Says Charles W. 
Geiger, writing in Popular Mechanics 
(Chicago): 

“The features of the method lie in 
witer distributors and their arrange- 
ment for covering the surface of the 


burning oil with an unbroken sheet of 
water that prevents air from reaching 
the source of the fire. The action of 
the spray nozzles is assisted by mist 
formed from the impact of the fine 
water jets against the sides of the tank 
and by some of the water being con- 
verted into steam due to the heat from 
the burning oil. The water distributor, 
which is made of heat-resistant metal, 
consists of a nozzle with an orifice re- 
stricted by means of an inverted coni- 
cal-shaped disk with a threaded stem 
that is screwed into a cross rib through 
the central opening in the nozzle body. 
Several small holes through the stem 
and outer face of the conical tip pro- 
vide for additional jets of water. This 
type of nozzle produces a high-velocity 
spray that forms a sheet of water rad- 
iating out from it in a horizontal direc- 
tion. In one of the tests, the flames 
from 850 gallons of oil which had been 
burning for five minutes, were extin- 
guished in less than five seconds with 
25 gallons of water. 





COURTESY TO VISITORS 





A Comment in British Offices By Lon- 
don Insurance Newspaper; “Keep 
Smiling” Slogan 





One of the British papers prints this 
comment relative to courtesies extend- 
ed visitors to insurance offices in Lon- 
don: 


“Contrasted against the reception one 
sometimes gets when calling on one’s 
own servants at a government bureau, 
the heed and courtesy rendered to 
members of the pubiic by the staffs of 
insurance companies is noticeable. At 
an old-established office, now in Bir- 
chin lane, I sought information on a 
trifling matter of business, and the 
Scottish gentleman at the counter at 
once took an immense amount of 
trouble, due largely to my ignorance, to 
supply the particulars I wanted. And 
at a giant head office in King William 
Street, a request of mine to see the 
manager was immediately put through 
by a bright and brisk lady, not in the 
least of the flapper type, who appeared 
to make her work her delight. These 
are two instances out of many. I men- 
tion them to emphasize the assistance 
extended to the daily round by promp- 
titude and good nature. Keep smiling. 
Don’t let the public wait.” 





Gilbert S. Powell, superintendent of 
the rate manual division of the pro- 
duction department of the Fideility & 
Deposit, has resigned his position to 
become advertising manager of “The 
Daily Record” a local publication of 
interest to lawyers, contractors, real 
estate brokers and business men in 
general. 
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AUTOMOBILE & MARINE DEPARTMENT 








Stronach Found French 
And English Cheerful 


TAXES, HOWEVER, A BURDEN 


Cordial to Americans, Says Aetna Man; 
British Find Marine Rates 
Stiffening 








R. FE. Stronach, of the marine de- 
partment of the Aetna Insurance Com 
pany, recently returned from a trip to 
England and France. He was asked 
by The Eastern Underwriter if he 
would not furnish this paper with some 
observations which he made during the 
trip. In response he sends this to The 
Eastern Underwriter: 

“After reading many rather gloomy 
newspaper articles I was somewhat 
surprised to see how cheerful everyone 
in England and France appears to be, 
although, of course, taxes are a big 
burden and the cost of luxuries makes 
them almost prohibitive to the aver- 
age citizen, but they were all appar- 
ently contented and very cordial to the 
visiting Yankee, as well as kind in 
their remarks about their allies in the 
late war. 

“For centuries the English people 
have taken an interest in world mat- 
ters and they cannot understand the 
aloofness of the United States, especi- 
ally when our influence would carry 
so much weight and probably help to 
stabilize conditions in Kurope socner 
than without us. 

Understand Our Position Relative to 
League of Nations 

“However, they seem able to under- 

stand our reluctance to join the League 


of Nations better than how we ever 
passed the Eighteenth Amendment. 
After being ‘spoofed’ considerably 


about prohibition I found one method 
of discontinuing the argument, which 
worked without fail, and that was to 
prophesy that England would be dry 
in three years. I think they are a lit- 
tle apprehensive since we have passed 
the BKiechteenth Amendment, and, conse- 
quently, the discussion turned com- 
pletely to affairs in England and what 
an Englishman would do if he were 
deprived of his glass of beer. 

“Apparently Americans are very 
popular in England and France, partly 
due, to my mind, to the personal pop- 
ulayity of the officers and men of the 
A. BE. F. as well as the service they 
rendered. In going through the battle- 
field area everyone in the fields or vil- 
lages stopped work to call to us in the 
friendliest way and the explanation 
given by one of the French guides was 
fhat it was known that the busses 
carried Americans and the natives 
wished to show their appreciation of 
our assistance in the war. 

Removing Marks of War 

“There seems to be an effort on the 
part of everyone to remove the marks 
of war and most of the buildings down 
toward Chateau Thierry have been re- 
paired and all trace of fighting removed 
from the fields. In fact, today in that 
section of France one would not know 
that there had been a war except for 
the cemeteries. The explanation for 
there not being any marks of war 
probably was correctly given by our 
French guide, who laughingly said that 
the Americans did not let the Germans 
stay long enough in that section even 
to dig a trench. Rheims is still badly 
messed up, but at the rate which every- 
one is working it will not be long be- 
fore that city will be as tidy as it was 
before the war. 

“In the London marine insurance dis- 
trict everyone seems fairly cheerful 
and says that rates are stiffening and 
wild competition is noticeably less than 


a few months ago. Either the rate 
cutters have ‘gone West’ financially or 
have concluded that it was better to 
get adequate premiums to pay their 
losses. Naturally on account of the 
greater stability of a sterling policy 
many Continental firms are placing 
more business in England than hereto- 
fore and not only is it true in the in- 
surance business, but in every other, 
that English salesmen are thoroughly 
covering all Europe. 

“As usual Lloyd’s was busy and I 
did not envy some of the placers who 
were standing fifteenth or twentieth in 
the line waiting to see an underwriter. 
Lloyd’s certainly is a great organiza- 
tion and has a wonderfully fine repu- 
tation, and I wish very much that we 
could have such a world-wide plant 
for our marine business as they have. 

“T was much amused to read in The 
Eastern Underwriter of July 13th 
‘Walker Talks’ views of travel abroad, 


but I cannot agree with Mr. Walker 
that a Frenchman spends any time 
yelling for larger tips, as they all 


seemed so appreciative that it was a 
pleasure to give a tip. Either he is 
not well informed on women’s dress 
or must have spent his time in some 
very peculiar places, for when he 
makes the statement that English 
women know next to nothing ahout 
dress he is so far wrong that I must 
protest. If he had spent any time at 
Ascot, Wimbledon, Henley, or visited 
any of the English homes he would 
have found them dressing as stylishly 
as they do in the United States; in 
fact, one of the things I had to unlearn 
was my former lesson that English 
women did not know how to dress, as 
they are as up-to-date as Americans in 
anything from sport clothes to evening 
dress, although they did not wear even- 
ing dress to offices as some American 
girls do aid probably this made Mr. 
Walker dissatisfied. 

“Furthermore, he states 
British next to the Germans are the 
worst cooks in the world. Again, I do 
not know where he spent his time, for 
both in hotels and in the English homes 
1 found the meals fully as good as any- 
thing in the United States and should 
be very glad to tell ‘Walker Talks’ 
where to go on his next visit to Eng- 
land, although from some of his re- 
marks it is doubtful if he would care to 
go again.” 


that the 








R. E. Wrigley, superintendent of the 
accident and health department of the 
New York Indemnity is on a business 
trip to St. Louis where he is visiting 
the various agencies. 





E. M. Linville) vice-president and 
general manager of the New York In- 


demnity is on a business trip in the 
west. 





Phone: 





Chester M. Cloud 
Metropolitan Agent 
Automobile Dept. 


The Home Insurance Co., New York 
59-61 Maiden Lane 


John 1363 











Settling Amounts 
For Mortgagees 


UNDERWRITERS 





WHEN LOSE 





Question of Fixing Amount Due Inno- 
cent Parties Having Lien on 
Scuttled Vessel 





One of the most interesting of recent 
marine insurance court cases was that 
decided several weeks ago in England 
when it was held that if a vessel was 
willfully destroyed the owners could 
not recover their insurance, because of 
fraud, but mortgagees, declared inno- 
cent parties to the action, were entitled 
to recover from the underwriters. 
Next, however, was the question of the 
amount that the mortgagees should be 
entitled to. In the case of the Char- 
tered Trust against the London & Scot- 
tish, Justice Roche, in giving judg- 
ment, said that on the hearing of the 
action he gave judgment in favor of the 
plaintiff company, who were the mort- 
gagees, for an amount to be ascer- 
tained. After further consideration he 
was now in a position to give directions 
as to the principles on which, in his 
judgment, the amount recoverable by 
the plaintiffs should be fixed. The 
plaintiffs were mortgagees of a ship, 
and the defendants were marine under- 
writers who were on risk in respect of 
the vessels. The owners made alterna- 
tive claims against the marine under- 
writers and the war risk underwriters, 
and the latter were successful in the 
action. 

The marine risk underwriters failed 
against the present plaintiffs, although 
they succeeded against the mortgagors 
of the vessel. The substance of his 
decision at the trial was that the own- 
ers and master of the vessel, with other 
persons, agreed to lose the ship and suc- 
ceeded in doing so. On the authorities 
that entitled the innocent mortgagees 
to succeed against the marine under- 
writers to the extent and to the amount 
of their interest. The question which 
he had to decide was what sum was 
due, or to become due, under the mort- 
gage, and how that sum was to be dealt 
with as between the parties to the trans- 
action, under and by virtue of the pol- 
icy of insurance. 











GENERAL AGENTS WANTED 





Organized 1824 


UNITED STATES LLOYDS, Inc., 
of NEW YORK 
Organized 1872 


° . 


incorporated 1918 


1-3 So. William St. 


Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


APPLETON & COX, Inc., Attorney 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


Incorporated 1886 
THE TOKIO MARINE AND FIRE 
INSURANCE CO. 
LTD., OF TOKIO, JAPAN 
( Department) 


arine 
Incorporated 1879 





NEW YORK 


























On behalf of the plaintiffs it was con. 
tended that an account must be taken 
down to the present date, and he 
thought by anticipation down to the 
date when all matters were wound up 
between the parties, and that then the 
whole sum ascertained as due, or even 
tually to be found to be due, as be 
tween the mortgagors and mortgagees 
was recoverable by the latter. On the 
other hand, it was contended on behalt 
of the defendant company that a bal 
ance must be struck, and the amount 
of the value of the interest of the plain. 
tiff company ascertained at the time of 
the loss. 

It was a matter of considerable diffi. 
culty and the topic, he believed, was 
almost, if not quite, bare of authority, 
but, on the whole, and, on principle, 
he thought that the test adopted by the 
defendant company and the contentions 
put forward by them were correct. Ac 
cordingly, he declared that the amount 
recoverable by the plaintiffs was the 
principal sum outstanding under the 
mortgage — namely, $240,000 — which 
sum under the provisions of the mort: 
gage deed became redeemable at 100 
per cent at the time of the loss. 

Interest on that sum was also recov- 
erable and must be calculated at the 
agreed rate of 7% from the date when 
the last payment of interest was in fact 
made down to the date of loss. Such 
principal and interest, so calculated, 
were in his opinion recoverable, and no 
other sums. Accordingly, he gave 
judgment for a sum to be agreed or as- 
certained in accordance with the prin- 
ciples which he had laid down, the rate 
of exchange’ applicable to be that in 
force on July 15, 1922. 





NOW AT HOME OFFICE 





G. G. Quirk Transferred to Hartford 
From Philadelphia By Automobile 
Insurance Company 





G. G. Quirk, heretofore special agent 
for the inland and ocean marine de- 
partments of the Automobile Company, 
has been transferred from the Atlantic 
Marine Department at Philadelphia to 
the Home Office of the Automobile In- 
surance Company on Pearl Street. 
There he will assume the duties of @ 
new position, acting in the capacity of 
superintendent of agents for the inland 
and ocean marine departments. This 
assignment will place him in the posi- 
tion of supervising the stimulation of 
ocean and inland marine business 
through the several marine zone offices 
conducted by the Automobile Insurance 
Company throughout the country under 
the direction of E. J. Perrin, Jr., as 
sistant secretary in charge of the in 
land marine department and A. G. Poel- 
ler, ocean marine agency underwriter 
at the Home Office. D. R. Sibley is 
manager of the inland marine depart: 
ment, and C. R. Ebert is marine secre 
tary, with headquarters at 82 Beaver 
Street, New York. Mr. Quirk before 
going to Philadelphia was a New York 
State marine special agent for the 
Automobile Insurance Company. . 

J. W. Busch, who has been a marine 
special agent in Connecticut, will suc 
ceed Mr. Quirk in Philadelphia. John 


J. Van Schaack will replace Mr. Busch 
as a special agent for Connecticut. 
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DUTCH EXPERT’S BOOK 
writer Aggrieved At Attacks on Ger- 
man Insurance Company By 
Dutch Brokers 





The Dutch fire expert, the well known 
insurance writer, Dr. A. F. Breeden- 
peek, has recently published an inter- 
esting pamphlet on the subject of ths 
‘amsterdam and Rotterdam insurance 


‘pusiness, copies of which have reached 
‘this country. The writer is evidently 
deeply hurt by some misunderstood at. 
tacks on the German fire companies by 
some Dutch brokers. The idea 1s, 
therefore, to show that the German fire 


==! companies operating in Holland are 


not only able to fulfill all their obliga- 
‘tions, but that they still are in every 
‘respect among the very best purveyors 
‘of security to Dutch policyholders. 
There is no reason to fear, says the 
author, that the German fire companies 


-} should be unable to shoulder their re- 


‘sponsibilities on account of the tumb- 
ling mark exchange rates, for the rea- 
gon that the bigger German fire compa- 
nies have retroceded the bulk of the 
Dutch business in foreign currency to 
extra-German companies. 

The pamphlet has, however, also an- 
other aim, i. e., to act as a warning to 
the first class Dutch and foreign com- 
panies working in Holland that the time 
has come to put a stopper to the out- 
sider brokers. ‘These brokers formerly 
placed their business with the compa- 
nies which have now failed and, to save 
their reputation, they are endeavouring 
tv place the business in the London 
market almost at any cost, thereby pre- 
venting the first class companies from 
— premiums on a remunerative 
scale, 





SAYS F. M. CALKINS OF 
JACKSONVILLE 





We are still firing blank cartridges so 
far as export shipments coastwise, 
trans-Atlantic or to the West Indies are 
| concerned, but hope before long to load 
up with ball ammunition, particularly as 
inquiries are coming in now form Cuba. 
For the past year or two about the only 
way we could have legitimately scared 
up any marine insurance of this char- 
acter would have been to take a ham- 
mer and nails and build a ship, and then 
furnish the cargo ourselves, and with 
the general money market conditions 
prevailing we have not felt inclined to 
do this. 





We again call agents’ attention to the 
desirability of their working up business 
| from local merchants in their respective 

towns, whose purchases come by ship 
and sea from northern ports either to 
Miami, Tampa, Jacksonville or Pensa- 
cola, and thence by rail to destination. 
The average merchant is not aware of 
the possibility of his being called upon 
to contribute in case there is a casualty 
to the boat upon which his goods are 
being shipped, even though his ship- 
Ment comes through in good shape. It 
18 not very pleasant to have a marine 
underwriter’s representative march into 
your store and ask you for say $87.91 
a your contribution when you had not 
before known there was a casualty. An 
annual merchandise floater covering all 
Purchasers both by rail and boat, or all 

at, costs comparatively little, and pro- 
tects against marine perils and general 
erage claims. The prudent business 
man will avail himself of it if you ex- 
Plain the hazard he runs without it. 








on the information of some agents 
rs seem not to quite understand the 
} situation, we might say that our low 
ywatoms rate market for gasoline 
3 Pleasure launches is no longer available. 
j € used it for about three years, and 
brofitably, up until the time we gave it 
i a have made other arrangements 
pp care of gas pleasure launches 
yg all continue, as in the past, to 
a e€ them promptly. Please under- 
and that fishing fleets or cruising 























Open for Connection 


Experienced young man wishes to 
make connection with Automobile 
—Casualty or Fire—or General 
Agent, as Special Agent, Branch 
Office Manager or Supervisor. 
Eastern part of the United States 
preferred, but no objections to 
the West. 


Address A. C. F., 

c/o The Eastern Underwriter, 
86 Fulton Street 
New York City 

















Merchants & Shippers 
Expands in Automobile 


BOARD 





DECISION MADE BY 


Declares Stock Dividend of 25%; $50,- 
000 Transferred from Surplus 
to Capital Account 





The Merchants & Shippers Insurance 
Company has declared a stock dividend 
of 25% and transferred $50,000 from 
the surplus to the capital account as of 
July 26. The purpose of this was to se- 
cure an additional $50,000 capital to en- 
able the company to write automobile 
insurance in California where it is now 
writing marine. 

The board of directors on July 31 de- 
cided to write automobile insurance in 
California, Washington, Oregon, Penn- 
sylvania, Ohio, New Jersey, Rhode Is- 
land and the District of Columbia; and 
will probably appoint some general 
agents in all of these states. 


Financial Statement June 30 
A condensed financial statement of 
the Merchants & Shippers as of June 
30, 1928, follows: 
Income and Disbursements First 
Half of 1923 


Net premiums written......... $ 68,023 





Interest and other income..... 10,816 
$ 78,839 
Net losses pad ..occccccccccves $ 43,332 
Expenses and taxes ......+-++5 28,039 
— $ 71,371 
Assets 

Stocks and bonds (cost).......$533,804 
Interest due and accrued...... 5,783 
Premiums not over 90 days due. 33,889 
Premiums over 90 days due... 8,333 
Cash: fit AMES occ iccccecsce 48,560 

Sundry accounts receivable, in- 

cluding re-insurance due on 
WHY IOMNOS cei eco cs seamen 16,455 
$646,824 

Liabilities 


teserve for outstanding losses.$ 91,980 


Reserve for unearned premiums 28,067 
Reserve: [OP tABGR .c0.cccccwcce 914 
Reserve for miscellaneous liab- 
TRIOG cdinw cisco cacadewkeues 2,545 
Funds held under re-insurance 
GUOMEIEN Sidvacsccccccececntes 17,840 
Capital stock paid in.......... 200,000 
NGG SENMIE 2S Seeder camuneves 305,478 
$646,824 
EGGMGP SEGGIE 3 vines sicce ces ew ee $641,043 
AGimahOd QNHGES: 2 6.5.5 6 cic0 50 os 643,783 
Outstanding losses insurance 
departmont basis .....00s.e- 112,226 
Net surplus insurance depart- 
WHORE TEED vc cccransoascedenca 282,189 








boats for hire for fishing trips are not 
in the same category. We can handle 
them all right, but, of course, only 
where the moral hazard is above re- 
proach. Where man of means operates 
his own pleasure launch, we have a 
different proposition entirely from a for 
hire launch which may or may not 
bring in sufficient revenue to throttle 
the overhead expense and leave a mar- 
gin of profit, thus setting up a bad 
moral hazard. 








THE LAW 


Relating To 


Automobile Insurance 


as stated and applied in the decisions con- 
cerning AUTOMOBILE FIRE — THEFT — 
COLLISION—TRANSPORTATION and 
INDEMNITY 
insurance policies from the first reported 
case in 1908, with analyses of the cases 


By JOHN SIMPSON 


The subjects treated cover every point 
which has arisen in the higher courts re- 
garding automobile insurance and include: 
Power to Write Automobile Insurance, 
Constitution of the Contract, Construction 
of Policies, Representations and Warran- 
ties, Valued Policies, Depreciation, Refor- 
mation and Cancellation, Proofs of Loss, 
Powers and Authority of Agents, Brokers 


and Adjusters, Arbitration, 


Appraisal and 


Award, Extent of Loss and Option to Repair, 
Subrogation, Dealers’ Policies, Reporting 
Fire Losses, What Constitutes Theft, Re- 
porting Theft Losses, Return of Recovered 
Automobiles, What Constitutes Collision, 
Losses in Transportation, Violations of Law 
by Insured, Settlements with Injured Per- 
sons, Interference with Negotiations and 
Suits, Notice of Accidents, Reference to 
Insurance in Negligent Actions, Actions and 
Defenses, Public Service Vehicle Bonds, 


etc., etc. 





Price $5.00 





For Sale By 


The Eastern Underwriter 


86 Fulton Street 


New York 
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CASUALTY AND SURETY NEWS 














New Royal Policies 
Launch Innovations 


ADOPT 





LEVEL PREMIUM BASIS 





Rates Based on Double Classification 
By Ages and Occupations; What 
Policies Cover 





The Royal 
brought out four 


Indemnity has just 
new policies that em- 
body an attempt to put into effect some 
important innovations in writing this 


business. The level premium as used 


in life insurance will be applied to acci- 
dent and health these 
policies. The premium rates will be 
based upon the age of the applicant, 
graded accoiding .o occupation. This 
will give a double classification of 
rates, by age and occupation. Three 
of the new Royal policies are accident 
policies and the fourth an accident and 
health form. These policies will be is 
sued from ages 18 to 60, with the ex- 
ception of one of the accident forms 
which will be limited to age 54. An 
accidental death form will also be is- 
sued to women within ages 20 to 45. 
The four policies are planned to meet 
each a special kind of need. There 
is an accident and health policy, and 
accident income policy without waiting 


insurance by 


period, the same pclicy with waiting 
period and an accidental death con- 
tract. 


Aims At Continuous Income 

The form known as the “income pol- 
icy” is the one planned to meet the 
most general need. It does not provide 
an accidental death benefit, but this 
may be provided by a rider if desired 
in connection with it. The Royal 
points out that it is a common error 
to try to sell accident and health in- 
surance on the strength of some policy 


containing a large accidental death 
benefit. The Royal says that the 
proper medium for this protection is 


life insurance. 

Under the “income” 
fits amounting to 25% of the weekly 
indemnity may be paid after the as- 
sured has returned to his work, in the 
case of a permanent disability, such as 
the loss of an arm, whether due to ac 
cident or disease. Under such condi- 
tions the payments would continue for 
life. 

Under the usual] policy issued, carry- 
ing with it an accidental death benefit, 
the insured, in the event of loss of eye- 
sight, loss of limb or limbs, if the re- 
sult of an accident, must accept the 
amount of capital sum provided, or in 
some instances, may elect weekly in- 
demnity within a limited period, usually 
within twenty-one days of the date of 
the accident. Frequently loss of eye- 
sight or dismemberment losses may not 
occur until after twenty-one days has 
elapsed. 

Weekly indemnity is provided under 
the Income Policy for such losses as 
long as the insured lives, regardless 
of whether he again assumes the duties 
of his occupation or not. 

Under the health portion of most pol- 
icies, the insured collects for a dis- 
memberment loss merely the few weeks 
ne is disabled; all further indemnities 
cease upon resumption of duties. This 
is not true in the Income Policy, which 
provides in the same manner for the 
disability, regardless of whether it is 
due to injury or sickness. 

The Income Policy provides protec- 
tion without differentiating between in- 
jury or sickness as long as an individ- 
ual is unable to work. The coverage is 
extended under one section of the pol- 
icy—not two as is usually the case. 


contract. bene- 


This prohibits the possibility of any 
misunderstanding arising under the 
contract as to whether conditions such 
as a hernia, ptomaine poisoning, 
strains, etc., are injuries or sicknesses. 
It is of no consequence to the company 
what definition is applied, provision is 
made for payment in an identical man- 
ner. 
Royal Explains Features 

The Royal explains the reasons for 
the special features of this contract in 
the following: 

“It is not protection to provide, un- 
der certain contingencies, such as the 
loss of an arm, foot, etc., huge bene- 
fits if the loss is the result of an injury, 
and small benefits if it is the result of 
a disease. Fundamentally, it is not 
right; in so far as the individual is 
concerned, it makes no difference to 
him whatsoever as to the cause of the 
loss, his earning capacity, his earning 
ability, are affected in the same man- 
ner. This is real income protection, 
hence the name of the policy. 

“This policy does not provide double 
indemnity, under which an insured los- 
ing his eye-sight on a train as the re- 
sult of an injury would be paid double 
benefits. It is obviously unfair to pro- 
vide twice the benefits that the same 
individual would secure if the loss oc- 
curred at his office or in his home. His 
future effort and ability are denied him, 
the loss in no way alters the effect. 

“The new form provides an income 
for life. To further illustrate the point, 
an individual loses his eye-sight, age 
35, there is an expectancy based on 
one life mortality table of 28 years. If 
his policy provides $50.00 weekly in- 
demnity, instead of being compelled 
to take a lump sum settlement of $15,- 
000, the Income Policy would indemni- 
fy on the basis of $50.00 a week, which 
is $2,600 annually, and based on the 
expectancy mentioned 28. years — 
would represent an amount of $74,800, 
which is considerably in excess of the 
maximum that could be collected on 
other forms. The same condition ap- 
plies in the event of loss of eye-sight 
as the result of disease, or any other 
disabling injury or illness. 

“Provision is also made for the pay- 
ment of hospital benefits in the in- 
creased amount of 100% of the weekly 
indemnity for a period of 15 weeks. 
Surgical benefits are also included in 
the policy, and are payable in addition 
to hospital and weekly indemnity.” 

This form is only written with a 
waiting or elimination period of 2, 4, 
8 or 13 weeks from every period of dis- 
ability—the applicant to select the wait- 
ing period that suits his particular re- 
quirement. The longer the period of 
elimination, the greater the reduction 
in premium. This allows the applicant 
to purchase income insurance in keep- 
ing with the amount of his income. 

Two Accident Forms 

The accident income form, with wait- 
ing period, provides indemnity for loss 
of limb, sight or time through injury 
by accidental means. 

This contract is designed to meet the 





431 Insurance 
Exchange 
CHICAGO 











145 John Street 
NEW YORK CITY | 














SS 








_—<——— 
need of the individual who wishes pro- 
tection against loss of income as a re- 
sult of bodily injuries. It does not 
compel the insured to accept a lump 
sum in the event of uw serious dismem- 
berment loss such as loss of arms or 
legs, or for the loss of sight. Weekly 
indemnity is provided as long as the 
policyhoider lives for these serious 
conditions. beta a 

Coverage of this contract is identical 
in every respect with the accident in- 
come form without waiting period, ex- 
cept that the issuance of this policy is 
permitted with the elimination of the 
first 2, 4 8 or 13 weeks of indemnity 
from every period of disability. 

Reduction in premium rates is in 
keeping with the period of disability 
that is eliminated. Premium charges 
ure reduced considerably, which en- 
ubles the younger man to protect his 
income at a cost within his means, and 
enlarges considerably the number of 
prospective applicants. 

Weekly indemnity is provided for 
one year if the policyholder is unable 
to perform the duties of the occupation 
he was engaged in at the time he was 
insured, and if unable to engage in the 
duties of any occupation, payment is 
continued without limit of time as long 
as the insured shall live. 

The accidental death contract pro- 
vides against loss of life as a result of 
bodily injuries. It contains no double 
indemnity clause. It is a_ straight 
promise to pay an agreed sum in the 
event of an accidental death. It is to 
serve the need of the man who is re- 
tired, or who wishes such protection 
to cover a railroad journey or trip 
abroad, etc. It is issued in conjunction 
with or separate from any other policy 
form, 


4s ~_ 





ROYAL APPOINTMENTS 

The Royal Indemnity has appointed 
William C. Thompson, Morristown, N. 
J.; Richard M. Devine, Hastings-on- 
Hudson, New York, and David J. Irish, 
Yorktown Heights, New York, ag gen- 
eral agents for these towns. The Eagle 
Indemnity has appointed the Strong 
Insurance Agency, Albert Lee, Minn., 
as general agents at that point. 
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State Contracts For 
Hartford Companie 


HIGHWAY LIABILITY $2 A MILEp 





State Insures With Aetna Compania 
Covering 1,800 Miles of State 
Roads; Travelers Gets 
Contract 


The Aetna Life and the Aetna Cas. 
ualty aud Surety have assumed liabil 
ity for losses up to $10,000 for the death 
or bodily injury of more than one per 


son on account of the state highways, — 
roads} 


covering 1,800 miles of state 


of Connecticut. 


The policy is written for $5,000 ani | 


$10,000 limits’ and pays up to $5,00ji 
for injury or death to only one person. 
The policy also pays the expense of 
litigation of claims whether fraudulent 
or otherwise in addition to the limits 
stated and pays all costs taxed against 
the state in any legal proceeding de 
fended hy the company. 
Rate $2 A Mile 
premium for this 


The insurance is 


based upon the entire mileage of state} 


roads, state aid roads and other roads 
which it is the duty of the state high- 
way department to construct, recon 
struct, keep in repair or work upon, at 
an annual rate of $2 a mile. 

Property damage insurance is_ also 
included in the policy. The rate is $1 
a mile and the company is liable be 
cause of damage to property, including 
loss of use thereof, due to accidents 
caused by state highway defects. The 
limit of the liability is $1,000 for any 
one accident. 

As the state adds to its highway mile: 
age it will be required to pay additional 
premiums at the same rate. The insur- 
ance company has been given the right 
to inspect the plans and records of the 
highway department at any time for the 
purpose of determining the mileage to 
which the rates are applicable. It also 
has the right at all times to inspect the 
roads, work, machinery, appliances and 
methods used by the department. 


What Policies Cover 


The insurance was issued in_ the 
name of State Highway Commissioner 
John A. MacDonald. Under a law 
passed in 1915 the highway commis: 
sioner is liable to suit for losses due to 
death or injury of persons or damagé 
to property on account of highways o 
bridges that are defective because of 


.the negligence of the State Highway 


Department or any of its employes. 
The department can also be held liable 
because of the want of a railing 
fence on the side of a bridge or road 80 
raised above the adjoining ground as to 
be unsafe for travel, if injuries or dam- 
age have been caused because of those 
shortcomings. The law does not, how 
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ever, relieve contractors of liability in 
cases where such defects are due to 
their negligence. 

The contract made by the department 
with the Aetna companies requires the 
state to co-operate with the insurer, 
and, whenever requested, to aid in ef- 
fecting settlements. There is also a 
clause against interference by the state 
in any negotiations for settlement be- 
ing carried on by the company or in 
any legal proceedings. 


Four contracts, the premiums on 


which aggregate $29,168.60 were taken 
out for a period of one year on behalf 
of the state by its comptroller. Public 
liabi!:t\y and property damage _ insur- 
ance on 254 trucks and tractors of the 
highway department was issued by the 
Aetna companies in addition to the 
highway insurance. The same kind of 
insurance on 49 passenger cars of the 
department, and compensation insur- 
ance covering all employees engaged 
in highway work was issued by the 
Travelers. 








What Is a Parlor Bolshevist? 


J. Scofield Rowe, vice-president of 
the United States Fidelity & Guaranty 
('o., is aggrieved at a headline in The 
Eastern Underwriter to the effect that 
he had called some executives “Parlor 
Bolshevists.” 

“The conspicuous headline of your 
article contributes a statement to me 
which I did not make and is untrue and 
harmful,” is his plaint. 

Mr. Rowe has a high standing in the 
insurance business and ordinarily is not 
afraid to call a spade. So the question 
here at issue is whether he called cer- 
tain executives “Parlor Bolshevists,” 
or whether he didn’t. Let’s see. 

The headline in The Eastern Under- 
writer was based on a letter which Mr. 
Rowe sent to E. Weston Roberts, man- 
aging editor of the “Insurance Advo- 
cate,’ commenting on burglary insur- 
ance rates and the attitude of the New 
York Insurance Department in this con- 
troversy. After telling why the U. S. 
F. & G. was forced to meet a 25% cut 
in basic rates, Mr. Rowe continued: 
“The point we wish to make partic- 
warly clear is that the United States 
F. & G. is not one of those companies 
who have been running to the Insur- 
ance Department, crying ‘Mama, tie my 
pinafore.’ The attempted use of de- 
partmental authority to ‘whip other 
companies into line’ and stifle individ- 
ual initiative by substituting arbitrary 
rules for sound judgment and reason, 
whether such action applies to rating 
procedure or acquisition cost. is most 
harmful and entirely inconsistent with 
American ideals and standards. While 
we are strong advocates of constructive 
and rational co-operation, we believe 
that any attempt to enforce co-opera- 
tion to a point that infringes too great- 
ly upon the good old American precept 
of ‘a fair field and no favors’ is playing 
into the hands of the parlor Bolshevist 
who would destroy all incentive for in- 
dividual achievement, ete.” 

If the English language means any- 
thing at all Mr. Rowe’s” statement 
means that companies which induce the 
state to interfere with the American 
precept of “a fair field and no favors” 
are playing into the hands of parlor 
Bolshevists just as much as the state 
officials are. 

To make a fine point the correct 
heading on the Rowe story should have 
heen: “Says Executives Play Into Par- 
lor Bolshevists’ Hands.” 

There is very little difference be- 
tween playing into the hands of the 
Parlor Bolshevist and being a parlor 
Bolshevist. Anyway, what is a parlor 
Bolshevist? It is a man who shaves 
every day, who is not worried about his 
rent, who has a responsible position in 
the community, but who is a radical 
at heart and gives public encourage- 
ment to radicals. He may be the scion 
of a wealthy family who is given to 
lyric-making, or he may be an insur- 
ance officer, 








Forty Years Pass and Claim is Filed 


The Liquidation Bureau of the New 
York Insurance Department is oper- 
ating almost thirty defunct companies. 
Occasionally, an interesting incident 
arises growing out of the passing of a 
company many years ago, and such an 
incident has just come to the attention 
of Special Deputy Fowler, manager of 
the Liquidation Bureau. Mr. Fowler 
has received a letter from a woman 
who is more than eighty years old, a 
Mrs. Saunders, whose husband died in 
1888. In her letter she asserts that her 
husband, who died in 1883. was insured 
in the Eclectic Life, and she thinks he 
may have been an officer of the com- 
pany. Anyway, in going over some of 
her old papers she finds that upon sev- 
eral occasions he paid premiums to the 
Eclectic, and she thinks that the com- 
pany should pay some money on his 
death claim. There is no evidence that 
his policy was in force; no not even 
any document showing the number of 
the policy or whether it wag paid. 


Mr. Fowler, however, became inter- 
ested in the case and on his next trip 
to Albany will go down into the base- 
ment where old records are piled up 
and try and ascertain the facts. It de- 
velops that the Eclectic Life, which 
was organized before the Civil War, 
was closed on September 12, 1873: that 
a suit was brought by stockholders in 
1872. and the company was closed out, 
Philo P. Ruggles being appointed re- 
ceiver by the Supreme Court. To the 
insurance department wag turned over 
$3,385 in cash, which has since grown 
to $4.153. Mr. Fowler will now see if 
any part of this $4,152 is due the old 
lady of 80. Who says that sentiment 
in departmental operation is dead? 

~ ” * 


Mr. Scattergood’s Career 

Claude EF. Scattergood, who has been 
elected vice-president of the General 
Casualty & Surety of Detroit, has had 
the following career: 

In 1895 he graduated from Newark 
High School and entered Rutgers Col- 
lege. New Brunswick, N. J., graduating 
in 1899 as a civil engineer. In 1902 he 
was graduated from the New York Law 
School and in the same year was ad- 
mitted to the New York Bar. 

From 1899 to 1907 Mr. Scattergood 
was in the actuarial department of the 
Prudential, leaving there to become as- 
sistant secretary and actuary of the 
Fidelity & Casualty Company of New 
York. During the time he was with the 
Fidelity & Casualty he was chairman 
of the Central Statistical Committee, 
National Workmen’s Compensation Ser- 
vice’ Bureau for five years; a member 
of the Bureau’s actuarial committee 
and a member of the joint actuarial 
committee for calculation of compen- 
sation premiums for all states. From 
1917 to 1918 Mr. Scattergood was the 
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first actuary of the Morris Plan Insur- 
ance Society. af 

In 1918 he became a_ vice-president 
of Alfred M. Best Company, ine., in 
charge of casualty reporting service 
and latterly in charge of fire and cas- 
ualty reporting service. Mr. Scatter- 


good has also done special service 
work for Alfred M. Best Company 
along actuarial and other counseling 
lines. 


From 1907 to 1908 Mr. Scattergood 
was school commissioner of Newark, 
N. J. For three years, 1917 to 1920, he 
was an auxiliary lecturer on Business 
Statistics of the School of Business, 
Columbia University. 





OPENS PHILADELPHIA BRANCH 

The Pennsylvania Surety Company, 
of Harrisburg, Pa., announces the open- 
ing of a branch office in Philadelphia at 
808 Commercial Trust Bldg. The man- 
ager of the new branch office is W. 
Scott Reig. Mr. Reig was with the 
American Surety Company for many 
years and, during the past seven years, 
was manager of the Bond Department 
of the Philadelphia branch office of the 
Fidelity and Casualty Company. Be- 
sides being an experienced bond under- 
writer, Mr. Reig is also an attorney 
and is admitted to practice in the courts 
of Philadelphia County and the United 
States Supreme Court. 





COURT ON JITNEY BONDS 

Companies which go on bonds of op- 
erators of jitneys are bound by these 
bonds and must pay persons injured 
even if judgments are first obtained 
against others, the Virginia Supreme 
Court of Appeals held last week in re- 
fusing the Mortgage Security Company 
of America writs of error in two cases 
from Norfolk in which judgments had 
been entered against it after being first 
obtained against the bonded jitneurs. 
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Old A. & H. Agents 
Object to Riders 


ELIMINATED 





DISCUSS PERIOD 





Explains Way of Writing Risks in 
Which An Impairment Has 
Developed 
When a claim is made against an 
insurance company under an accident 
and health policy, there is always more 
or less alarm and apprehension on the 
part of the broker or agent lest the 
company will ask for a rider after the 
claim is paid. This elimination rider 
seems to be the bugbear of the acci- 
dent and health business, but the ob- 
jections raised are ofttimes untenable, 
says the “General’s Review,” the pub- 

lication of the General Accident. 

“The agent or broker who has writ- 
ten any volume of accident and health 
business has sometime or other had the 
experience of requesting the insured to 
sign a rider,” continues that publica- 
tion. “Yet even agents of years expe- 
rience will object to the attachment of 
a rider. Two reasons are responsible 
for this: first, there is the obligation 
to protect his client’s interest; second, 
objection is taken to the attachment 
of the rider for other reasons. ‘Now 
there can be no disputing the fact that 
an agent should be loyal to his client. 
He should be; it is his duty. But he 
also has a duty to the company in 
which the policy is written. It must be 
remembered that home office under- 
writers, contrary to the prevalent con- 
ception of their duties and personali- 
ties, do not ask themselves the ques- 
tion: ‘What can T find wrong with this 
risk to justify a rider?’ The question 
which they ask themselves is: ‘Can I, 
in justice to the other policyholders 
in the company, allow this risk to con- 
tinue without attaching a rider?’ In 
other words, the real and primary 
reason for attaching a rider is that the 
policyholder who has, or has developed, 
an impairment is not an average risk, 
and in order to restore the risk to par- 
ity and to cure the manifested defect 
the underwriter resorts to a rider. 

“Of course, the only time the under- 
writer finds occasion to consider the 
question of attaching a rider is when 
there is some impairment or peculiar 
susceptibility to some disease or dis- 
eases. No hard and fast rules can be 
set down as to attaching riders. 

“If it is borne in mind what condi- 
tions or impairments are likely to bring 
a rider from the home office, it would 
not be so much of a shock or apparent 
shock, when one is received. There is. 
however, another effective way of 
writing risks in which an impairment 
has developed; that is, 

Eliminated Periods 

“The purpose of eliminating certain 
periods of disability is not alone to re- 
duce premiums as some look upon it, 
nor to fit the need of certain individu- 
als, although that is one of its most 
useful purposes; but it has also for 
its purpose the making of a risk, which 
has manifested impairment for some 
reason or other, acceptable. The use- 
fulness of the eliminated period for 
this purpose has not been fully appre- 
ciated nor realized. It would be well 
to scrutinize a submitted risk to deter- 
mine what the period of disability has 
been, even though the claims were nu- 
merous. It might then be possible to 
eliminate a period equal to the approxi- 
mate duration of such disabilities, thus 
making the business writable. 

“Again the elimination of certain 
periods of disability gives the agent 
and broker an opportunity to sell a 
policy to meet the individual needs and 
conditions of his client. Some men are 
so situated that they can meet the ex- 
penses incident to disability for two or 
three months. Such men have no need 
for a policy granting coverage from the 
first day and the agent or broker can 


render a service—a service that is ap- 
preciated—by acquainting them with 
the fact that they can obtain a policy 
eliminating a fixed period of disability, 
with proportionate reduction in pre- 
mium. It may have been intentionally 
discarded fearing that misunderstanding 
and dissatisfaction would be the result. 
It would seem, however, that such a 
conclusion is drawn from experience 
with policies not granting indemnities 


-until a certain period has elapsed; but 


when an endorsement, which the in- 
sured signs in triplicate, is attached to 
2. policy, he knows positively that he is 
not entitled to benefits during the 
eliminated period and for that reason 
finds no cause to complain. Used with 
discretion, this means of underwriting 
can do much good. It fills a gap which 
would otherwise cause annoyance by 
opening the way to the issuance of 
policies without attaching impairment 
riders, and it puts into the hands of the 
agent or broker the possibility of giv- 
ing each client protection to meet his 
needs,” 





BRANCH OFFICE CHANGES 
The Maryland Casualty has _pro- 
moted Melvin E. Graham to a resident 
vice-president at the San Francisco 
branch office. George F. Keil, assistant 
resident manager, has been relieved of 
many important underwriting duties in 
order that his time may be utilized in 
the executive department of the office. 
H. M. Stimson succeeds Mr. Keil as 
manager of the department, writing 
compensation and liability lines. The 
promotions were made by H. E. McClel- 
lan, resident vice-president of the San 
Francisco branch office in recognition 

of their loyal and efficient service. 





The Compensation Rating & Inspec- 
tion Bureau, of New Jersey, proposes 
to establish a card rating system for 
workmen’s compensation risks in that 
State following the system used in the 
Fire Insurance Exchange. 
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New Rates for Auto 
Plate Glass Insurance 


THIS COVERAGE GROWING 





Deductible Form Preferred to Old Full 
Coverage Auto Collision Form; 
Rider Adopted 





The growing demand for plate glass 
insurance on automobiles resulted in 
the publication of rates for this class 
of coverage recently. There have been 
several reasons advanced for the de- 
mand. Namely, the automobilist own- 
ing closed cars felt there was some spe- 
cial hazard connected with the glass 
and the increased popularity of the de- 
ductible collision policy. The compa- 
nies prefer the deductible coverage to 
the full coverage auto collision as the 
latter is expensive and but few of the 
companies are writing it because every 
time there is a slight scratch it means 
a loss to them. They feel that the ad- 
dition of a deductible on a policy en- 
lists the co-operation of the insured in 
the prevention of accidents and this is 
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a very desirable situation to them, Jy 
der the terms the deductible cove 
glass, not only from collision but fro 
all other causes. 
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Open 
Private pleasure cars.. $7.50 
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apparently none have been insured ani 
the rate is based upon judgment. 

The regular plate glass insurance 
policy may be used giving the following 
information: Descriptive trade name 
of automobile, motor number, model 
letter or number, type of car, busine;; 
of assured, and purposes for whith 
used, providing an endorsement similar 
to the following be attached: 

“It is understood and agreed that the’ 
liability of the company is limited to} 
value of the glass at the time of the 
breakage and a reasonable sum fori™ 
making the replacement of the glass,|||_ 
It is further understood and agreed that 
the company shall not be liable for loss 
or damage to head or rear or spot 
lights or mirrors, nor to any glass other 
than wind shields and glass set in 
frames in the body of the car.” 

These rates were effective August 1, 
and an amendment to the manual will 
be published shortly. 


a 






FRANK MYERS APPOINTMENT 

Frank Myers has been appointed 
superintendent of the plate glass and 
burglary department of John G. Hilli: 
ard, Inec., general managers for the Zi 
rich in New York. Mr. Myers was 
previously connected with the home 
office of the Commercial Casualty, of 
Newark. 





BECOMES A VICE-PRESIDENT 

The National Surety has appointed 
John A. Cochrane a vice-presiden‘. For 
more than three years Mr. Cochrane 
has been general sales manager of the 
forgery bond department of the com- 
pany, devoting himself to the develop 
ment of the organization and ‘he sale 
of forgery bonds throughout the 
country. He will continue to supervise 
this department. 





BONUSES FOR PRODUCERS 

The National Casualty is offering 4 
trip to its home office and a bonus to 
its various offices producing $3,000 
more accident and health insurance 
from July 1 to the end of the year that 
they produced during the first sit 
months of the year. 





TO ENTER WISCONSIN 
Following its absorption of the Bank 
ers’ Accident of Des Moines, the Fed- 
eral Life of Chicago has applied for 
admission to Wisconsin. The Bank 


ers’ Accident has a large business in 
that state, but the Federal Life had 
not been operating there for some 
years, 
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Replace Forged 
Securities Bond 





the National Surety has issued a 
ew form of securities blanket bond in 
onformance with the adoption by the 
turety Association of America, of a 
andard form of securities blanket 
ond to take the place of the forged 
curities bond. 


The new bond contains four insuring 
jauses and the coverage is extended 
‘AU by the adoption of a rider to include: 
Warehouse receipts and bills of lading; 
NAY Enortgages upon real estate and inter- 
cy sts therein, and assignments of such 
B50, mortgages, and promissory notes, ex- 
ept promissory notes secured by as- 
_ figned accounts, and except promissory 
n. Un otes secured by mortgages or liens 
Covet¥oon personal property, or by condi- 
it from jnal sale contracts, trust agreements, 
ot lease agreements covering personal 
property. 
tly an The insuring clauses of the new bond 
38 indjpiollow: 


eplacaf I. Acquired, by purchase or exchange, for its 
bwn account or the account of another, or as 

rustee, guardian, executor, or in any other 
Clogedf similar fiduciary capacity, or taken as_col- 
$15.0) yteral to any loan made by the _insured for 
Wiis own account or in any such fiduciary ca- 
meity, or as collateral to any | liability as- 

2250p sumed by the insured, any securities, as here- 


22,5) infter defined, which shall prove: 
. (a) To have been forged, raised or altered. 

(b) To have been acquired or taken as 

aforesaid, under a forged, raised or altered 

transfer, endorsement, assignment, bil] of 
publie sale, power of attorney or guaranty. 
N1Ce, asp (c) To have been lost by, or embezzled or 
‘ed and stolen from, the owner thereof. 

Il. Sold or disposed of, as broker or as 
it. went for another, any securities, as herein- 
sUrances after iesnes. bb iw ees to ~~ — 

lst by, or embezzled or stolen from, the 
owing owner thereof, 
> names {j]. Transferred any securities, as herein- 
modelfafter defined, of the insured’s own issue: | 
usiner (f 2, (2) Against any such securities which 

* ‘P"Shall have been stopped, or forged, raised 

which or altered, or lost by, or embezzled or stolen 
Similar} from, the owner thereof. ; 

(b) Upon any transfers, assignments, bills 

of sale, powers of attorney, guaranties, en- 

hat the’ dorsements, or other instruments, certificates 

ited to} or documents, required by the insured as a 

of the| prerequisite to such transfer, and which shall 


1m for} 


have been stopped, or forged, raised or al- 

tered, or lost by, or embezzled or stolen 

from, the owner thereof. 

IV. Countersigned or validated as_ transfer 
agent, or registered as registrar. while acting 
as transfer agent or registrar, any securities, 
as hereinafter defined, and any other obliga- 
tions with respect to which the services of a 
transfer agent or registrar may properly be 
required: 

(a) Which shall have been stopped, or 
forged. raised or altered, or lost by, or em- 
bezzled or stolen from, the owner thereof. 

(b) Upon any transfers, assignments, bills 
of sale, powers of attorney, guaranties, en- 
dorsements or other instruments. certificates, 
or documents required by the insured as a 
prerequisite to such countersigning, validat- 
ing or registering, which shall have been 
stopped, or forged, raised or altered. or lost 
by, or embezzled or stolen from, the owner 
thereof. 

This policy is subject to the agreements and 
limitations set forth in Section A hereof, and 
to the conditions set forth in Section B hereof. 


In a letter to the company’s branch 
and general managers it was pointed 
out that the insurance granted in this 
new form of bond for the various insur- 
ing clauses is extended, not additional 
coverage, and that no such extended 
coverage shall be given for an amount 
greater or less than the penal sum of 
the bond. It was further shown that 
any one or more of the insuring clauses 
may be taken at the option of the ap- 
plicant. 

The rates for the bond are as follows: 

Minimum bond, $5,000; minimum premium, $50. 

Head Office Charge 

Insuring oo Per M 


$10.00 
TI 5. 
Tit 2.50 
IV 5.00 
Rider “A” 30.00 


ny Premium Per Branch 
Branch Office Charges Minimum Maximum 
For each branch office 

covered add 2% of 

premium thus ascer- 

i RE ae $10.00 
When rider “A” is at- 

tached add 20% of pre- 

mium thus ascertained .00 375.00 

The standard form of securities blan- 
ket bond is to be substituted for all 
forged securities bonds at next anni- 
versary dates. 


Additional charge for the rider is: 


; Rate Per M Annual Min. 
Tlome office charge.... $5.00 $25.00 
Branches add ........ 2.50 12.50 


$125.00 

















HOME OFFICE, NEW YORK 


CASUALTY INSURANCE 
FIDELITY and SURETY BONDS 


Our monthly publication, The Royal Indemnity 
Adviser, for the information of our Agents and 


Brokers, assists field workers in proving Why People 


Need Us. 
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Maryland Casualty Company 





F. Highlands Burns 


President 
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EOPLE used to think that insurance was something that must 

be left behind them when they traveled. Now they are coming 

to realize that there is one form of Glens Falls protection which 

covers property on trains, boats, automobiles, in baggage rooms or 

anywhere else away from home. Everybody travels nowadays 
and consequently 


Glens Falls Tourist Baggage and Personal Effects Insurance 


is in great demand 


Live agents everywhere are bringing it to the attention of their 
customers. This adds a profitable line to their agency work and 
it pleases their customers,e who know from experience that no 
contracts can excel those which are issued by this Company in 

security, liberality and equitable settlement. 


Glens Falls protection spells peace of mind 





E. W. WEST, President H.N. DICKINSON, Vice-President F.M. SMALLEY, Secretary R.C. CARTER, Treasurer 

















INSURANCE ” COMPANY 
GLENS FALLS, N. Y. 


J. A. MAVON, F. L. COWLES, H. W. KNIGHT, Assistant Secretaries 
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